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Joint Ventures 








Joint International Business Ventures 


Wo.rcanc G, FRIEDMANN® AND GEORGE KALMANOFF**, Editors 


As a significant phenomenon of international business relations, 
the joint venture is overwhelmingly a postwar phenomenon. Joint 
ventures increased significantly in direct foreign investments be- 
tween the census of 1950 and 1957 from some 11% to 17% in the less 
developed countries and from 22% to 31% for the industrialized 
countries. Most of this was in the 50-95% U.S. ownership category. 
Minority positions for the U.S. investors composed only 5% of the 
value of total investments in 1957. Among other capital-exporting 
countries, joint ventures constitute a small part of West Germany's 
foreign direct investments, while most of Japan’s and Italy’s invest- 
ments are joint ventures. 

Analysis of the distribution of joint ventures by industries seems 
to point to the conclusion that joint ventures are likely to increase 
in importance as the establishment of more complex industries in 
the less developed countries proceeds, and as former entirely foreign- 
owned social overhead capital facilities continue to expand. It may 
be that greater or complete reversion to national ownership in many 
fields will occur at a later stage, as more technical competence is 
attained in the less developed countries and as local capital mar- 
kets develop. In the intermediate period of many years to come 
joint ventures appear likely to be the form in which private foreign 
capital will operate more and more. 

From the point of view of the less developed countries, the 
joint venture serves three essential purposes: (1) it stimulates the 
engagement of responsible local capital in productive enterprises; 
(2) it helps to develop a nucleus of experienced managerial per- 


*Professor, Columbia University. °*Economic Consultant. Extracted by permis- 
sion from Joint International Business Ventures (New York: Columbia Univer- 
sity Press, 1961) 558 p. see pg. 34. 
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sonnel in the public and private sectors, in proportion to the partici- 
pation of public authorities and private capital in joint ventures; 
and (3) it helps to advance the training of native labor and tech- 
nicians. As the less developed countries advance in these respects, 
their need for joint ventures is likely to decline. Some of our most 
experienced collaborators from the less developed countries have 
pointed out that it is advisable for foreign investors to begin their 
enterprises in the form of joint ventures from the outset rather 
than later on as a belated concession or as a result of pressure. 

The advantages usually mentioned by investor companies for 
participating in joint ventures in less developed countries are: (1) 
the achievement of capital savings and the reduction of risks; (2) 
the obtaining of management skills and the maintenance of em- 
ployee morale; (3) the facilitating of sales; (4) the improvement 
of government relations; and (5) the achievement of good public 
relations. 

Investor companies frequently were more spontaneous in citing 
motives against rather than for joint ventures. Even those com- 
panies which have joint ventures seem more aware of their difficul- 
ties than of their advantages, and indicated that they entered joint 
ventures reluctantly, hesitantly, under pressure, or against their 
better judgments. In spite of this, they were hard pressed to enumer- 
ate particular difficulties that they had encountered. 

Motives for avoiding joint ventures are often the obverse side 
of the coin from the same reality which provides the positive mo- 
tive for joint venturing. For example, some companies are less im- 
pressed with capital saving and more concerned with reduced profit 
potential for the investor company. While the opportunity to obtain 
local management is sometimes regarded as a major advantage, the 
need to work with local management is sometimes regarded as a 
major disadvantage. Companies which have tried joint ventures 
admit that the tasks of administration may be made far more dif- 
ficult by the need to explain and justify company policies to a local 
minority. Having to be concerned with local partners curtails the 
flexibility of the investor company, which can no longer respond 
swiftly to exploit profit opportunities from tax and currency situa- 
tions. The potential conflict over rates of reinvestment of earnings 
is very widely referred to by our informants, although experience 
has demonstrated this fear to be considerably exaggerated. 

At its lowest, the joint venture is a device of financial arrange- 
ments of company law, a minor variation of equity investment. 
At its highest, it can be an important experiment in the sharing 
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not only of legal and financial but also of human responsibilities. 
It expresses well the idea of partnership, and it is only on the 
basis of partnership that the economic progress of the less devel- 
oped countries can be achieved, and that it will be possible to 
impart the experience and resources of the more developed coun- 
tries to nations that want to bridge the gap, without sacrificing 
national pride and human dignity. 


Joint Venture Attitudes and Experience 


A TIE ResEearcu SuRVEY 


To ascertain the attitudes and experience of U. S. business con- 
cerning joint ventures, TIE surveyed a selected sample of com- 
panies. Replies were received from 31 firms covering a total of 135 
joint ventures divided as follows: 

Total Started in Past 5 Years 


U. S. Company Holds Majority 64 28 
U.S: Company Holds Minority 55 23 
50-50 Ownership 16 13 


While 64 new joint ventures were set up in the past 5 years, 
only 4 had been terminated in that period: one by selling out to 
majority foreign interests, one by selling a majority interest to a 
new foreign group and two by buying out foreign minority interests. 

The following summary of the raw data from the survey best 
reveals the balance of the information supplied: 


(1) As a matter of policy how does your company feel about: 


Desir- Luke- Acceptable Not Ac- 


able warm if Required ceptable 
Ventures in which you 
hold a minority interest? 11% 0% 56% 33% 
Ventures in which foreign 
interests hold a minority? 48 7 4] 4 


(2) Indicate the frequency with which you encounter major 
differences with foreign partners by noting the number of ventures 
in each category: 

Once a Month OnceaYear Rarely 
Ventures in which you hold a minority 4% 18% 78% 
Ventures in which you hold a majority 19 21 60 
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How to Spread Into World Markets—Fast 


An Interview With WauTer E. ScHIRMER*® 


In the period following World War II, strategy had to be de- 
veloped to get Clark Equipment Co. into world markets fast and 
on a substantial basis before growing competitors could lock us out. 

We set up a chain of franchise distributors, insisting on three 
basic requirements of each: (1) He had to be financially capable. 
(2) We needed someone who had the right government connections 
to deal with import licenses and currency restrictions. (3) He had 
to have proper facilities for service, inventory and demonstrations. 

Some of these fellows grew to the point where they came to us 
and said: “We have some money. If you want to come in with us, 
we'd like to get into this manufacture because we have certain im- 
porting restrictions; we can’t do a good sales job for you with 100% 
importation.” We received a part of the equity for giving them the 
initial know-how and we put more cash in for the balance of the 
shares we wanted. Then we exacted an engineering fee, basically 
for keeping them up-to-date about all of our improvements and for 
giving them the services of our technically trained people to help 
them over the humps. We insisted that the major components of 
their vehicles had to be interchangeable with U.S. production to 
protect the third-country distributor that might be buying from us 
or from one of these licensees. 

Our major problem now is that these fellows are all expanding 
their production, and it’s a question of who is in line for more 
capital. Thus we are committed to quite a bit of continuing capital 
outlay. But using this method we have been able to go into seven 
of the eight major marketing areas of the world in three or four 
years. If we had picked one and gone in 100%, we probably would 
be just starting on our second one right now. 

We have tried a straight licensee arrangement, but converted 
that to an equity arrangement, mainly because a license is a ter- 
minable sort of thing, and when it is terminated all you're left with 
is a competitor. In a couple of cases, we've tried what we call a 
manufacturing contract, where we merely give the fellow an order 
to produce so many of a particular unit or product, and we take 
all the responsibility for distribution. But you don’t have much con- 
trol over quality in a situation like that. The manufacturer insists 


*President, Clark Equipment International. Summarized by permission from an 
interview in Management Methods, May, 1961. 
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on a fixed production schedule, and sometimes this is burdensome 
because youre going to carry a lot of inventory. 


In Brazil where we are majority owner our feeling was that 
we had to have sufficient participation to control quality. This is 
due to the difficulties of manufacturing in Brazil plus the fact that 
our major automotive customers there are U.S. corporations who 
look to us for quality control. But we have found that there are 
problems of wholly owned operations. Clark doesn’t have a reser- 
voir of people to run one of those plants with the know-how you 
want and the willingness to work overseas. And you must still have 
top level local people for the nationalistic front you have to present 
to that country. We had to hire two top Brazilians to deal with the 
laws and interplay of all of the various local nationalistic things. 
Where we have joined local people as minority partners, we knew 
from their record that they were capable administrators. All we 
have to supply is the technical side. You can take a group of tech- 
nicians and rotate them, and you don’t have this problem of per- 
manently putting a lot of families overseas. 


Another advantage is that each licensee is free to do business 
anywhere. So he is in competition with other licensees in third 
markets, which keeps him on his toes. If you had a wholly owned 
manufacturing establishment that had a market area more or less 
spelled out for it by the parent company, it wouldn't be as competitive. 


If we had it to do over again we would insist on some sort of 
formula arrangement giving us an option eventually to acquire 
majority interest. One reason is that we are sometimes forced to go 
along with demands for added capital. Further, after you've been in 
business—and we're just starting to face up to this now—the 
question comes up of dividend policy. To a large extent the Europeans 
pay out earnings while we want to reinvest. 


Maximizing Profits from Joint Ventures 
Business INTERNATIONAL® 
Minority Investments—Most companies that have made minority 
investments abroad are satisfied with their experience. But they also 
enumerate many disadvantages, ranging from important matters such 
as quarrels on reinvestment policy to petty disagreements over the 


*Extracted by permission from Solving Foreign Business Problems. N.Y.: Busi- 
ness International, 1961, 129 p. See p. 32. 
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day-to-day operations. These possible conflicts and problems should 
be foreseen and carefully guarded against. 

A degree of control can be secured through a combination of 
licensing, technical assistance and management contracts. Another 
method is through complete control of the joint venture’s sales. 
Imperial Chemicals Industries, for example, has a small equity in 
and acts as sole sales agent for Alkali Chemicals Corp. of India Ltd. 
Effective control also can be achieved when the investment is with 
local investors who act as no more than silent partners, or when 
the partners are a large number of investors. Parsons & Whittemore 
and Firestone have gained what amounts to effective control in India 
by joining with partners holding sizable blocs of stock but selling 
even larger amounts to the general public. 

The key to successful operation of a minority investment where 
the local capital is concentrated in a few hands is, of course, the 
character of the majority partner. Firms that have had successful 
experience have usually searched out partners with solid business 
know-how and strong sympathy with U.S. ways of doing business. 
Obviously, local partners must be honest, cooperative and willing 
to listen to advice from the U.S. head office. Frequently, they must 
be educated to the complications that the minority investment entails 
for the U.S. firm. Long and thorough discussion of the future of 
the cooperative effort is required to prevent later complications. 

50-50 Deals—Occasionally, 50-50 is the best deal that can be 
made. But 50-50 can lead to a deadlock in the making of important 
management decisions. Neither party gains and the joint venture 
can suffer, if some arrangement is not worked out to break a dead- 
lock before it happens. 

In many cases, perhaps the majority, the parties have agreed 
that the U.S. partner should assume the final responsibility. Usually 
the U.S. partner furnishes the technical information and know- 
how needed; often the U.S. side has much more experience in mar- 
keting the product. Frequently a patent owned by the U.S. partner 
is the precious ingredient in the venture, and more often than not 
the U.S. partner brings a worldwide reputation to the joint under- 
taking. Sometimes the U.S. investor furnishes the key managerial 
skill needed to earn profits. The problem is how to provide for the 
final decision made by the U.S. side while still splitting profits 
50-50, and in a way that will be least difficult for the foreign part- 
ner to accept. 

Recent discussions on this point by BI editors with several 
U.S. companies that have 50-50 deals abroad uncovered the follow- 
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ing 10 ways, all of them in use: (1) Issue two kinds of stock— 
voting and non-voting—that will divide the profits evenly but give 
a majority vote to the U.S. side. (2) Arrange the deal 49-49 with 
2% in the hands of a third party friendly to the U.S. side. (3) Pro- 
vide in the by-laws that the U.S. side will have a majority of direc- 
tors. (4) Have the by-laws stipulate that the U.S. directors (even 
though equal in number with the partner's directors) will appoint 
the management. (5) Have the by-laws provide that in case of a 
tie vote, the position of the U.S. side will prevail. (6) Award a man- 
agement contract to the U.S. investor. 

(7) Arrange a contract for the entire output of the jointly owned 
producing facility to be sold to a U.S. controlled marketing com- 
pany. The marketing company should get what it wants from the 
producing company. (8) Give 51% of the producing company to 
the local partner in exchange for 51% of the selling company. (9) 
Satisfy the pressure for 50% local ownership by putting the local 
50% in the hands of a local insurance company that has no interest 
in management. (10) Spread the local 50% over a multitude of 
shareholders. Union Carbide and Carbon in India and Kaiser in 
Brazil have thousands of local shareholders. 

Another useful point: the agreement between the two parties 
should provide that it will be litigated under the laws of a third 
country—Switzerland, for example. Then, if a controversy should 
lead to litigation, both parties are assured that the case will be tried 
before a truly neutral court and judge. 


SELECTED BIBLIOGRAPHY 


SOLE OWNERSHIP VERSUS LOCAL PAR- 
TICIPATION. sy JosepH S. CARDINALE. Ex- 
port Trade & Shipper, July 29, 1957, pp. 
8-9+ and Aug. 5, 1957, pp. 9-10+-. Lawyer 
discusses pros ~1d cons of the decision, 


seas companies and on how they get the 
maximum strength out of their position, Some 
successful and some unsuccessful ventures in 
minority investment are given, 


JOINT INTERNATIONAL BUSINESS VEN- 





“WHEN BUSINESS MARRY”. sy EMILE 
Benorr. International Management, Oct., 
1958, pp. 18-24. In an interview, professor 
gives some information gathered in Columbia 
U. joint venture study and offers suggestions 
for making ventures work, Summarized TIE, 
Winter 1959. 


MINORITY PARTICIPATION IN’ FOR- 
EIGN COMPANIES. sy JoHN FAYERWEATH- 
ER. Export Trade & Shipper, June 25, 1956. 
Suggestions for effective selection of partners, 
management, control and contractual agree- 
ments, 


HOW U.S. FIRMS ARE PROFITING FROM 
TECHNIQUE TO STRETCH INVESTMENT 
FUNDS. Business International. Apr. 29, 
1960, pp. 1-2. A report on a trend for U.S. 
companies to take a minority control in over- 


TURES. Wolfgang G. Friedmann and George 
Kalmanoff, eds. N.Y.: Columbia U. Press, 558 
p. $15.00. Both a general analysis of joint 
ventures and a group of case studies of in- 
dividual ventures. See p. 3 & p. 34. 


JOINT VENTURES BY AMERICAN AND 
FOREIGN COMPANIES. sy Roserr B. 
Suaw. The Magazine of Wall Street. Aug. 15, 
1959, pp. 592-595+. A how-to article for 
companies considering entering foreign busi- 
ness. Included is a list of existing joint ven- 
tures between U.S. and foreign companies, 
with their products and percentage of U.S. 
control. 


PROFITABLE NEW LOOK IN JOINT VEN- 
TURES. spy MEtvin MANDELL. Dun’s Review 
and Modern Industry. Sept., 1959, pp. 50-52. 
A discussion of joint venturing in the U.S. 
and abroad. 


[10] 


SOLVING FOREIGN BUSINESS PROB- international operations through joint ven- 

LEMS. N.Y.: Businss International, 1961, tures. See p. 7. 

129 p. paper, $30.00. Several of the case 

studies in this compendium concern joint THE OLIVETTI-UNDERWOOD MOVE: 

ventures. See p. 8 & p. 32. MILESTONE IN CORPORATE INTERNA- 
TIONALIZATION. Business International. 

JOINT VENTURES AND CONSORTIA. sy Oct. 23, 1959, pp. 1-2. A discussion of the 

R. A. Fricon anp Davin Morr Foreign significance of the Olivetti-Underwood mer- 

Trade, Dec. 19, 1959, pp. 10-11, Canadian ger in future international arrangements. 

joint venturing abroad surveyed. Some comments are made on antitrust aspects 


of the case, 
HOW TO SPREAD INTO WORLD MAR- 


KETS—FAST! sy Water E. Scummmer. WHY SEARS IS QUITTING AUSTRALIA: 
Management Methods, May, 1961, pp. 38- THE PROBLEMS OF MINORITY HOLD- 
45+. President of Clark (Equipment) Inter- INGS ABROAD. Business International. Nov. 
national describes how his company entered 6, 1959, pp. 1-2. A case study. 


Strengthening Private Enterprise Overseas 


ARTHUR LANCKTON® 


Like it or not, today we are confronted with the rather un- 
pleasant fact that a very large number—perhaps the majority— 
of politically-conscious people in the world are either apathetic 
towards private enterprise or openly opposed to it. Some situations 
demand action, and this is surely one of them. 

One of the first steps our representatives abroad might consider 
is that of becoming more vigorous advocates of higher business 
standards in the local communities where they operate. The short- 
sighted, 19th century brand of capitalism practiced by some nation- 
als is one of the heaviest burdens private enterprise has to bear. 
American businessmen must be more active in using day-to-day com- 
munity contacts to promote an awareness of the benefits of an en- 
lightened and long term approach to private enterprise. The meth- 
ods are many and varied, ranging from more active participation 
in local business groups to financing and otherwise encouraging 
responsible new businesses in the community. 

I believe we should also consider making more effective use 
of executives near retirement to help with this effort. Most com- 
panies already donate substantial amounts of money to outside 
organizations, both here and abroad, for the purpose of strengthen- 
ing private enterprise. But their financial support often has only 
limited effectiveness because key company executives are not able 
to leave their jobs to contribute much-needed time and ideas. One 
way to make our donations more meaningful is to assign the task 
to a successful executive approaching retirement. 

We should try to do a more effective job of publicizing overseas 


*Executive Vice President, Mobil International Oil Co. Summarized from Vital 
Speeches of the Day, March 15, 1961. 
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the many benefits of private enterprise. Our effort should be aimed 
not so much at bragging about the accomplishments of Americans 
as about the achievements of local nationals resulting from our con- 
tributions. I would begin by asking each manager to make a list 
of those things which his affiliate is doing that are in line with 
national aspirations. Information about these activities should then 
be made available in a way that promotes justifiable national pride. 
The trick here is to recognize that people tend to react favorably 
to those who show their approval of them, not to those who brag 
about their own accomplishments. 

We might also consider sponsoring research at respected uni- 
versities that would develop evidence of state enterprise failures. 
This would draw public attention to these failures in the same way 
that the National Planning Association’s case studies have brought 
attention to the successes of private enterprise. Such an effort would 
lead to publication of reports that could be sent to government 
officials and other infiuential people in less developed countries. 

Our own company representatives overseas must have a sound 
working knowledge of private enterprise before we can hope to 
accomplish much. Our objective should be to help sharpen their 
understanding so they can debate the merits of private enterprise 
over state enterprise before all comers. An approach that might 
prove effective is to launch a “person-to-person” campaign, aimed 
at persuading people abroad to recognize the benefits of private 
enterprise in terms of their individual needs. 

One of our problems has been that in promoting private enter- 
prise, businessmen have often tried to sell on principle—something 
a good salesman would never try. I would suggest that our great 
emphasis upon the “free” in free enterprise may be a tactical error, 
as it tends to confuse our business proposals with wider ideological 
issues. I do not suggest that we stop talking freedom, for this is 
the cornerstone of our democratic way of life. But I suggest that 
we will be more effective if we also stress that private enterprise 
offers the most reliable and proven means of achieving rapid eco- 
nomic growth. 

We should point to the satisfied customers. Puerto Rico has 
obtained hundreds of new small plants and created thousands of 
jobs. And those countries which advanced most rapidly after the 
war have been the very ones which gave freest reign to private 
enterprise. We have not made enough of this fact as the reason for 
the comebacks of Britain, West Germany and Japan. Also, Colombia, 
Mexico, Argentina, Nigeria and the Philippines are learning through 
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experience that encouraging private enterprise pays off in benefits. 
It is the one system which allows individual man to fulfill his 
capacities, intellectually and spiritually as well as materially. Mahat- 
ma Gandhi said, “I look upon an increase of the power of the state 
with the greatest fear because, while apparently doing good by 
minimizing exploitation, it does the greatest harm to mankind by 
destroying individuality which lies at the root of all progress.” 


Tracing Profits Overseas 


Joun D. Wooptnorre*® 


Many companies operate in a large number of countries. The 
maximum profit of the whole corporation has automatically been 
considered to be the sum of the maximum possible individual coun- 
try profits. For the true world enterprise this is not necessarily so. 
The fictions of transfer prices, the incidence of taxes on “profits”— 
which may in fact be unrealized from the total enterprise’s point 
of view—and the lack of control over the factors that govern “profits” 
all tend to make a farce of country profits. 

How then can a company keep track of intercountry costs and 
profits? One system that has been found effective follows. Far from 
being revolutionary in concept, its strength lies in its reversion to 
basic principles. The first step is to break down each country’s 
operations between revenue, work, or fiscal centers. 

Revenue centers are where revenue finally accrues to the enter- 
prise. They are the points at which sales are made to customers, as 
distinct from intra-enterprise transfers between companies or coun- 
tries. 

Work centers are those locations which add value to goods by 
processing, distributing, and marketing them or by providing services. 

Fiscal centers are those locations where appropriations of earned 
or anticipated profits are made without any value being added. 

The next step is to build up profitability by product for each 
revenue center: Identify revenue, in total and per unit, for each 
market. Deduct from revenue the costs incurred in making the sale 
and moving the product from the actual point of manufacture to the 
customer. These costs will include transportation, import duties, and 
selling expenses. Taxes on statutory profits in both selling and manu- 


*Associate, McKinsey & Company. Summarized by permission from The Con- 
troller, March, 1961. 
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facturing countries are noted for subsequent study of their proper 
treatment. 

At the completion of step 2 the relative profitability of the mar- 
kets served by each plant will be clear. However, it is still necessary 
to fix the profitability of plants because of differences between plant 
manufacturing and raw material costs. Develop manufacturing 
product costs for each plant based un the true costs incurred. That 
is, include at true cost any raw materials, semi-finished parts, etc., 
which are transferred from another company-owned operation. The 
completion of this step is to match up appropriate costs with the 
revenues arrived at in step 2. From this can be derived comparative 
profitabilities by plants. 

The question whether taxes should be treated as a cost, a lasting 
profit appropriation, or as a temporary charge to be offset later is 
difficult to answer and varies from case to case. The existence of tax 
treaties, the over-all tax position of the parent enterprise, or the 
use of tax consolidation of subordinate statutory organizations all 
bear on the problem. So does the possibility exist of “paper profits” 
in work center country A exceeding the enterprise’s final earned 
profits as a result of “losses” incurred in the revenue center country 
B, thereby giving rise to “nonoffsettable” tax losses in B. 

To measure and rank profitability meaningfully requires arriv- 
ing at the amount per dollar of sales that can be considered retained 
earnings for each market and product. All taxes levied on profits 
and any additional taxes incurred in making net profits available 
for further use must be deducted. The fact that taxes paid are sub- 
sequently used to offset or reduce taxes payable in other parts of 
the enterprise has no bearing in establishing the relative profitability 
of the sales dollars that generated the tax liability in the first place. 
It has, of course, a great deal of bearing in planning maximum cash 
flow and minimum tax payments. 

Profits in country A are to be reinvested localJy in plant and 
working capital. Country A’s profitability is therefore measured after 
deducting all taxes on profits generated by the goods it sells, up to 
the time of reinvestment. Profits in country B are not required for 
local reinvestment, but are remitted to country C where they become 
part of the available funds of the enterprise. A distribution tax is paid 
in country B which would not have been suffered if the profits had 
been reinvested in country B. As long as profits are not to be re- 
invested in country B, the distribution tax must be deducted in 
arriving at B’s profitability. 

Finally, develop return on investment data for markets by prod- 
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ucts. Establishment of actual profitability is not of itself enough. 
Returns on investment must now be calculated, since profit and 
investment may easily be disproportionate. 


Antitrust Regulation Within the EEC 


Ricuarp M. BuxspauM*® 


The antitrust provisions of the Rome Treaty are quite straight- 
forward. Subject to its escape clause, article 85 prohibits, with 
certain exceptions, five types of practices: (1) Price fixing is unquali- 
fiedly prohibited. There is no exception for fair-traded goods, which 
is particularly striking when compared with the German Cartel 
Law, which permits fixing the prices of fair-traded goods. (2) Lim- 
itations on production, on internal technological developments, and 
the like are declared null and void, except for the use of licenses 
to control production of patented goods. (3) The division of markets 
between competing producers is clearly prohibited, except in legit- 
imate patent licensee arrangements. (4) No decisions have yet ex- 
plored the significance of the restraint against the use of discrim- 
inatory conditions against parties to transactions that result in com- 
petitive disadvantage. It seems clear, however, that the whole field 
of price and service discrimination is opened up by this clause. 
(5) It is equally clear that tie-in provisions are vulnerable to chal- 
lenge. The limitation to tie-in agreements covering goods and serv- 
ices that have no relation to the subject matter of the contract 
should not be narrowly construed. 

The escape clause in article 85(3), reflecting French insistence 
on “reasonable” competition, will unquestionably prove to be the 
keystone to any eventual Community antitrust law. It is so general 
that its interpretation is unpredictable. An otherwise null and void 
practice may be approved if it promotes economic progress while 
reserving to the consumer an equitable share of the resulting ad- 
vantages, and neither is an unnecessary restriction nor eliminates 
competition in a substantial part of the relevant market. 

European commentators have generally ignored Article 86 of 
the Rome Treaty, which forbids abusive exploitation of “a dominant 
position within the Common Market” or a material part thereof 
by one or more enterprise, if the exploitation could detrimentally 
affect trade between member states. One of the few national stat- 
utes resembling Article 86 is Section 22 of the German Cartel Law. 


*Member of the New York Bar. Summarized by permission from Columbia 
Law Review, March, 1961. 
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Its provisions offer useful precedents. First, “market domination” 
and “share of the market” are not measured by the same yardstick; 
a company enjoying ninety percent of the market may find pricing 
and trading conditions set by energetic companies fighting to ex- 
pand their ten percent share. Therefore, mere size, contrary to 
U.S. practice, may not alone bring a company within the scope of 
Article 86. Second, the “market” in which a company dominates 
must be established, not only by geographical criteria, but also by 
standards of “relevant market”, as measured by concepts of “elas- 
ticity of demand” and other criteria well known to U.S. law. Third, 
a market dominating position attained whether contractually or 
otherwise by an oligopolistic group of concerns is within the scope 
of the ban on the abuse of a dominating position. 

Important procedural and constitutional issues have been raised 
by the relation of the Rome Treaty to prior and future national 
legislation. The most debated problem is the treaty’s date of effec- 
tiveness. While some, perhaps most commentators, take the view 
that Article 85 is hortatory only and has no present binding effect 
on national authorities, the contrary view, that Articles 85 and 86 
are immediately effective, which has been urged by the Commis- 
sion of the European Economic Community, seems to be gaining 
judicial support. In the Netherlands, a temporary law has been en- 
acted decreeing that these treaty provisions shall have no binding 
effect unless the particular restraints involved also violate Dutch law. 

Another major problem is the relationship of actions before 
national courts to those brought within the Community’s structure, 
The treaty provides for the submission of all disputes arising under 
its provisions to the Court of Justice for final determination. How- 
ever, many proceedings will probably be brought in national for- 
ums. Judging by the regulations that the Commission has tentatively 
proposed it is quite possible that in time it will be authorized to 
bring original proceedings. In addition, Article 89 of the Rome 
Treaty already gives the Commission authority in specified circum- 
stances to proceed directly again restrictive practices. These varied 
approaches still require national implementing legislation. 

Another procedural problem of importance is the constitutional 
relationship between the treaty and national legislation. To a still 
unknown extent, new enactments will probably be needed in each 
member state to implement the antitrust provisions of the treaty. 
Thus, possible discrepancies with the treaty, already obvious in the 
new Belgian statute, raise conflicts of priority and interpretation 
which must still be resolved. 
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Building Foreign Business 


RupDOLPHE Hvuarr*® 


In its short history, the St. Lawrence Seaway has developed a 
growing volume of foreign trade in and out of Toledo. Further, 
active community support and the efforts of a hard core of export- 
minded businessmen have earned Toledo the reputation of being 
the most aggressive port on the Great Lakes. Cargo movements 
through Toledo during the last half of 1960 ($1.3 billion) nearly 
equalled the previous 12 months’ total ($1.4 billion). The increase 
was reflected in all categories of imports and exports but principally 
in grain handling. 

The National Bark of Toledo recognized the need for special- 
ized services to meet the new problems posed by the foreign flotillas 
dotting the Midwest’s new international coastline, and we set up 
our international department on July 1, 1957. Over the past few 
years, the bank has encouraged a number of concerns to enter for- 
eign markets, and the results have been encouraging to both the 
bank and the concern. But we still must convince many firms of 
the opportunities abroad, and the bank has spearheaded forma- 
tion of the Northwestern Ohio Export Development Council for 
that purpose. 

NOEDC is designed to help small and medium-sized manu- 
facturers in the sale of their products abroad. I’m chairman of the 
organization, which is composed of local experts in one or more areas 
of foreign commerce. Other members of NOEDC have rich back- 
grounds in patents, exports, the glass industry, containers, packing, 
automotive supplies, and the like. NOEDC plans to help smaller 
exporters via a program originally introduced in Norfolk, Virginia. 
Under this system, a large exporter handles the overseas marketing 
of a non-competitive product for a fee. This enables the larger 
concern to pay its export manager a higher salary and increase the 
earnings of its foreign agents. Meanwhile, the smaller firm is able 
to enter foreign markets at 2 cost well below that of establishing 
its own export department. 

The Council will work very closely with the Toledo-Lucas 
County Port Authority and our bank in developing business for our 
new Foreign Trade Zone, which will open this coming spring. There 


*Vice President, The National Bank of Toledo. Summarized by permission from 
Burroughs Clearing House, Apr. 1961. 
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are only four other similar zones in the country. They are located 
in New York City, New Orleans, San Francisco, and Seattle. 


We have set aside a 5/2-acre area for our Foreign Trade Zone 
and enclosed it with a U.S. customs fence. We have also rented a 
48,000 square foot warehouse on the plot and are renting space to 
foreign and domestic manufacturers. Our Foreign Trade Zone will 
be the first on the Great Lakes and will take advantage of the Port 
of Toledo’s unique position in the heart of the Midwest and at the 
western end of an almost straight line from the Atlantic Ocean 
through the St. Lawrence Seaway. The hard-hitting port authority 
team won us permission to set up our Foreign Trade Zone. We also 
have large plots of undeveloped land on which to add more dock 
and storage facilities. This will enable us to develop as a staging 
point for full cargo loading and unloading of ships during the 
eight-month shipping season. Our faith in the future is now begin- 
ning to be justified by the number of foreign shippers that are quot- 
ing through rates directly to Toledo. 


Milton Knight, President of the National Bank of Toledo, has 
supplemented this faith with bank-sponsored programs aimed at 
increasing foreign trade. We invite a top foreign consultant to lec- 
ture and answer questions on overseas trade. We generally have 100 
or more companies represented at these rather informal meetings. 


The bank also paid my way on a tour of Europe last year, when 
I was serving as Chairman of the Port of Toledo Trade Delegation. 
Two Port Authority officials made the trip with me. Our primary 
purpose was to show overseas shippers and businessmen what we 
are doing in Toledo to encourage foreign trade. We received a 
great deal of publicity from our talks before business groups abroad, 
and distributed reams of brochures on Toledo’s manufacturing and 
shipping facilities. We managed to convince many businessmen 
abroad that Toledo, Ohio, was their best gateway to the Mid- 
west. These contacts were made through press conferences, 
speeches before business groups, and through business calls on var- 
ious concerns. The latter were arranged on behalf of Toledo busi- 
nessmen who had commissioned us to look into export possibilities 
for their products. 


Most of our progress, however, can be attributed to community 
support. We Toledoans have taxed ourselves to build our Port and 
we work as a unit to build business for it. Our bank’s international 
department is but one of the active vehicles bringing about full 
utilization of our port facilities. 
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The Japanese Worker— 
What Makes Him Tick? 


ArtHur M. WHITEHILL, JR.* 


As a torrent of high-quality, low-cost products pours from 
Japan, the world wonders at the remarkable efficiency of the Japa- 
nese workman. 


It is pretty clear what Japanese workers can do. The baffling 
question is why they do it! Too many people and too few jobs, 
with motivation based largely on fear, have been the ready answer. 
Yet factory workers in Japan actually enjoy far greater security in 
their jobs than comparable workers in, say, the United States. There 
must be a hidden reason. 


This was the possibility that I went to Tokyo to explore with 
the help of one of Japan’s brightest young industrial sociologists. 
First we invited leaders from business, labor, and the universities 
to talk about why men work—in Japan. More than 50 “reasons” 
were suggested. Next we asked workers in factories making products 
ranging from steel tubes to bean paste some questions which might 
lead us closer to the truth. Released from their jobs for two or 
three hours, these men willingly told us what was important to them 
on the job and outside the factory. 


Down deep among the reasons for their powerful will to work 
we found some basic human values which, summed up in the word 
gimu, boil down to certain mutual obligations shared by workers 
and managers. Furthermore, a “worker creed” emerged. Simply 
stated, it was this: If the company meets its obligations as “good 
management” to me, my obligation as a “good worker” is to do the 
best I can for the company. Each man obviously had a pretty clear 
idea of what he expected from management. Even more important, 
every worker we interviewed knew his own responsibilities to the 
company. 

As the exciting pattern of human sentiments and feelings took 
shape, we realized that a man’s will to work does not depend only 
on rewards and penalties. How a man thinks and acts on the job 
seems to depend upon what he thinks is expected of him—how he 
sizes up his role as a good worker! And the extent to which he 


*Professor, University of North Carolina. Summarized by permission from The 
Rotarian, May, 1961. 
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fulfills this role appears to be influenced mainly by how faithfully 
his company satisfies his expectations of good management. 


We learned that most Japanese workers expect a good bit from 
the companies for which they work. For example: If a worker is 
unable or refuses to do good work, management should keep him 
on the payroll until he retires or finds another job. If a man’s job 
disappears, management must find him other work somewhere in the 
company. Management should allow workers to engage in union 
activities in the company—during working hours and without any 
deduction from pay. All companies should provide housing for 
workers either at no charge or at a special low rent. A worker's pay 
should include an extra allowance for each member of his family. 
When a worker has a serious illness, the company should continue 
his pay, or at least hold his job, until he recovers. 


At first glance, these high hopes are enough to stand any U.S. 
businessman’s hair on end. But remember—Japanese workers also 
believe that they owe a good deal to the company. For example: 
A good worker should think of his company as being just like a big 
family—and as a part of life at least equal in importance to his 
personal life. Every employee has a duty to work hard, ask few 
questions, and do whatever work is assigned. Even outside the 
plant a worker should show respect for his foreman in such ways 
as offering him his seat on a crowded bus. If another company offers 
him the same job at 20 per cent more pay, a good worker should 
show loyalty and patience by staying with the company. Gratitude 
to his foreman should be shown by presenting a small gift twice a 
year. Employees shou!d be willing to let their life outside the plant 
directly influence their pay and progress in the company—to accept 
what psychologists like to call a “total person commitment”. 


In spite of the chaos of military defeat and occupation, gimu 
today still adds the miracle ingredient to Japan’s amazing efficiency 
and productivity. Low wage rates, long hours, and poor working 
conditions—when rated by Western standards—are not enough to 
kill morale or willingness to work. Shared obligations which have 
grown from traditional family and community ways of thinking 
and acting, seem to provide a remarkable mixture of self-discipline 
and motivation. This surely is not the whole story on what makes 
Japanese workers tick, but there is new evidence that cultural values 
can be more important than we ever before suspected in releasing 
men’s will to work. 
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Our Exhibits Abroad Need Help! 


Epwarp P. Sutorrus*® 


Small as they may seem in relation to events which gravitate to 
the headlines, foreign trade fairs form a major battlefield for the 
cold war. It is my frank opinion that we are losing this battle. 

When we exhibit in foreign fairs, we are dealing in front-line 
fighting. Here we can tell the story of democracy in action; we can 
create markets for the products of industry; most importantly, we 
make an impression on people. 


It should be our prime concern to make this impression a good 
one. Yet, many of the American exhibits I have seen in foreign 
trade fairs appear to carry no particular message, or were conceived 
and constructed in a manner noticeably inferior to those of European 
and Asian governments and companies. 


Anyone familiar with the development of a foreign exhibit knows 
that quite frequently the thinking and planning almost border on 
the superfluous. More times than it is imaginable, domestic manage- 
ment, based on the fact that a competitor is interested in a foreign 
fair, will instruct its international people to insure participation. 
Chances are that the international sales people will then look up a 
foreign exhibit house, give it the name of the show, the budget 
allowable, the names of the products to be displayed, and think 
very little more about it. The resulting exhibit dramatically demon- 
strates this type of planning. 


For example, at the Fourth International Motorcycle and Bicycle 
Show in Frankfurt last fall, Evinrude showed its product in the 
center of such a profusion of camping props that it made it diffi- 
cult to tell just what product was being displayed. The booth was 
devoid of personnel or literature. This booth was surrounded by 
those of European and Asian companies. Their products were at- 
tractively displayed. Their exhibits were manned with polite, aggres- 
sive, sales-minded people. 

Impressions made on the people at this show match the quality 
of the effort put into the exhibits. To many of these viewers, Amer- 


ican representation at these fairs is their only contact with us. It 
is the basis on which we, as a nation, are judged. 


*Vice President, Three Dimensions, Inc., Summarized by permission from Sales 
Management, Part II, May 19, 1961. 
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As a classic example of governmental good intentions gone 
awry, this incident is worth noting. Several American exhibit firms 
were called in to submit bids on the construction of a display. It 
was brought out that the building, a portable one of unusual design, 
had already come off the drawing boards and was almost completed. 
Exhibits had to be completed, start to finish, in 60 days. Exhibit 
people hurried home to prepare estimates of final cost. After the 
proposals were submitted, several days went by, then telegrams 
arrived stating that all bids, most of which were in the $60,000 to 
$105,000 range, were to high, and what could be done for $36,000? 


It is difficult to comprehend how a major, and demonstrably 
effective, sales tool could be treated in such an off-hand manner 
by both American industry and government. 


Our total ability at exhibiting cannot be indicted, as our ex- 
hibiting efforts domestically can well attest. Nor can the blame 
be placed on low budgets. Money can never be a substitute for in- 
genuity, or, more importantly, sound planning. There are many 
instances of extremely effective exhibits being created without large 
financial support. It is unfortunate for us, however, that most of 
these seem to come from foreign nations. 


It is, to a great degree, a matter of attitude, of being casual 
about a situation which should be of dead-serious concern to us. 
We have to realize, first of all, the potential great good which can 
accrue to the United States through the effective use of foreign 
fairs. Secondly, we have to recognize a basic truth that holds in 
any activity: great plans are just as good as the details on which 
they are built, or with which they are executed. 


Both government and business should devote more thought to 
the desirability of participating in a particular exhibit in the first 
place. Once the decision is made, concentrated effort and attention 
to detail should be put into it. The purpose of the exhibit should 
be ascertained. All pertinent market information and data should be 
turned over to regular domestic exhibitors who will make detailed 
blueprints and either execute the work themselves or turn it over 
to a foreign exhibit firm. All exhibits should be manned with com- 
petent personnel, who, if the product is complex, are technicians 
and in any case are aggressive, friendly, knowledgeable sales people. 
Exhibitors should keen in mind at all times that they are there to sell. 


In these days of extreme cost-consciousness, we should either 
make these foreign exhibits work for us, or keep our exhibits home. 
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Accounting for Cuban Losses 


J. D. CoucHian*® 


Most U.S. companies have sustained losses on their Cuban in- 


vestments and this experience may well be repeated in other coun- 
tries. 


From an accounting standpoint, no distinction can be made 
between a loss caused by a Cuban seizure or any other loss transac- 
tion. At least three methods of reporting may be available: (1) 
Charge to normal operations as reduction of current year’s income. 
(2) The loss less the applicable tax benefit might be shown as 
Special Item below the “net income” line. (3) A company might 
consider the loss as extraordinary, not a recurrent hazard of the 
business, and so charge retained earnings with the net loss. 


From a tax viewpoint, most losses should be claimed currently. 
Because of the effect on foreign tax credits or the possibility that 
a subsequent recovery might result in a tax liability substantially 
in excess of the current benefit, some taxpayers plan to forego de- 
ductions in current returns. Personally, I do not believe that a tax- 
payer has an election to claim or forego this deduction—either a 
tax loss was sustained or it was not. A loss for tax purposes is 
limited by the tax basis of the assets owned by the U.S. taxpayer. 
Thus, the range of tax benefit may run from zero to 54% of the 
U.S. taxpayer’s basis, which, in most cases, will be substantially less 
than the net carrying value of the assets to be written off for finan- 
cial reporting purposes. 


There may be some ground for considering Cuban seizure losses 
as separate, ordinary deductions on the theory of “casualty” or ab- 
normal abandonment (sudden obsolescence). Support for this posi- 
tion is found in the recent A. B. Maurer decision which held that 
an unreimbursed casualty loss (drought damage to nonbusiness 
property) constituted an ordinary deduction. 


Where a U.S. corporation has carried on business in Cuba 
through a branch organization, the allowable tax loss should be the 
net tax cost of the assets in Cuba (Cuban bank accounts, accounts 
receivable from Cuban customers, inventory and plant facilities). 


If the operations of the business in Cuba were carried on by 


*Partner, Price, Waterhouse & Co. Summarized by permission from The Tax 
Executive, April, 1961. 
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a domestic (U.S.) subsidiary corporation, the subsidiary itself will 
treat its own Cuban losses in the manner described above. If an 
aggregation in a consolidated return filed by the parent and its 
subsidiaries results in significant loss of tax benefit, consideration 
should be given to the possibility of claiming ordinary loss under 
the “casualty” theory above. 


The transactions required to be aggregated for the determina- 
tion of the nature of the tax treatment (capital vs. ordinary) include 
gains and losses on the involuntary conversion of capital assets 
held for more than six months. Although the stock of a subsidiary 
would be a capital asset to the parent, it is the underlying assets, 
not the stock itself, which are seized directly. This provision, there- 
fore, apparently will not serve to allow an ordinary loss deduction. 
However, consideration may be given to taking the position that 
a “de facto” seizure of the stock occurred where all of a sub- 
sidiary’s assets have been seized. 


Where separate returns are filed, the nationalization of a sub- 
sidiary may give rise to a deductible worthless security loss with 
respect to the parent company’s stock investment. In order to demon- 
strate complete worthlessness, it may be advisable to liquidate all 
non-Cuban assets (U.S. bank accounts, for example). This worth- 
less security loss will be an ordinary loss to the parent corporation 
if (a) the parent owns directly at least 95% of all classes of stock, 
and (b) more than 90% of the gross receipts of the subsidiary have 
been from sources other than dividends, interest, royalties, security 
trading and certain rents. 


Where the subsidiary operating in Cuba is incorporated under 
the laws of a foreign country, in order to qualify for the “tax-free” 
liquidation and consequently for the transferral of unused net oper- 
ating losses to its parent, it would be necessary to establish that 
such liquidation was “not in pursuance of a plan having as one of 
its principal purposes the avoidance of Federal income taxes.” There 
seems little likelihood that a favorable ruling could be received. 
It might be noted that a ruling is not required in the event that 
a loss would be realized (though not recognized) upon liquidation. 


If the foreign subsidiary becomes wholly worthless, the parent 
will have a worthless security loss. But if it does not become wholly 
worthless because it has non-Cuban assets, no loss will be allowable 
to the U.S. parent corporation. 
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The Forum section of each issue presents 
two or more articles on a subject of cur- 
@ rent interest. The views are those of the 
authors and do not necessarily represent 


Forum the attitudes of the Advisory Council or 
Editorial Board. 
U.S.-Canadian Economic Relations 


U.S. Trade, Capital Export Policies 
Don’t Help Canada J. E. Coyne® 


Over the past 11 vears the balance of payments between Canada 
and the United States showed on current account transactions a 
cumulative deficit for Canada of $12 billion and the net foreign 
investment in Canada more than quadrupled, from $4 billion to 
$17 billion. 

The structure of Canadian economic development, the direction 
of our trade and the adverse imbalance in our trade are to an im- 
portant extent the product of U.S. tariff policy. By maintaining free 
entry or low rates of duty on raw and semi- -processed materials, the 
United States has caused Canada to specialize to an extreme degree 
in the development of resource industries. On the other hand, rela- 
tively high tariffs on manufactured goods have been important fac- 
tors in preventing Canadian secondary industry from developing 
to the same degree. 

Canada has had three recessions in the past seven years, and 
each time the recovery does not reduce unemployment to the level 
that obtained in earlier periods of upswing. Many Canadians are 
coming to the conclusion that monetary expansion and deficit finance 
as such are not the answer, and that greater reliance must be placed 
on measures which are more specifically directed towards increas- 
ing production and employment giving a very high place to the 
problem of the balance of payments. 

By the end of 1957, foreign companies and other foreign in- 
vestors had a controlling interest in 56% of all manufacturing indus- 
try in Canada. The question is not whether foreign investment is 
a good thing—everybody would agree that some foreign invest- 
ment is desirable. Rather, the question which presents itself in Can- 
ada is whether foreign investment can be carried too far. 








*Former Governor of the Bank of Canada. Summarized by permission from 
The Commercial and Financial Chronicle, March 30, 1961. 
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The Canadian economy as a whole has actually a very high rate 
of capital formation—higher than the United States economy— 
financed very largely by the savings of all kinds of Canadian indi- 
viduals and industries. The influence of foreign capital has not been 
so much on the total quantity of our economic growth, but rather 
on its direction and structure, and, if anything, has had rather ad- 
verse effects on stability of employment. It has put strong emphasis 
on the capital intensive industries, especially the resource indus- 
tries, which require a great deal of construction and imported equip- 
ment but which do not provide large continuing employment after 
the plant has been built. 

A somewhat different kind of economic development, with 
somewhat smaller but better balanced capital investment, and with 
more continuing effect on employment, could have been carried on 
without large imports of capital every year, and could have provided 
at least as high an average standard of living, if not higher, with 
less fluctuation in employment and a higher average level of em- 
ployment. It would also have produced much more expansion in the 
capital goods industries and other secondary industries, with in- 
creased production in Canada of machinery and equipment and the 
acquisition of more advanced technology in our domestic secondary 
industries. 

When the large deficit in the current account of our balance 
of payments continues for many years, it is natural that many people 
should come to the view that Canadian production should be in- 
creased in those lines of goods which presently are being imported. 
Furthermore, we would like to get reasonable access to the United 
States market equal to the access we give you to our market for the 
products of our secondary industries, so that they should not be 
discriminated against by comparison with the treatment accorded 
the products of some of our primary industries. 

In any case, no matter how favorable or balanced the trading 
relationship may become between our two countries, most Canadians 
are firm believers in the adage of Abraham Lincoln that self-govern- 
ment is better than good government. Self-development is better 
for the rounded life and continued vigor of a nation like Canada 
and will do more to satisfy national aspirations of every kind, than 
the most ideal kind of purely economic development, if the latter 
involves perpetuation of large deficits in our balance of payments, 
continued reliance on endlessly growing foreign debt, and a continu- 
ously shrinking area of industry under domestic ownership and 
control. 
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Some Aspects of U.S. Canadian Relations 


Nem< McE.roy® 


1 think it is clear on both sides that it is in our dual interest 
to handle problems facing us today with the same realistic, honor- 
able and fair approach our countries have demonstrated in the past. 
These problems do not arise from exclusively Canadian or United 
States circumstances. In the ultimate, they are North American or 
world-wide in scope. 


Two basic factors are critically involved from the Canadian 
standpoint. One is the unquestioned need for large masses of cap- 
ital investment for the purpose of expanding Canadian production 
to meet the nation’s growth requirements for the future. The cap- 
ital required will be more than Canada can generate internally. 
Much of it must come from outside. Since World War II the major 
part has come from the United States—and this has nurtured Can- 
ada’s growth without, I believe, impairing in any way Canada’s 
economic or political integrity. 


The other critical element is the high cost of production in 
Canada. This problem is inherent in the situation of a relatively 
sparse population in an immense land mass over which goods must 
be transported. For the general run of manufactured goods, the 
high cost of production in Canada can only be supported by protec- 
tive tariff, which in turn means that the Canadian standard of living 
must absorb these high costs. This puts still further pressure on the 
need for a high rate of capital investment in Canada in order to 
help provide an increasing output of goods for the increasing popu- 
lation of Canada, and for an improvement of the standard of living 
of all Canadians. 


I can understand the reason for some concern over the possi- 
bility of Canada’s economy becoming overly dependent on United 
States investment and economic health. But, in the larger context, 
there is a greater issue than the question of which of our two na- 
tions is, or may be, too dependent on the other. We in the Free 
World are all dependent on each other and unless we conduct our 
affairs with understanding of this mutual dependence, we become 


*Chairman of the Board, The Proctor & Gamble Company. Summarized from a 
speech before the Toronto Board of Trade, February 13, 1961, Vital Speeches 
of the Day, April 1, 1961. 
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vulnerable to our world opponents, and then our freedom itself is 
in jeopardy. The United States increasingly is dependent on Canada 
in much the same way as Canada is dependent on the United States. 
Whether we like it or not, our economies are linked together. In- 
escapably they will stand or fall together. In this light, it seems 
very clear that a retreat by either of us into economic nationalism 
would in time be as disastrous as a reversion to political isolationism. 


Retreat is not the answer; but rather a sound advance toward 
partnership in economic planning, freer trade, a fuller flow of in- 
vestment capital, an easier interchange of goods. 


In my opinion, the next few years will see the evolution of a 
kind of Common Market or customs union thinking in the economic 
relationship of our two countries. In the case of our two countries 
there would be no intent to consider political integration to be a desir- 
able sequel to economic integration. There is nothing basic in the 
Common Market concept that requires a design for political inte- 
gration. We have already seen that economic relationships can be 
conducted very successfully without soverign positions being af- 
fected at all. A suitable form of improved economic cooperation 
between our two countries can be accomplished in this spirit; and 
the benefits can far outweigh any disadvantages involved. Such inte- 
gration would make possible a much better use of capital, labor 
and raw materials by both of us. 


Why, for example, should not Buffalo and all of Western New 
York State be served by manufacturing units in Toronto and vice 
versa—taking advantage of the short haul distances involved? Why 
should not the industries of Vancouver, Seattle and Portland jointly 
support each other, instead of drawing their requirements from more 
distant points in each country? What these examples mean, of course, 
is a total United States-Canadian market of 200 million people. It 
would be a market wherein the standards of living, the per capita 
consumption of goods and services, would be the highest in the 
world. 


I am well aware of the safeguards that would have to be pro- 
vided so that Canada would receive its proper share of capital in- 
vestment, but I am sure this could be worked out if agreement in 
principle were reached. 
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The Case for Tariff Reform 
Harry G. JOHNSON*® 


The growing economic integration with the United States under 
the somewhat loaded description of “dependence on the United 
States”, is regarded by influential sections of Canadian opinion as 
a threat to Canadian independence and national identity. The dilem- 
ma of policy is that any serious effort to reduce this “dependence” 
would require the bearing of costs that no one in comfortable Can- 
ada seems willing to pay. Restrictions on the flow of investment of 
American capital in Canada would reduce the rate of economic 
development. Diversion of Canadian trade from the United States 
would involve economic costs in the form of a reduced standard 
of living. 


Recognition of the dilemma which is essentially a confiict be- 
tween national sentiment and national self-interest, takes the form 
of proposing to tinker with the tariff without actually doing anything 
to it, and devising schemes for clipping the wings of the golden 
goose of American enterprise in Canada without scaring the bird 
enough to reduce its egg production. 


“Dependence” has two facets—close trading with the United 
States, and large-scale participation of American capital in Cana- 
dian economic development. So far as trade is concerned, I cannot 
see how a country can lose its independence by growing richer and 
richer through profitable foreign trade. Nor can I see how a country 
can become great by making itself poorer by insisting on producing 
at high cost within its borders things that can be obtained much 
cheaper by international trade. 


So far as American ownership of Canadian enterprises is con- 
cerned, I have read the Gordon Commission Report carefully for 
any evidence that such ownership had led in the past to any serious 
violation of Canadian sovereignty or loss of independence. All I 
could find is a general statement that decision-taking by non-Cana- 
dians might produce different decisions than decision-taking by 
Canadians. It seems to me that if corporate operations raise ques- 
tions of the public interest, the public interest is more appropriately 
safeguarded by its legislative guardian, Parliament, than by share- 


*Professor, University of Chicago. Summarized by permission from The Business 
Quarterly, Spring, 1961, 
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holders and directors qualified only by Canadian citizenship to 
judge the national interest. 


The general trend of world evolution is toward regionalism. 
We [Canadians] should go along with it confidently and intention- 
ally. Specifically, I propose that Canada should seek to negotiate 
reciprocal free trade with the United States. The chief argument 
usually advanced against the formation of a free trade area is the 
adverse effect it would have on existing protected manufacturing in- 
dustry. This objection is, on the contrary, the strongest part of the 
argument for eliminating protection. Protection is a means of forcing 
the citizen to buy high-cost domestically produced goods, thereby 


subsidizing the inefficient use of national resources. 


Thanks to Professor J. H. Young’s study of Canadian Commer- 
cial Policy for the Gordon Commission, we now have a rough but 
fairly reliable estimate of the cost of the tariff to the Canadian 
public. Young estimates that the excess of the cost of Canadian- 
produced goods privately consumed over the cost of the equivalent 
imports—“amounts to $0.6 billion to $0.75 billion or about 3.5% 
to 4.5% of gross national expenditure net of indirect taxes.” 


While replacement of protection by free trade would be certain 
to lead to some radical changes in the structure of Canadian indus- 
try, there are various reasons for expecting that it would not dras- 
tically alter the balance of the Canadian economy. 


(1) The American tariff in many instances has the effect of 
causing plants processing Canadian materials to locate on the Amer- 
ican side of the border, though (apart from the tariff) cost and 
transport considerations would lead them to locate in Canada. 


(2) Other manufacturing industries now located behind tariff 
barriers in the United States would be under inducement to locate 


in Canada to take advantage of abundant materials and lower wage 
levels. 


(3) There are a number of Canadian industries that have either 
demonstrated their ability to compete with American firms in equal 
competition, or claim that they could do so. (4) One of the peren- 
nial arguments advanced by Canadian industries seeking protection 
is that it is the small size of the Canadian market that makes them 
unable to compete with American firms at American prices. If the 
facts are as claimed, access to the American market on equal terms 
shouid permit such industries to thrive. 
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Comments on new books 


Books of Note ceaaak dene 








Europe at Sixes and Sevens 


Emite BEnorr® 


Professor Benoit’s book is composed of three related but fairly 
distinct parts. The first half is a description and interpretation of the 
evolution of EEC and EFTA. It is a clear, comprehensive, well docu- 
mented job written by a highly competent economist who has known 
Europe all his life and has studied the current developments inten- 
sively. As such it is an extremely useful document. While the new- 
comer to the subject will benefit most from it, even the “expert” 
will find it useful as a reference and a source of new interpretive 
insights. 

Among the important conclusions reached by the author's anal- 
ysis are (1) that “widespread suspicions that the EEC intended to 
establish a highly protective tariff area would seem to have little 
basis in fact”; (2) “far too little concern has been shown for those 
aspects of the Treaty controlling internal private restrictions on 
production and trade (cartels)” which he feels may jeopardize the 
potential of the EEC; (3) “that the agricultural program is a par- 
ticularly difficult and peculiarly strategic part of the whole Common 
Market scheme” which is currently lagging but he believes will be 
resolved when its importance is recognized; (4) that the integration 
of transportation has had a serious setback due to intense feelings 
of national sovereignty which will be hard to overcome; (5) that 
the chief barriers to union of EEC and EFTA are not economic but 
“more deep-seated objections, which generally remain unstated and 
cannot really be argued or negotiated away because they reflect 
emotional states and basic value judgments”. The most significant of 
these being the insular attitude of Great Britain and the neutralism 
of Sweden and Switzerland. 

A middle chapter is devoted to “ihe Dollar Crisis”. This appears 
more as an outlet for the author's views on a current issue than as 
a development of the European subject. However, the economic 
analysis is thorough and stimulating and the chapter thus stands on 


"Associate Professor, Columbia University. Europe at Sixes and Sevens. (New 
York, Columbia University Press, 1961, 275 p.) 
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its own merits as one of the better commentaries on the U.S. balance 
of payments probiem. The author presents a variety of figures and 
research findings supporting his view that “The relatively slow 
growth of U.S. output between 1953 and 1959, . . . . a natural con- 
sequence of monetary-fiscal policies of restraint applied during this 
period in the interest of avoiding inflation and reducing the national 
debt .... had a perverse effect on prices by raising unit costs, and 
this, in conjunction with shortsighted and self-centered labor-manage- 
ment collective bargaining policies, has resulted in a loss of export 
competitiveness in a number of key export industries and import- 
vulnerable industries.” 

He analyzes the impact of EEC and EFTA on U.S. exports and 
concludes that the diversion of trade may be in the order of $200 
to $400 million or 5 to 10% of our present exports to the area. But 
he sees the accelerated growth of the area resulting in a general 
expansion of trade which will more than make up for the diversion. 
And he notes the rising income from U.S. investments in Europe as 
a still further gain for our balance of payments. 

The concluding third of the book is a discussion of questions 
confronting U.S. business in Europe including choice of countries as 
sites for plants, decisions between licensing, joint ventures and 
wholly owned subsidiaries and European business practices. The 
author himself observes that the complexity of these questions for 
the individual firm defies adequate coverage in his limited space 
so he is restricted to “mentioning a few of the more obvious and 
important” points on each subject. This final part of the book is 
therefore primarily for the newcomer to the subject. 

The book is written in a highly readable style. It is particularly 
refreshing to find the important segments of economic analysis 
written in a manner which the layman can readily follow with a 
minimum of technical terminology. 


SOLVING FOREIGN BUSINESS PROBLEMS. New York: Busi- 
ness International, 1961, 129 p. $30.00. This is a compilation of case 
histories reprinted from the weekly Business International reports 
during 1960. The methods used by 100 companies to solve specific 
problems are described. The subjects include organization, taxation, 
financing, personnel, marketing and licensing. The cases are concise, 
concrete and to the point. The book is a convenient source of specific 
how-to ideas for busy executives. 


THOMPSON CONSUMER INDEX OF MARKETS. Bombay (In- 
dia): J. Walter Thompson Co. (420 Lexington Ave., N.Y.) 1961, 68 p. 
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$3.00. The 504 Indian towns and cities with a population of over 
20,000 are rated by an index number system according to market 
potential. More than twenty kinds of basic statistics were analyzed 
of which twelve were finally adopted as the best indicators of de- 
mand: population, population other than farm and factory labor, in- 
crease in population from 1941 to 1951, literacy, domestic radio sets, 
private cars, banks, doctors, chemists and druggists, cinemas, cinema 
seats, and electricity consumption. With Calcutta as the base, a com- 
posite index number of each town and city is computed. They are 
listed by rank, by state and alphabetically. While many questions 
may be raised about the techniques, this represents a unique and 
valuable effort towards more systematic management in underdevel- 
oped countries. It should permit improved quality in decisions on 
distribution of sales effort, division of advertising budgets, etc. 


THE U.S.A. ANSWERS. Edited by Kenneth E. Beer. New York: 
U.S. and World Publications, Inc. 1961, 248 p. $5.00 cloth, $2.50 
paper. Concise answers to some 1800 questions about the United 
States have been compiled in this reference work. The material was 
used initially at the American Exhibition in Moscow in 1959 where 
the answers were given to Russian visitors through an IBM com- 
puter set up as an “electronic encyclopedia”. The subjects covered 
are: the American people and land, education, living, work, culture, 
science and technology, economy and relations with the world. This 
book can be extremely helpful to the U.S. businessman abroad who 

wishes to give accurate answers to questions confronted overseas 
and to be in a position to refute the arguments of those who would 
discredit the United States. 


IBM IN FRANCE. by Boyd France. Washington, D. C.: National 
Planning Association (1606 New Hampshire Ave,, N.W.) 1961, 86 
p- $1.00. For its tenth study of United States Business Performance 
Abroad, the NPA has departed from its previous pattern by dealing 
with a highly developed rather than an underdeveloped area. The 
conclusion of the report is that even in such an environment a U.S. 
business like IBM with a high level of technical and managerial 
competence contributes to the vitality and strength of national com- 
panies and to the economy as a whole. The influence is compared to 
a drop of oil soaking outwards on a table cloth—small and slow 
but clearly discernible. Quite aside from the arguments about bene- 
fits, the book provides an informative description of the pattern of 
production management, personnel policies, labor relations, etc., 
employed by a competent management in France. 
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In this section we report research 
Research 


projects by universities, foundations 
and others which are significant for 


Roundup international management. 





JOINT VENTURES. The results of a four-year study by the Co- 
lumbia University Law School are reported in Joint International 
Business Ventures, edited by Wolfgang G. Friedmann and George 
Kalmanoff (Columbia University Press, 558 p., $15.00). The research 
consisted of case studies of joint ventures in twelve countries and 
analysis by the Columbia group. A number of the case studies are 
presented in the book along with chapters covering statistics, charac- 
teristics, motivations, internal operations and legal aspects of joint 
ventures. 

Considering the large amount of time and Ford Foundation 
money invested in this project, the results are disappointing. The 
book is uniquely valuable in the mass of statistical, factual and legal 
data which it presents. But the treatment of management aspects is 
superficial. The researchers are experts in law and economics and the 
case studies were largely written by local nationals of similar back- 
ground. Accordingly the book reflects stronger interest and com- 
petence in these areas with a bias in favor of joint ventures and 
relatively less perception of and sympathy for the point of view of 
the U.S. investor and the dynamics of management. 

The statistical and legal aspects of the subject are presented 
with authority and thoroughness. The chapters on motivations and 
internal operations are rather elementary commentaries on generally 
known factors, and the case studies are largely limited to reports of 
legal and financial structure with little conception of the manage- 
ment aspects. For example, while the complex problems of the 
Westinghouse-Industria Electrica situation in Mexico are well known 
in industry circles, the superficial case study of IEM in the book 
conveys no picture of the true situation. It leaves the impression 
that except for a few questionable production decisions this has 
been a peaceful and satisfactorily evolving joint venture. 

In general, the book is a good reference for factual informa- 
tion and will be helpful as an introduction to the subject for students 
and newcomers to international business, but it provides few in- 
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sights for experienced managements. On the whole it is well written 
though it suffers from considerable duplication, doubtless attrib- 
utable to the fact that different men wrote various chapters. 


JAPANESE INDUSTRIAL ATTITUDES. Motivations, sense of ob- 
ligation, questions of status, supervisory relations and the role of 
labor unions are covered in the research reported in Cultural Values 
in Management-Worker Relations, Japan: Gimu in Transition (School 
of Business, Univ. of North Carolina, Chapel Hill, 113 p. $2.00). The 
study made in 1959 and 1960 by Prof. Arthur Whitehill of North Car- 
olina and Prof. Shin-ichi Takezawa of Rikkyo Univ. covered 283 
male workers in 5 companies and 60 executives attending a course at 
the Japan Management School. A scientifically developed question- 
naire was used and the results provide a perceptive and deep prob- 
ing exploration of industrial attitudes. It will be very helpful to 
anyone intimately involved in managing operations in Japan. See 
page 19 for a summary of a popular version of the findings. 


PRODUCTION MANAGMEMENT IN LESS DEVELOPED COUN- 
TRIES. An intensive study of labor, procurement and factory oper- 
ation problems in Turkey has been made by Dr. C. Wickham Skinner 
of the Harvard Business School. The research consisted of direct 
observation of two drug firms and three vehicle assembly plants in 
which U.S. ownership ranged from 100% to 25%. A wide range of 
problems was analyzed in the firms of which two were consistently 
profitable, two suffered severe losses and one was marginal. The 
manuscript of the full study which was written as a doctoral thesis 
is in the Library of the Harvard Business School. Broader publica- 
tion of all or parts are now under consideration. The concrete and 
detailed character of this study make it uniquely valuable to man- 
agements entering into manufacturing operations not only in Turkey 
but in other less developed countries. 


U.S. BUSINESS IN BRAZIL. Professors Richard Gonzales and 
Claude McMillan of Michigan State University have started a study 
of U.S. enterprise and management in Brazil under a Ford Founda- 
tion grant. They will explore the nature of U.S. business in Brazil, 
its experience, and its impact and influence as a determinant of 
U.S.-Brazilian relations. Both men have extended experience in Bra- 
zil. This is intended as a prelude to a larger study dealing with U.S. 
business in Latin America as a whole. A book covering the present 
study should be completed in about a year. 
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General Management 


MINIMIZING THE RISKS OF MOVING 
ABROAD. sy Jonn G. McDonatp. Business 
Horizons. Spring, 1961, pp. 87-94. An asso- 
ciate of McKinsey & Company reports on the 
risks and opportunities for a company moving 
abroad and offers some advice on how better 
organization can minimize the risks. The ac- 
tual experience of several companies is given. 


SOLVING FOREIGN BUSINESS PROB- 
LEMS. N.Y.: Business International, 1961, 
129 p. paper. $30.00. Case studies are given 
on how 100 leading companies have over- 
come a variety of problems in earning profits 
overseas. See p. 8 and p. 32. 


JOINT INTERNATIONAL BUSINESS VEN- 
TURES. Wolfgang G. Friedmann and George 
Kalmanoff, eds. N.Y.: Columbia U. Press, 558 
p. $15.00. Both a general analysis of joint 
ventures and a group of case studies on in- 
dividual joint ventures. See p. 3 and p. 34. 


OVERSEAS PROFITS-TO-ASSETS RATIO 
TOPS DOMESTIC. Business International. 
A series giving specific data on over 50 com- 
panies whose annual reports detail overseas 
results. I; May 5, 1961, pp. 6-7, 12 pharma- 
ceutical companies; II: May 12, 1961, p. 7, 
7 food companies. To continue. 


FOREIGN OPERATIONS: ANOTHER AD- 
VANCE. sy Martin R. GAINSBRUGH AND 
FRED STEVENSON. Business Record. May, 
1961, pp. 23-29. Results of a National In- 
dustrial Conference Board survey showing 
capital appropriations for foreign operations 
increased by 20% in 1960. Charts and figures. 


THE CLIMATE FOR BUSINESS. sy T. W. 
Kent. The Business Quarterly. Spr., 1961, 
pp. 40-46. An analysis of the political, social, 
and technological changes, as well as eco- 
nomic ones, that must be considered in long- 
range planning. Experiences in Canada, Co- 
lombia, and the U.S. are used to illustrate 
the author’s theories. 


OVERSEAS SPREAD OF INDUSTRIAL 
PARKS. spy WiLu1AM Brepo. Industrial De- 
velopment. Apr., 1961, p. 20. A brief survey 


of industrial parks as they are developing in 
India, Pakistan, and Puerto Rico and some 
history of industrial parks in Britain, 


THE ROLE OF COMMUNICATIONS IN 
INTERNATIONAL TRADE. sy Jonn M. 
Dyer. International Trade Review. May, 
1961, pp. 26-27. An explanation of the work- 
ings of TELEX, a system of providing a 
conversation in writing between two persons. 
Also a brief summary of other ways of com- 
municating internationally, 


GLOBAL RISKS PAY OFF. International 
Management, May, 1961, pp. 31-32. A case 
study of the growth of a construction com- 
pany, Raymond International, Inc. from a 
small local outfit to a global business. 


INTERNATIONAL MARKETS SPUR FIRE- 
STONE GROWTH. sy RayMonp C, Fime- 
sTONE. Industrial Development. Mar., 1961, 
pp. 12-15. The president of Firestone Tire 
and Rubber Company tells about the inter- 
national growth of his company. 


HOW TO SPREAD INTO WORLD MAR- 
KETS—FAST! sy Watter E. ScurrMer. 
Management Methods, May, 1961, pp. 388- 
45+. President of Clark (Equipment) Inter- 
national describes how his company entered 
international operations through joint ven- 
tures, See p. 6. 


L’AIR LIQUIDE EXPANDS ITS EXPORT 
MARKETS. Foreign Trade. May 6, 1961, 
pp. 5-7. A case study of the progress of a 
Montreal company in foreign markets. The 
company is a subsidiary of the French, L’Air 
Liquide which pioneered in air liquefaction 
and fractional distillation of gases. 


RISK AND REWARD SOUTH OF THE 
BORDER. Dun’s Review and Modern Indus- 
try. Apr., 1961, pp. 33-35. The experience 
of several U.S. companies in Latin America 
is reviewed to show that it is possible to do 
business profiitably there. 


MAKING STEEL-—-MEXICAN STYLE. sy 
Dennis J. Crpnic. Think. May, 1961, pp. 6-7. 
A short account of how Hojalata y Lamina, 
a Mexican company, has found that using 
the direct reduction process means that steel 
making is within the reach of small coun- 
tries such as Mexico, 
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PITFALLS AND OPPORTUNITIES FOR 
AMERICANS DOING BUSINESS ABROAD. 
BY Joun F. Casey. German American Trade 
News. Mar., 1961, pp. 5-6+. The director 
of European operations for a division of 
Johnson & Johnson discusses some of the 
differences in ways of operating and selling 
that Americans should be prepared for in 
Europe, especially in Germany. 


WHY PHILCO CAME TO FRANCE. sy 
HARVEY WILLIAMS. Commerce in France. 
Apr. 15, 1961, pp. 10-11. One of a series 
on different companies, In this the president 
of Philco International gives the reasons why 
Philco chose to manufacture in France. 


UNITED STATES BUSINESS PERFORM- 
ANCE ABROAD: THE CASE STUDY OF 
IBM IN FRANCE. sy Boyp France. Wash- 
ington: National Planning Association, 1961, 
108 p. paper. $1.00. A picture of the French 
economy, a description of IBM’s activities 
there, a detailed case study of production, 
marketing, labor, etc. policies of IBM in 
France, and an appraisal of IBM’s contribu- 
tion to France. See p. 33. 


ECONOMIC DEVELOPMENT AID WITH- 
OUT BURDEN ON THE DOLLAR. Export 
Trade. May 22, 1961, pp. 30-31. The story 
is related of how Rheem Manufacturing Co. 
purchased a minority interest in a Greek 
electrical equipment manufacturing company 
through Rheem’s Swiss subsidiary. 


SEWING MACHINES. Review of Economic 
Conditions in Italy. Mar., 1961, pp. 158-162. 
A survey of a particularly successful manufac- 
turing and exporting venture. 


COMMUNIST AND COMPETITIVE. Inter- 
national Management. June, 1961, pp. 31-33. 
A brief case history of Iskra, a Yugoslav elec- 
tric products company which has gone inter- 
national, 


HOW TO TRAVEL IN EASTERN EUROPE. 
By R. K. Tomson. Foreign Trade. March 
25, 1961, pp. 17-20. Information on how 
to win friends and customers in eastern 
European countries, 


Marketing 


“NEW FRONTIER” IN INTERNATIONAL 
TRADE PUTS EMPHASIS ON EXPORT 
SALES. sy ROWLAND BurnstTAN. Foreign 
Commerce Weekly. March 27, 1961, p. 7+. 
The assistant secretary of commerce for inter- 
national affairs discusses the new administra- 
tion’s plans and philosophy in international 
trade, 


WE MUST EXPORT TO SURVIVE. sy 
AARON SCHEINFELD. International Trade Re- 
view. March, 1961, pp. 24+. A 7-point pro- 
gram for expanding U.S. exports: association 
promotion programs, advertising and PR, ex- 
port guarantees, foreign trade workshops, 
university courses, national export loans, and 
trade lead clearing house, 


MEETING FOREIGN COMPETITION. Man- 
agement Review. May, 1961, pp. 4-25. Two 
articles, one by John P. Maggard, a professor 
at Miami University, and another by Gerald 
G. Fisch of Bruce Payne Associates, survey- 
ing the causes of growing competition and the 
corporate and government actions needed to 
meet it, 


U.S. GOODS MUST BE COMPETITIVE IN 
ALL FREE MARKETS. sy STANLEY C. 
ALLtyn. Commerce in France. Mar, 15, 1961, 
pp. 12-13. The chairman of the board of 
National Cash Register Co. gives nine prin- 
ciples which his company follows in main- 
taining its competitive position in world mar- 
kets despite very high U.S. wages. 


WHAT DOES U.S. BUSINESS HAVE TO 
FEAR FROM EUROPEAN INTEGRATION? 
BY EmiLe Benoit. Export Trade. March 20, 
1961, pp. 22-23+-. A Columbia U. professor 
warns U.S. business of fierce competition, ex- 
plains why U.S. is lagging competitively, and 
suggests some ways to regain former ad- 
vantages. 


THE DISTURBING FACTS OF OUR EX- 
PORT POSITION. sy Emme BeEnorr. The 
Commercial and Financial Chronicle, Apr. 
20, 1961, pp. 14-15. Same as above. 


EXPORT DRIVE: TOO LITTLE, TOO 
LATE? Salesweek. May 1, 1961, pp. 2-3. A 
report on the U.S. Government’s program to 
spur exports and an analysis of whether this 
program will be enough to overcome the 
lead of foreign competitors. 


MEETING COMPETITION AT HOME AND 
ABROAD. Washington 6: Chamber of Com- 
merce of the U.S., 1961, 74 p. paper, $1.00. 
The proceedings of the first 1961 Economic 
Institute, Feb., 1961. The speeches are: “The 
Economics of International Markets” by 
Gottfried Haberler; ““Market Factors Affect- 
ing United States Business” by Tino Perutz; 
“Public Policy—Internal Consistencies and 
Conflicts” by Norman T. Ness; “Foreign Com- 
petition—Challenge and Opportunity” by 
Ralph E. Smiley; “Imports and the National 
Interest” by Jackson E. Spears; “The Com- 
petition We Face” by George Donat; “To 
Meet Competition—Compete” by William 
Blackie. Questions and discussions follow 
most of the speeches. 


PRACTICAL HINTS ON SELLING 
ABROAD. Commerce in France. I: Mar. 15, 
1961, pp. 50-51; II: Apr. 15, 1961, p. 54. 
A survey by the Economic Advisory Commit- 
tee, National Association of Manufacturers, 
New York. 


CHALLENGES OF GLOBAL MARKETING. 
By Ricuarp C, CuristiAn. Journal of Mar- 
keting. Apr., 1961, pp. 72-74. A brief sum- 
mary of the challenges of marketing abroad 
with some suggestions on how to go about 
it. A list of recommended readings is in- 
cluded, 
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TESTED SELLING TIPS FROM AROUND 
THE WORLD. sy ELMER WHEELER. Engle- 
wood Cliffs (N.J.): Prentice-Hall, 1961, 
$4.95. A marketing expert reports methods 
he has found effective. 


THOMPSON CONSUMER INDEX OF 
MARKETS. J. Walter T. ompson Co. (420 
Lexington Ave., N.Y. 17) 1960, 68 p. paper. 
$3.00. The result of a study of market fac- 
tors in 504 communities of India with popu- 
lations of over 20,000. Included are figures 
on population, and a weighting of figures to 
indicate what they mean in terms of market 
potential. See p. 33. 


FORECASTING AMERICAN MARKET 
SHARES IN FOREIGN COUNTRIES. sy 
Harry ANDERSON. E and Busi 
Bulletin. Mar., 1961, pp. 20-26. A technique 
for forecasting the market shares of American 
products in foreign economies is developed 
and treated in this article. 





WORLD TRADE REVIEW: 44 COUN- 
TRIES AND AFRICA IN WORLD TRADE 
MARTS. Foreign Commerce Weekly. May 1, 
1961, pp. S-1-S-48. A review of each 
country as a customer of and seller to the 
U.S. 


$40 BILLION MARKET BECKONS USS. 
GOODS. sy Greorrrey S. Browne. Nation’s 
Business. Apr., 1961, pp. 38-39+-. An anal- 
ysis of each of the areas of the world as a 
potential market for U.S. goods. 


LOCKHEED STRATEGY WINS EUROPEAN 
PLUM. Business Week. March 11, 1961. pp. 
94-98. Lockheed’s three-year strategy in 
selling its planes to NATO countries. 


MERCHANDISING IS THE ANSWER. For- 
eign Trade. March 25, 1961. pp. 21-23. A 
case history of how a Canadian company has 
selected and stimulated a sales force that is 
selling ballpoint pens in overseas markets 
against rugged competition. 


MR. SMITH SEEKS A SOLUTION TO HIS 
EXPORT PROBLEMS. sy PavuL MAERTZ- 
WEILER. International Trade Review. March, 
1961, pp. 21-22. A “case history” of the 
problems of a fictional export company. 


METHODS USED BY WARNER-LAMBERT 
IN DEVELOPING OVERSEAS MARKETS. 
BY ROBERT GLECKNER. Export Trade. March 
18, 1961, pp. 10-11. A brief company report. 


AUTOS GO LOOKING FOR DRIVERS. In- 
ternational Management. May, 1961, pp. 15- 
16. A study of the global market for the 
products of the world’s automobile manufac- 
turers. 


INTERNATIONAL ADVERTISING STAND- 
ARDS AND PRACTICES. N.Y.: (Hotel 
Roosevelt, 45th and Madison Ave.): The 
International Advertising Association, 1961, 


$25.00 (Special price to members, $5.00) 
Based on five years of research, this manual 
covers: code for advertisers, functions of an 
advertising department, fixing advertising re- 


sponsibilities; full agency service, agency 
standards and practices, suggested forms; 
media of all types, standards of production, 
handling of advertising orders and materials, 
media representatives; market and data re- 
search; outline of presentation of basic data 
by all media, 


DEVELOPING THE CORPORATE IMAGE 
ABROAD: A CASE STUDY. sy Frank 
Bonmiia. International Advertiser. May, 
1961, pp. 16-17. An officer of International 
Research Associates, Inc., discusses first what 
is desirable in the way of a corporate image 
abroad and second some ways in which com- 
panies are actually seen abroad. Reprinted 
from American Management Association Re- 
port $53. 


HOW ADVERTISING HAS HELPED OUR 
COMPANY INCREASE SALES OVERSEAS. 
International Advertiser. May, 1961, pp. 7- 
10+-. The gist of remarks made on the sub- 
ject at a meeting of the International Trade 
Club of Chicago in April. The speakers rep- 
resented Champion Spark Plug Co., Rust- 
Oleum Corp., The Hyster Co. and Miles 
Laboratories Pan American, Inc, 


CHICAGO: UP-AND-COMING GLOBAL AD 
CENTER. Printers’ Ink. Apr. 28, 1961, pp. 
28-29. A survey of the many international ad- 
vertising agencies and advertisers in Chicago. 
A description of how its agencies are build- 
ing overseas markets for U.S. advertisers and 
helping foreign companies to sell here. 


A FOUR-WAY APPROACH TO INTERNA- 
TIONAL ADVERTISING. sy Oscar Cor- 
NEJO. International Advertiser. March, 1961, 
pp. 18-19. Practical advice on use of inter- 
national media, public relations, local co- 
operative advertising and sales promotion, 


THE ROLE OF ADVERTISING AND SALES 
PROMOTION IN MARKET DEVELOP- 
MENT. sy CuirForp S. Duxsury, Jr. Inter- 
national Trade Review. Apr. 1961, pp. 43- 
44, The manager of marketing services and 
advertising of Norton International, Inc., 
describes some of his company’s experience 
in selling overseas. 


CHALLENGE AND CHANGE IN A TUR- 
BULENT PROFESSION. International Man- 
agement. April, 1961, pp. 40-46. A survey 
of advertising around the world, showing 
that advertising does grow, but in the face 
of misunderstanding and hostility, 


INTERNATIONAL ADVERTISING. Adver- 
tising Age. Apr. 17, 1961, pp. 80-118. A 
number of articles containing news, informa- 
tion, and _ statistics on advertising around 
the world, 
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ADVERTISING TO VARIOUS AGE 
GROUPS. Contimart AG (N.Y. rep. Charles 
W. Hoyt Co., 380 Madison Ave., N.Y. 17) 
1960, 34 p. Sw. Frs. 30. Most of the mate- 
rial is based on U.S. research, but some ex- 
amples and applications of general principles 
are made to the situation in Britain, Sweden, 
Canada, and Switzerland. 


IMPORTANCE OF CINEMA ADVERTIS- 
ING IN INTERNATIONAL MARKETING 
PROGRAM. Export Trade. May 22, 1961, 
pp. 48-49. A description of the appeal of 
cinema advertising in many countries, 


SHORTWAVE—THE WORLD AD ME- 
DIUM. Printers’ Ink. Mar. 10, 1961, p. 55. 
A report on the sharp increase in advertising 
broadcast by Worldwide Broadcasting Com- 
pany, at present the only U.S. commercial 
shortwave station, Programs and commercials 
are beamed to many lands in many lan- 
guages. 


THE WORLD OF BROADCASTING. Inter- 
national Advertiser. March, 1961, pp. 7-16. 
A group of articles on radio and television 
especially as they are being used and can 
be used in international advertising. 


PEPSI’S PROMOTION VEHICLES PLAY 
IMPORTANT ROLE IN AD PROGRAM. 
Export Trade. Apr. 17, 1961, pp. 25-27. A 
description of Pepsi Cola’s use of traveling 
shows in many countries to promote the sale 
of their drink. 


U.S. PACKAGING DESIGN IS GOING 
ABROAD—SLOWLY. sy R. A. K. Sales 
Management, May 5, 1961, pp. 41-42. A 
comparison of U.S. and European packaging 
concepts and some discussion of how U.S. 
sellers there must adjust their ideas to the 
market, 


A WORLD TRADE CENTER IN THE 
PORT OF NEW YORK. N.Y. (111 8th Ave.): 
Port of New York Authority, 1961, 50 p. A 
report on the need for and practicality of a 
world trade center in New York. The functions 
of the proposed center are described in de- 
tail as are the problems of financing and 
activating it. 


OUR EXHIBITS ABROAD NEED HELP! 
BY Epwarp P. Sutorius. Sales Management. 
May 19, 1961, Pt. II, pp. 72-81. A criticism 
of the exhibits U.S. companies, and the U.S. 
government, put on at international exhibi- 
tions and some suggestions on how to make 
these exhibits more effective. See p. 21. 


ARE TRADE EXHIBITIONS AN “OPEN 
SESAME” TO THE SOVIET MARKET? In- 
ternational Management. June, 1961, pp. 22- 
23. An estimate of the value of the Moscow 
trade exhibits to both the Russians and to 
the foreign exhibitors. 


DIARY OF EXHIBIT FOR ARGENTINA. 
Sales Management. May 19, 1961, Pt. I, 
pp. 146-151. A play by play account of how 
Industrias Kaiser Argentina arranged its ex- 
hibit for a Buenos Aires fair. 


A COMPANY GUIDE TO SOURCES OF 
EXPORT FINANCING. Washington: Ma- 
chinery and Allied Products Institute, 135 p. 
$7.50. Ways and means for a U.S. company 
to get financing of his shipments overseas 
are described as are private and public lend- 
ing institutions, 


NEW IMPROVED EXPORT CREDIT FA- 
CILITIES FOR THE LARGE AND SMALL 
EXPORTER. Board of Trade Journal. Apr. 
21, 1961, pp. 920-923. Detailed descriptions 
of the British government program of reduced 
premiums for medium-term business, longer 
credits for large projects and new credits for 
small exporters. 


REFINANCE FACILITIES FOR EXPORT 
CREDITS. The Banker. March, 1961, pp. 
170-174. A description of a new British sys- 
tem of export credit facilities and a com- 
parison with recently developed U.S. facil- 
ities, 


NEW AND _ LIBERALIZED PROGRAM 
ANNOUNCED BY EXPORT-IMPORT BANK. 
Export Trade. Apr. 10, 1961, pp. 11-12. 
The innovations in the new Export-Import 
Bank guarantee and finance program are out- 
lined. 


HOW THE GOVERNMENT FINANCES 
LONG-TERM EXPORTS. Foreign Trade. 
March 25, 1961, pp. 9-10. A description of 
government financing facilities for Canadian 
exporters. 


DESPITE KENNEDY DIRECTIVE, USS. 
CREDIT I'NSURANCE MAY LAG BRITISH. 
By Lowett Kerr. Export Trade, March 13, 
1961, pp. 9-10+-. A discussion of the prob- 
lems involved in determination of loss which 
may slow the development of increased ex- 
port credit insurance for U.S. exporters. 


FIELD OPENS FOR EXPORT CREDIT. sy 
Br.t Atnicn. The Spectator. Apr., 1961, pp. 
46-47++-. An explanation of Exim Bank’s ex- 
port insurance program and of the part pri- 
vate insurance companies are expected to take 
in it. 


COMPARATIVE PURCHASING POWER OF 
MONEY IN MEXICO AND 183 OTHER 
COUNTRIES. Review of the Economic Situ- 
ation of Mexico. Feb., 1961, pp. 3-4. The 13 
other countries are Latin American ones, plus 
West Germany, Canada, U.S.A., U.K., and 
France, 


SURVEY OF BUYING POWER. Sales Man- 
agement. May 10, 1961, 762 p. $5.00. Fig- 
ures on population, retail sales, and effective 
buying income. Principally on the U.S. Cana- 
dian data, pp. 709-759. 
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VENEZUELA: HOW GOOD A MARKET? 
International Trade Review. May, 1961, pp. 
24-25-++-. A survey of companies selling in 
Venezuela on such questions as collections, 
amount of sales, etc. The survey is followed 
by a description of the Venezuelan economy 
today. 


CAN YOU IDENTIFY YOUR EUROPEAN 
PROSPECTS? sy Jonn Ditton. International 
Trade Review. Apr., 1961, pp. 15-16. Partly 
a discussion of how to gain an understanding 
of the real character of citizens of different 
countries and partly a description of how to 
use direct mail effectively in Europe. 


THE AUSTRIAN MARKET. Contimart AG 
(N.Y. rep. Charles W. Hoyt Co., 380 Madi- 
son Ave., N.Y. 17) 1960, 52 p. Sw. Fr. 40. 
A report on Austrian population and _ its 
characteristics, private income and expendi- 
ture, purchasing habits and retailing services, 
and economic policy and foreign trade; also 
a brief section on how a foreigner can estab- 
lish a business in Austria, 


TENSOPLAST COMEBACK IN DENMARK. 
By Knup GLeEre. European Marketing Mirror. 
April, 1961, p. 5. A short case study of how 
a plastic sticking plaster type bandage re- 
gained its position in the Danish market. 


THE FRENCH MARKET. Contimart AG 
(N.Y. rep. Charles W. Hoyt Co., 380 Madi- 
son Ave., N.Y. 17) 1960, 52 p. Sw. Fr. 30. 
A report on the population and its distribu- 
tion, national product and income, private 
consumption and savings, retailing and pric- 
ing, advertising and media, foreign trade and 
government policies, the French consumer 
and foreign goods, 


FRENCH MARKET OPENS UP. sy A. G. 
Knriewasser. Foreign Trade. March 11, 1961, 
pp. 2-6. A survey of France as a market for 
imported goods. Statistics on tariffs, produc- 
tion and living standards, 


FRENCH DEPARTMENT STORES A PROM- 
ISING MARKET, sy W. G. Brett. Foreign 
Trade. May 6, 1961, pp. 9-10. A description 
of the increasing role played by department 
stores in France and some pointers on how 
the exporter can sell to them. 


HAUTE CUISINE? sy New Mclinnes. Bar- 
ron’s. Mar. 27, 1961, p. 9+. An account of 
the rapid rise of supermarkets in France in 
recent months and some estimates of what 
the future may bring. 


“LIBRE-SERVICE” STORES. France Ac- 
tuelle. Apr. 1, 1961, pp. 6-8. A brief survey 
of French self service stores—in clothing and 
other such goods as well as in food, 


GERMANY’S AUTOMOBILE INDUSTRY. 
German American Trade News. Mar., 1961, 
pp. 8-18. A group of articles including one 
describing General Motors’ German opera- 
tions and another showing the effect of chang- 
ing markets in Germany and abroad on the 
industry. 


AIR CONDITIONING HAS A NEW EAGER 
CUSTOMER: THE GERMAN PUBLIC. sy 


Ernst A. TrEves. Commerce in Germany. 
March 1, 1961 pp. 3+. A description of 
German air conditioners and of public de- 
mand for them, 


ITALIAN PASSION FOR IMPORTS CUES 
U.S. ADVERTISERS. Printers’ Ink. May 12, 
1961, pp. 60-61. Some ads for U.S. products 
appearing in Italian publications are pic- 
tured, and the policies U.S. advertisers are 
developing especially for the Italian market 
are described, 


ADVERTISING ABROAD: ITALY. sy J. G. 
IRELAND. Foreign Trade. Apr. 8, 1961, pp. 
11-18. A survey of expenditures, media, and 
advertising agencies, 


PROBLEMS AND PROSPECTS OF ITALIAN 
ECONOMY IN THE ’SIXTIES. sy H. E. 
Perrro CAMPILLI. Review of the Economic 
Conditions in Italy. Mar., 1961, pp. 97-103. 
A survey of what Italy has accomplished in 
the fifties and some predictions on which 
commodities will be bought with the ex- 
pected increase in the Italian citizen’s income. 


SOME RECENT DEVELOPMENTS IN 
DUTCH ECONOMY. RB Review. Mar., 1961, 
pp. 15-30. An economic survey covering the 
general economy, production and employ- 
ment, prices, wages, consumption, and for- 
eign trade, Many statistics. This report was 
written prior to the revaluation of the guilder. 


BRITISH BROADCASTING IN  TRANSI- 
TION. sy Burton Pavutvu. Minneapolis: U. 
of Minnesota Press, 1961, 250 p. $5.00. An 
examination of the effect of commercial com- 
petition on the government’s former monopoly 
in the field. 


LONDON’S WHOLESALE FOOD MAR- 
KETS. Barclay’s Bank Review. Feb., 1961, 
pp. 7-9. A description of the operations of 
the main markets and discussion of a possible 
need for relocating and reorganizing them. 


£s FOR LBS.—THE HAPPY TORTURE. The 
Director. March, 1961, pp. 472-474. An ac- 
count of the introduction and promotion of 


American style (sometimes U.S. imports) 
reducing salons and low calorie foods in 
Britain. 


THE GEOGRAPHICAL DISTRIBUTION OF 
MOTOR CARS IN GREAT BRITAIN. sy 
Joun F. SLEEMAN, Scottish Journal of Polit- 
ical Economy. Feb., 1961, pp. 71-81. Fig- 
ures both on car ownership for the country as 
a whole and broken down by region. Some 
reasons such as regional variations in income 
are given. Comparisons are made with car- 
rich and car-poor sections of the U.S, 


BRITISH GO OUT TO SELL CARS USS. 
STYLE. Business Week. April 1, 1961, pp. 
30-32. A study of the shift from the non- 
exclusive ‘“‘motor agent’? toward exclusive 
dealership. 
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HOW ALBERT MILHADO HELPS BRIT- 
ISH EXPORTERS TO SELL IN EUROPE. 
Achievement. Mar., 1961, pp. 23-26. A study 


of a British publishers’ representative and 
his ways of doing business. 


SQUASH, COLA & FIZZ—UNLIMITED. 
The Director, May, 1961, pp. 295-297. A 
market study of the British soft drink industry. 


FARM SUPPLIERS UNITE. The Director. 
May, 1961, pp. 274-279. A study of British 
farming and trends toward bigness since 
World War II. The part farmers play as con- 
sumers and sellers in the economy is described, 


AN ECONOMIC COMPARISON OF THE 
TEXTILE INDUSTRIES IN THE U.S.A. 
AND THE U.K. The Journal of Industrial 
Economics. Apr., 1961, pp. 181-194. A study 
of the market for rather than the production 
of textiles. A comparison is made between 
U.S. methods of dealing with a declining 
market and U.K. methods. 


TRADE PROSPECTS BLOSSOMING IN 
THE NEW COUNTRIES OF AFRICA. sy 
Percy C. Roserts. Export Trade. Apr. 17, 
1961, pp. 38-40+. The executive director of 
the Guiana Graphic describes the new African 
countries as places for trade and develop- 
ment. He particularly emphasizes the idea 
that Africans want first quality goods and 
treatment, 


SUBSTANTIAL BUSINESS DEVELOPED 
AT THIS YEAR’S LEIPZIG FAIR. sy Davin 
Scotr. Export Trade, Apr. 17, 1961, pp. 30- 
34. A survey of business done at the fair the 
first year of American participation, 


ADVERTISING ABROAD: EGYPT. sy 
D. S. ARMstTRONG. Foreign Trade. March 
11, 1961. pp. 13-14. A summary of media, 
agencies, market research, and taboos, 


CONSUMER ASSET FORMATION AND 
THE FUTURE OF CAPITALISM. sy Harry 
T. Osuima. The Economic Journal. Mar., 
1961, pp. 20-35. The author compares the 
acquisition of such consumer items as houses, 
refrigerators, washing machines, etc. (which 
are usually bought on credit) in Japan and 
the U.S. He attempts to relate the level of 
such consumption in each country with the 
level of capitalism in euch country. 


BACKGROUND FACTS ESSENTIAL TO 
UNDERSTANDING TRENDS IN JAPAN. sy 
WALLACE Hiccins AND ArTURO R,. Gon- 
ZALES. Export Trade, May 22, 1961, pp. 19- 
20+-. A clear picture is given of the changes 
that have taken place in the economy and 
society of Japan since World War II. Pre- 
dictions are made of the consumer market for 
the near future and for the eventual develop- 
ment of a stable, democratic way of life. 


MARKETING RESEARCH PRACTICES AND 
PROBLEMS IN JAPAN. sy Junjt Himata ET 
AL, Journal of Marketing. Apr., 1961, pp. 34- 





87. Five Japanese marketing researchers de- 
scribe the progress that has already been 
made in market research in Japan and also 
discuss some of the problems. 


ADVERTISE YOUR GOODS IN SINGA- 
PORE. Foreign Commerce Weekly. May §8, 
1961, pp. 39-40. Some marketing suggestions 
for U.S. sellers in Singapore. 


ADVERTISING ABROAD: SINGAPORE 
AND MALAYA. sy Keita O. Hittyer. For- 
eign Trade. March 25, 1961, pp. 14-16. 
Background information on the culture of the 
area as well as data on media and advertising 
practices. 


AUSTRALIA: RICH BUT TOUGH MAR- 
KET. Printers’ Ink. Mar. 31, 1961, pp. 62- 
64. An analysis of the peculiar challenges of 
selling imported goods in a market which has 
three distinct regions as well as a desire for 
U.S. goods but on Australian terms. 


TELEVISION IN AUSTRALIA. Review. 
Mar., 1961, pp. 3-7. A study of the growth 
of both television transmitting and TV _ set 
ownership and use in Australia, The impact 
of TV on the people, and on the economy, 
especially on the electrical goods industries 
is analyzed, 


EXPORTS BUY LESS. Quarterly Survey. 
Apr., 1961, pp. 9-11. Because prices of im- 
ported goods have risen more than a third 
during the past ten years, Australia’s 50% 
higher exports buy only 10% more imports. 
Many figures, 


CHANGING PATTERNS OF RETAIL 
TRADE IN AUSTRALIA. Quarterly Survey. 
Apr., 1961, pp. 15-17. Many figures on retail 
sales in Australia and a description of such 
changes as increases in branch stores. 


Industrial Relations 


SURVEY OF EXPATRIATE HOME LEAVE 
POLICIES INDICATES SEARCHING RE- 
APPRAISAL. Business International, Apr. 28, 
1961, pp. 7-8. A survey of a dozen com- 
panies shows that most feel present policies 
are too liberal, Cases included. 


NATIONAL AND INTERNATIONAL EM- 
FLOYMENT HANDBOOK FOR SPECIAL- 
{ZED PERSONNEL. Juvenal L. Angel, ed. 
N.Y.: World Trade Academy Press, 1961, 
308 p. $17.50. A handbook for those seeking 
work in the U.S. and abroad. 


RETIREMENT PENSIONS FOR EXECU- 
TIVES. sy J. E. Davison. The Canadian 
Chartered Accountant. May, 1961, pp. 438- 
444, A description of Canadian pension plans 
for executives, 
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THE PUBLIC PERSONNEL CONSULTANT 
ABROAD: LESSONS FROM EXPERIENCE. 
BY Feurx A. Nicro. Public Personnel Review. 
April, 1961, pp. 99-104. A study of the 
differences in attitude toward public jobs 
abroad and in the U.S. and also a discussion 
of features of his new environment a per- 
sonnel man abroad must understand in order 
to function effectively as a consultant, 


CULTURE AND CHANGE IN LAOS AND 
SERBIA. sy Jort M. HALPERN. Human Or- 
ganization. Spr., 1961, pp. 11-14. A com- 
parison betwen two groups and a discussion 
of a possible tendency toward universal organ- 
izational patterns. 


THE LANGUAGE PROBLEM IN SOUTH 
ASIAN STUDIES. sy Joun J. GuMPpeERz. 
Asian Survey. Apr., 1961, pp. 28-31. An 
analysis of the difficulties of communication 
in countries with many widely differing lan- 
guages used by different areas and by differ- 
ent classes of each country. The author sug- 
gests that it may not be practical for the 
foreigner to single out one to learn and that 
in some cases English may be sufficient. 


DIRECTORY OF OVERSEAS SCHOOLS. 
International Schools Foundation (2000 
Mass. Ave., N.W., Washington 6, D.C.) 38 
p. More than 100 schools all over the world 
are listed, and 83 are described in detail. 


THE RISING DEMAND FOR INTERNA- 
TIONAL EDUCATION. The Annals. May, 
1961, pp. 1-252. Whole issue devoted to 
the subject. The articles are divided under 
these headings: The Foreign Student in the 
United States; The Foreign Student Abroad; 
A Look at the Future. 


CHESTERS—SCOTLAND’S CENTER FOR 
MANAGEMENT STUDIES. sy Ricnarp N. 
Scumipr. Michigan Business Review. May, 
1961, pp. 34-39. A history of the center and 
a description of the course offered, staff, and 
basic philosophy of the school. 


LABOR COMMITMENT AND _ SOCIAL 
CHANGE IN DEVELOPING AREAS. Wil- 
bert E. Moore and Arnold S. Feldman, eds. 
N.Y.: Social Science Research Council, 1960, 
878 p. $3.75. Studies on the problems of 
motivation for laborers in new jobs in devel- 
oping areas. 


PROJECTIONS OF POPULATION AND 
LABOUR FORCE. International Labour Re- 
view. Apr., 1961, pp. 376-399. Projections 
are given for several countries through 1975. 


INDUSTRIAL INJURY TRENDS OVER 
THREE DECADES. International Labour 
Review. Mar., 1961, pp. 248-272. A study, 
including many statistics, of injuries in var- 
ious industries and in several countries. 


THE AGE OF RETIREMENT IN CERTAIN 
COUNTRIES WITH SPECIAL REFERENCE 
TO THOSE OF THE COMMON MARKET. 


BY JacQuEs JEAN Ras. Bulletin of the Inter- 
national Social Security Association. Jan.- 
Feb., 1961, pp. 7-28. The practices of each 
Common Market country and of many other 
countries throughout the world are described 
and compared. Some recommendations are 
made, including the desirability of reviewing 
the retirement age in view of current life 
expectancies. 


STEEL STRIKES AND BARGAINING 
ABROAD. sy ABRAHAM J. SreGEL. Monthly 
Labor Review. Feb., 1961, pp. 122-128. 
Strike experience and background to strikes 
in United Kingdom, Sweden, West Germany, 
Australia, France, and Canada are described. 


MEDICAL CARE FOR PENSION BENE- 
FICIARIES. International Labour Review. 
Mar., 1961, pp. 273-286. An examination of 
the present situation in care for pensioners in 
24 countries of Europe and America. 


IMPACT OF TECHNOLOGICAL CHANGE 
ON CANADA’S AUTOMOBILE INDUSTRY. 
By JAMes R. Atuiston. Monthly Labor Re- 
view. Apr., 1961, pp. 388-394. Changes in 
numbers and types of employees as a result 
of technological advance in Canada’s motor 
industry described, 


DISCRIMINATION AGAINST OLDER 
WORKERS. sy H. L. Dovuse. International 
Labour Review. Apr., 1961, pp. 349-368. 
A discussion of the problems brought on by 
discrimination against older workers and a 
description of what the Canadian government 
is doing to improve the lot of older workers. 


THE AUSTRIAN JOINT WAGE AND PRICE 
COUNCIL. sy ANTON Proxscn. Interna- 
tional Labour Review, Mar., 1961, pp. 239- 
247. A history of the creation and experience 
of the Joint Council, set up in 1957 to 
regulate prices and wages in an effort to 
curb inflationary trends without impairing 
the economy. 


EUROPEAN COAL MINING’ UNIONS: 
STRUCTURE AND FUNCTION. sy Frepnric 
Meyers. Los Angeles: U. of California Insti- 


tute of Industrial Relations, 1961, 161 p. 
paper, $2.75. 
EMPLOYMENT OPPORTUNITIES FOR 


WOMEN IN FRANCE. sy Simone Tnrots- 
cros. International Labour Review. Apr., 
1961, pp. 369-377. A description of some 
of the special problems French women and 
girls face in obtaining training and employ- 
ment in many occupations, Also some recom- 
mendations for remedying the situation. 


LABOUR IN ITALY IN THE “SIXTIES”. 
BY CESARE VANNUTELLI. Review of the Eco- 
nomic Conditions in Italy. Jan., 1961, pp. 
19-43. A review of the employment situation 
since 1952, with some analysis of progress 
made in increasing employment under pres- 
ent government programs, Many statistics. 
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SOME OBSERVATIONS FROM THE MED- 
ICAL STANDPOINT ON THE AGE OF 
RETIREMENT IN ITALY. sy Roserto 
CuZZANITI AND MARCELLO PEREZ. Bulletin 
of the International Social Security Associa- 
tion, Jan.-Feb., 1961, pp. 29-42. A discus- 
sion of the need to reevaluate the age of 
retirement in light of increasing longevity and 
capabilities for work, 


BRITISH UNIONS ARE DIFFERENT. For- 
tune. May, 1961, pp. 234-236. A review of 
differences between U.S. and British unions 
and of the attitudes of workers. Some of the 
problems these differences make for U.S. 
companies manufacturing in Britain are de- 


scribed, 


TRADE UNIONS AND THE LABOUR PAR- 
TY SINCE 1945. sy Martin Harrison. De- 
troit: Wayne State U. Press, 360 p. $4.95. 
A study of the inner conflicts of the British 
Labour party and of its relationship with 
the trade unions. 


THE SCOTTISH INDUSTRIAL ESTATES. 
By D. I. TrRoTMAN-DICKENSON. Scottish Jour- 
nal of Political Economy. Feb., 1961, pp. 45- 
56. A study of how the industrial estates of 
factories and homes for workers set up in the 
late 30’s have worked out. Many figures on 
the original reasons for the firms’ coming into 
these estates, some labor statistics, and some 
figures on present day accomplishments. 


SHOULD A COMPANY TELL? sy W. R. 
AnpEeRsON. The Accountant. Apr. 8, 1961, 
pp. 403-407. A British manager makes a case 
for disclosure of financial data to employees 
to encourage cooperation. He details types 
of data to provide. 


SCHOOL LEAVERS IN NIGERIA. sy Arcu. 
C. Cattaway. West Africa. I: Mar. 25, 1961, 
p. 325; II: Apr. 1, 1961, p. 353; III: Apr. 
8, 1961, pp. 371-372; IV: Apr. 15, 1961, 
p. 409. A discussion of unemployment prob- 
lems and of what can be and should be done 
to solve them. 


A YUGOSLAV WORKERS’ COUNCIL. sy 
Jmrt KorajA. Human Organization. Spring, 
1961, pp. 27-31. A study based on field 
research of the participation in and attitudes 
toward workers’ councils by Yugoslav workers. 
Comparisons are made with the findings of a 
previous study by the author of Polish work- 
ers’ councils, 


HUMAN RELATIONS IN THE COMMU- 
NIST WORLD. Joseph S. Roucek, editor. 
Journal of Human Relations. Winter, 1961, 
283 p. (Whole issue) Among other articles 
are; “The Structure of Human Relations in 
Central-Eastern Eurcepe’” by Feliks Gross; 
“Educational and Social Change in East 
Europe: Khrushchev’s Reforms” by Gerald 
L. Steibel; “Labor’s Status Under the Com- 
munists” by L. A. D. Dellin; “Sex, Marriage, 
and the Family in the U.S.S.R.” by Robert 


M. Frumkin and Miriam Z, Frumkin; and 
“The Communes and their Schools in Com- 
munist China” by Don-Chean Chu. 


THE DIALECTIC IN ACTION—VICIS- 
SITUDES IN INDUSTRIAL MANAGEMENT 
IN CHINA. sy H. F. ScuurnmMann. Asian 
Survey. May, 1961, pp. 3-18. A study of 
industrial management and of the problems 
faced by the present system in China. 


THE WORKERS’ COUNCILS IN POLAND. 
BY ApoLF STURMTHAL. Industrial and Labor 
Relations Review. April, 1961, pp. 378-396. 
An account of the rise and decline of the 
councils since World War II. 


THE EVALUATION OF OCCUPATIONS 
BY WARSAW INHABITANTS. sy ApAM 
SARAPATA AND WLODZIMIERZ WESOLOWSKI. 
The American Journal of Sociology. May, 
1961, pp. 581-591. A study of how Warsaw 
inhabitants view about thirty occupations as 
to material rewards, security and social pres- 
tige. Comparisons are made between pre- 
war and 1958 attitudes. 


THE TRADE UNION IN SOVIET SOCIAL 
INSURANCE: HISTORICAL DEVELOP- 
MENT AND PRESENT FUNCTIONS. sy 
Gaston V. RrmurnceEr. Industrial and Labor 
Relations Review. April, 1961, pp. 397-418. 
A description of the Russian social security 
program and of the part the unions have 
played in its development. 


INDUSTRIAL ACCIDENTS AND SAFETY 
COMMITTEES IN ISRAEL. sy A. NiZzan. 
Bulletin of the International Social Security 
Association. Jan.-Feb., 1961, pp. 89-97. 
Many figures on the incidence of accidents 
in relation to the presence of safety commit- 
tees and government inspection. 


INTERNATIONAL LABOUR 
AND ASIAN COUNTRIES. International 
Labour Review. Apr., 1961, pp. 303-321. 
A description of Asian labor standards and 
how they relate to the ideal standards of the 
International Labour Organisation, 


STANDARDS 


MANPOWER UTILIZATION AND DEMO- 
GRAPHIC TRANSITION: JAPAN, MAN- 
CHURIA, TAIWAN. sy Irene B. TAEUBER. 
Asian Survey. May, 1961, pp. 19-25. A dis- 
cussion of patterns of population growth. 


WOMEN WORKERS OF INDIA. sy Pap- 
MINI SENGUPTA, N.Y.: Taplinger, 1961, 
$3.50. An examination of the changing social 
position of women in India, especially in 
regard to work opportunities. 


THE TIDE OF LEARNING: THE ALOKA 
EXPERIENCE. sy R. P. Lynton. N.Y.: 
Humanities Press, 1961, 230 p. $5.00. A 
description of an inter-racial training pro- 
gram for leadership in community develop- 
ment which took place in Mysore, India. 
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JAPANESE MINING LABOR: THE MIIKE 
STRIKE. sy BENJAMIN Martin. Far Eastern 
Survey. Feb., 1961, pp. 26-30. A case history 
of a strike in a modern Japanese coal mine 
and of its repercussions on the community. 


CULTURAL VALUES IN MANAGEMENT- 
WORKER RELATIONS. JAPAN: GIMU IN 
TRANSITION. sy ArtHUuR M. WHITEHILL, 
JR. AND SnHrn-1cHrt TAKEZAWA. Chapel Hill: 
U. of North Carolina, School of Business Ad- 
ministration, 1961, 113 p. paper. $2.00. A 
careful sociological study of characteristics of 
Japanese workers which may account for 
their high productivity and reliability, For a 
summary of another version of the results of 
this research, see p. 19. Also p. 85. 


THE JAPANESE WORKER: WHAT MAKES 
HIM TICK? sy Artuur M. WHITEHILL, Jr. 
The Rotarian. May, 1961, pp. 34-35. A less 
scholarly presentation of material in the 
above. See p. 19. 


ASPECTS OF AUSTRALIAN TRADE 
UNIONISM. sy ORWELL vE R. FOENANDER. 
International Labour Review. Apr., 1961, 
pp. 322-348. A study of a unionism which 
the author regards as remarkably disciplined 
and responsible and an analysis of industrial 
legislation and judicial behavior which have 
helped the unions evolve as they have. 


S.A.M. FILM APPLICATION. sy Joun F. C. 
Cost. Advanced Management. Apr., 1961, 
pp. 12-15. By using performance rating films 
produced by the Society for the Advance- 
ment of Management, the author draws some 
interesting conclusions about the relative 
effectiveness of Australian and American in- 
dustrial workers. 


FAMILY ALLOWANCES IN AUSTRALIA. 
By J. B. Beyrer. Bulletin of the International 
Social Security Association. Jan.-Feb., 1961, 
pp. 45-60. Benefits to expectant mothers and 
to children up to the age of 16. The effects 
of the allowance on family size and on some 
aspects of the economy are discussed. 


Public Relations 


DIRECTORY OF NEWSPAPER AND MAG- 
AZINE PERSONNEL AND DATA. Charles 
V. Green, ed. London: World’s Press News. 
1960, 21s. A useful reference for all who 
work in public relations and publishing. 


THE PRIVATE WORLD OF PUBLIC RE- 
LATIONS. The Director. I: March, 1961, 
pp. 451-454. A description of public rela- 
tions firms and practices around the world, 
particularly in Britain. II: Apr., 1961, pp. 
97-100. The policies and accomplishments of 
some British public relations firms are de- 
scribed. 





AN EXECUTIVE LOOKS AT AMERICA’S 
EXPORT PROGRAM. sy AARON SCHEIN- 
FELD. Public Relations Journal. Apr., 1961, 
pp. 7-8. The board chairman of Manpower, 
Inc., discusses the U.S. export program and 
suggests ways in which public relations 
people can help carry it out effectively. 


ACCELERATING FOREIGN TRADE AND 
INVESTMENT. sy Lorine K. Macy. Public 
Relations Journal. Apr., 1961, pp. 5-6. The 
director of foreign commerce, U.S. Depart- 
ment of Commerce tells how the public rela- 
tions officer can help his company increase 
its foreign trade. 


STRENGTHENING PRIVATE ENTERPRISE 
OVERSEAS: THE CHALLENGE TO BUSI- 
NESSMEN. sy ArtTHuR Lancxton. Vital 
Speeches of the Day. Mar. 15, 1961, pp. 345- 
848. An executive vice president of Mobil 
International Oil Company refutes the argu- 
ments that international development prob- 
lems are too big for private enterprise to 
cope with and proposes some practical steps 
that private enterprise can take with its 
natural advantages over government enter- 
prise. See p. ll. 


THE U.S.A. ANSWERS: A GUIDE TO UN- 
DERSTANDING. Kenneth E. Beer, ed. 
N.Y.: U.S. and World Publications, 1961, 
248 p., $5.00 cloth, $2.50 paper. Questions 
asked by Russians and answers given by 
Americans at the American Exhibition in 
Moscow, 1959. The subjects cover almost 
every imaginable facet of American life. See 
p. 33. 


POLICIES AND PRACTICES OF U.S. SUB- 
SIDIARIES IN CANADA. sy Joun LINDE- 
MAN AND DONALD ARMSTRONG. Looking 
Ahead, Apr., 1961, pp. 1-3. A summary of 
a National Planning Association study of the 
same title. This study was summarized in 
Spring, 1961, TIE. 


MEMO ON CANADA FOR MR. KENNEDY. 
By. Bruce Hutcutson. The New York Times 
Magazine. May 14, 1961, pp. 14-15+. A 
Canadian editor explains Canadian-American 
differences, including Canadian worries about 
too much dominance of their economy by 
U.S. business. 


A PRACTICAL PROGRAM TO MEET THE 
LATIN AMERICAN CHALLENGE. sy 
Peter R. Nenemxkis, Jr. Export Trade. 
March 20, 1961, pp. 26-31. Some specific 
suggestions for constructive cooperation be- 
tween business consortiums and government 
to avert more Castroism in Latin America are 
given by the Washington counsel for Whirl- 
pool Corp. 


IT TAKES TWO TO TANGO. sy GerorcE 
A. SMATHERS (WITH GEORGE SCULLIN) 
Think. May, 1961, pp. 3-5. A U.S. senator 
from Florida discusses the need for better 
U.S.-Latin American relations and suggests 
some ways of achieving them. 
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FRENCH-AMERICAN PUBLIC RELATIONS. 
By CLAupE CHAPEAU. Public Relations Jour- 
nal, May, 1961, pp. 17-20. A study of the 
ways in which French-American relationships 
can be bettered, especially between U.S. mili- 
tary personnel and French civilians. 


“RESPECT THE FRENCH AND THEY 
WILL RESPECT YOU”. sy ANDRE Mavurors. 
France Actuelle. May 15, 1961, pp. 3-6. A 
summary of a booklet given to U.S. soldiers 
in France on how to earn respect and liking 
in their host country, 


HOW ORGANIZED .PUBLIC RELATIONS 
CAN HELP THE ALERT EXPORTER. sy 
Sam Brack. Export Trade. May 1, 1961, 
p. 8+. (A reprint from the British Board of 
Trade Journal, Nov. 25, 1960) A_ public 
relations program for British exporters is rec- 
ommended, 


U.S. PROPAGANDA NEEDS A “NEW 
FRONTIER”: SOVIET CHALLENGE 
CALLS FOR MORE AGGRESSIVE COUN- 
TER-STRATEGY. sy Henry Mayers. Ad- 
vertising Age. Mar. 20, 1961, pp. 83-90. 
The author describes the Soviet propaganda 
as the world’s largest advertising campaign; 
he describes some of Soviet techniques and 
objectives and discusses what the U.S, must 
do to counter this campaign effectively. 


BACKGROUND REPORT ON U.S. RELA- 
TIONS WITH THE PHILIPPINES. sy H. 
Forp Witxins. Export Trade. 1: April 38, 
1961, pp. 12-13. II: Apr. 10, 1961, pp. 14- 
15+-. The author, basing his remarks on 30 
years residence in the Philippines, discusses 
the background of deteriorating U.S.-Philip- 
pine relations. 


Law 


INDEX TO FOREIGN LEGAL PERIOD- 
ICALS, Vol. 1, 1960. Los Angeles 12: Los 
Angeles County Law Library, 1961, 270 p. 
$25.00. A quarterly with annual and five 
year accumulations, 


BRITISH YEARBOOK OF INTERNATION- 
AL LAW, 1959. N.Y.: Oxford, 1960, 320 p. 
$9.60. 


INTRODUCTION TO INTERNATIONAL 
LAW. sy Mark S. Korowicz. N.Y.: Hein- 
man, 1960, 424 p. $10.00. Present concep- 
tions of international law in theory and prac- 
tice. 


LEGAL-ECONOMIC PROBLEMS OF IN- 
TERNATIONAL TRADE. Columbia Law 
Review, Mar., 1961, pp. 313-569. Individual 
articles are entitled: “Tax Policy and the 
Gold Problem: An Agenda for an Inquiry” 
by Robert Anthonie and Henry §. Bloch; 
“Worldwide International Economic Institu- 


tions; A Factual Review” by Ervin P. Hex- 
ner; “The Settlement of Disputes in Inter- 
national Trade” by Lazare Kopelmanas; 
“Antitrust Regulation within the European 
Economic Community” by Richard M. Bux- 
baum; “The Buy American Act: A Review 
and Assessment” by Laurence A, Knapp; “The 
Tariff Commission as a Regulatory Agency” 
by George Bronz; “The Trade Adjustment 
Bills: Their Purpose and Efficacy” by Bruce 
E. Chubb and Otto R. Reischer; “United 
States Participation in the General Agreement 
on Tariffs and Trade.” See p. 15 for a 
summary of Mr. Buxbaum’s article. 


THE “NATIONALITY” OF INTERNA- 
TIONAL CORPORATIONS UNDER CIVIL 
LAW AND TREATY. Harvard Law Review. 
May, 1961, pp. 1429-1451. The law and 
practice in several countries on how they 
determine the nationality of a corporation. 


THE PRINCIPLES OF STATE AND GOV- 
ERNMENT IN ISLAM. sy MuUuHAMMAD 
Asap. Berkeley: University of California 
Press, 1960, 128 p. $2.50. A description of 
basic Islamic law. 


AMERICAN-CHILEAN PRIVATE INTER- 
NATIONAL LAW. sy ALFREDO ETHCHE- 
BERRY Orutustecuy. N.Y.: Oceana, 1960, 
96 p. $5.00. Conflict of laws. 


THE JUDICIAL PROTECTION OF PROP- 
ERTY ABROAD. sy Lowett C. WapMonp. 
Commerce in France. Feb. 15, 1961, pp. 30- 
31. A brief summary of the problems of 
protecting U.S. business property abroad and 
a recommendation for an international tri- 
bunal. 


COMMERCE PROGRAM HELPS PROTECT 
INDUSTRIAL PROPERTY RIGHTS 
ABROAD. sy Vincent D. TrAvactint. For- 
eign Commerce Weekly. May 22, 1961, p. 
2+. The part of the Bureau of Foreign 
Commerce in protecting industrial property 
rights, including patents, trademarks, trade 
names, designs, copyrights, and so on, is 
described. 


MULTILATERAL PROTECTION OF FOR- 
EIGN INVESTMENT. sy Pau R. PorrTer. 
International Development Review. Feb., 
1961, pp. 23-26. A review of various recent 
proposals and the problems they have en- 
countered with conclusions as to what should 
be done and how to do it. 


MEASURES TO INSURE PROTECTION OF 
“SERVICE MARKS” IN THE AMERICAS. 
BY JEREMIAH D. McAutirre. Export Trade. 
May 8, 1961, pp. 10-12. A survey of the 
present situation in the protection of trade- 
marks and other service marks in the Amer- 
icas and a strong resolution that the Inter- 
American Bar Association urge that all coun- 
tries in the Americas amend their domestic 
laws to include provisions for the protection 
of service marks as such, 
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Rx FOR TRADEMARK PROBLEMS. sy 
A. C. Peterkin. German American Trade 
News. May-June, 1961, p. 8+. An analysis 
of a bill now pending in the U.S. Senate 
which tends to remedy unrealistic results of 
the present regulations of the import of 
goods bearing a trademark. 


EXPERIENCE AND EXPERIMENT IN THE 
LEGAL CONTROL OF COMPETITION IN 
THE UNITED KINGDOM. sy RosErT 
Stevens. The Yale Law Journal. May, 1961, 
pp. 867-904. A review of restrictive trades 
acts in Britain and of how they have been 
applied. 


TRADE PACTS IN INDUSTRY. The Ac- 
countant. Mar. 18, 1961, pp. 312-344. A 
report on key cases in the first 3. years of 
the British Restrictive Practices Court and 
the large number of agreements abandoned 
prior to court scrutiny. 


EEC TREATY OF ROME REGULATIONS 
OF INTER-COMPANY AGREEMENTS. sy 
MITCHELL B. Carrouy. Export Trade. March 
20, 1961, pp. 23-244. A discussion of anti- 
trust provisions of EEC, 


GLOBAL ASPECTS OF ANTITRUST LAWS 
ON TRADE AND BUSINESS ACTIVITIES. 
By JaAMEs A. LouGHRON. Magazine of Wall 
Street. May 6, 1961, pp. 193-195++. A legal 
expert reviews the situation, defining export, 
licensing, and investment arrangements which 
are and are not legal. 


GUIDE TO LEGISLATION ON RESTRIC- 
TIVE BUSINESS PRACTICES. Vol. 3. Or- 
ganization for European Economic Coopera- 
tion (3, Rue Andre-Pascal, Paris 16, France) 
1961, 234 p. $6.00. Vol. 3 covers the Euro- 
pean Coal and Steel Community, The Euro- 
pean Economic Community, Austria, Canada, 
and Portugal. Historical background, texts 
of the treaty or legislation in force, and re- 
ports of administrative and court decisions. 
Also available for the same price: Vol. 1, 
covering Denmark, France, Germany, Ireland 
and Italy; Vol. 2, covering the Netherlands, 
Norway, Sweden, U.K. and U.S.A. 


PROSPECT AND RETROSPECT. sy J. J. 
Lapor LEDERER. Cartel. Apr. 6, 1961, pp. 
42-49. An analysis of post-war attempts at 
international anti-cartel legislation, «ith rec- 
ommendations for future efforts. 


AN INTERNATIONAL BANKRUPTCY 
CODE: NEW THOUGHTS ON AN OLD 
IDEA. sy Kurt N. NADELMANN. Interna- 
tional Comparative Law Quarterly. (Nuffield 
Lodge, Regent’s Park, London N.W. 1, 
Eng.) Jan. 1961, pp. 70-82. A proposal to 
avoid present conflicts by coordination, espe- 
cially within the European community. 


THE BANKRUPTCY ACT. sy Joun L. Brv- 
DELL. The Canadian Certified Accountant. 
May, 1961, pp. 423-432. An analysis of 
Canadian bankruptcy laws. 


AMERICAN AND GERMAN REAL ES- 
TATE. sy Curr C. SmsernmMan. German 
American Trade News. Feb., 1961, p. 8+. 
A brief study on comparative law. 


THE LAW OF THE SEA AROUND US. sy 
Pamir C, Jessup. The American Journal of 
International Law. Jan., 1961, pp. 104-109. 
A review of the accomplishments of the Sec- 
ond Geneva Conference on the Law of the 
Sea of 1960. Included is background in- 
formation on the steps leading to this con- 
vention. 


JURISDICTION OVER FOREIGN MER- 
CHANT SHIPS IN THE TERRITORIAL 
SEA: AN ANALYSIS OF THE GENEVA 
CONVENTION ON THE LAW OF THE 
SEA. sy Luxe T. Lege. The American Jour- 
nal of International Law. Jan., 1961, pp. 
77-96. 


Finance, Accounting, 
& Taxation 


BRAZILIAN FINANCE AND CREDIT, IN- 
VESTMENT AND HOLDING COMPANIES. 
By RALPH Von GersporFF. Inter-American 
Economic Affairs. Spr., 1961, pp. 3-34. A de- 
tailed economic analysis based on a Harvard 
research study of capital formation. 


THE CAPITAL MARKET OF INDIA. sy 
S. L. N. Srna. Bombay: Vora & Co., 1960, 
800 p. $5.00. More of a description of the 
institutions within the Indian capital market 
than a description of the market itself. 


THE FINANCIAL DEVELOPMENT OF 
JAPAN. sy Davin J. Orr. The Journal of 
Political Economy. Apr., 1961, pp. 122-141. 
Many statistics are given in this study of such 
factors as primary securities, indirect securi- 
ties, financial intermediaries. A comparison 
is given betwen the growth of Japan and the 
U.S. 


THE STRUCTURE OF THE GERMAN 
STOCK MARKET. German American Trade 
News. Mar., 1961, p. 7+. A description of 
the workings of the market plus a list of 
some of the largest German stock corporations 
and their assets. 


FROM LONDON TO TOKYO STOCKS 
HAVE HIT NEW HIGHS THROUGHOUT 
THE FREE WORLD. sy Ropertr A. Gu- 
BERT. Barron’s. May 1, 1961, p. 9+. A 
roundup of world stock markets. 


FINANCIAL INTERMEDIARIES IN _IS- 
RAEL, 1950-54. sy RaAcHEt FLorsnem. 
The Journal of Finance. Mar., 1961, pp. 107- 
108. A summary of a dissertation completed 
at Johns Hopkins University in 1960. 
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TRACING PROFITS OVERSEAS. sy Joun 


D. Wooprnorre. The Controller. March, 
1961. pp. 118-119+-. Consultant describes 
system to determine true profits in a wide- 
spread international organization. See p. 13. 


PROFESSIONAL PRACTICE IN ENGLAND 
AND AMERICA. sy CHartes LAWRENCE AND 
Byron F. E. Bepwetu. The Accounting Re- 
view. Apr., 1961, pp. 269-273. Similarities 
and differences in ethics, structure of the 
profession, and scope of the profession of ac- 
counting in the two countries are discussed. 


THEORY AND PRACTICE OF CANADIAN 
ACCOUNTING. sy W. G. LEONARD, FRANK 
N. BEARD AND CATHERINE LuND. McGraw- 
Hill Co. of Canada, 1960, 442 p., $7.75. A 
book which sets out to examine accounting 
theory in relation to Canadian practice. 


TRAINING ACCOUNTANTS IN HOLLAND 
AND WEST GERMANY. sy ArrtrnHur N. 
Loric. The Accounting Review. Apr., 1961, 
pp. 232-238. A description of the whole 
educational system of each country as well as 
of the special training for accountancy. The 
standards required of accountants (much more 
rigid in Germany than in Holland) are also 
given. 


VALUE AND PLAN: ECONOMIC CALCU- 
LATION AND ORGANIZATION IN EAST- 
ERN EUROPE. Gregory Grossman, _ ed. 
Berkeley: U. of Cal. Press, 1960, 370 p. 
$7.00. A group of essays on several aspects 
of economic organization in eastern Europe. 
For instance, there is an essay on Soviet 
accounting methods; several on economic 
decision making in the area; one on pricing 
in Poland, etc. 


THE TEACHING OF STATISTICS IN 
COSTA RICA. sy Roserto Sasso. The 
American Statistician, Apr., 1961, pp. 20- 
22. A detailed description of the courses in 
statistics available at the University of Costa 
Rica. 


ACCOUNTING FOR CUBAN LOSSES. sy 
J. D. Covcuian. The Tax Executive. Apr., 
1961, pp. 192-204. A partner in Price Water- 
house & Co. shows how to handle Cuban 
losses in company accounts, and how to re- 
ceive income tax deductions because of the 
losses. See p. 23. 


THE TAX EFFECTS OF CUBAN EXPRO- 
PRIATIONS. sy Jay O. Kramer. Taxes. 
Apr., 1961, pp. 309-313. A survey of what 
mitigation of taxes the individual and cor- 
porate U.S. taxpayer who has had assets 
expropriated by Cuba can expect either by 
way of legislation or the courts. 


HOW WRONG CAN YOU BE ABOUT 
PROFIT SANCTUARIES AND TAX HAV- 
ENS? sy NorMan A, Battey. Magazine of 
Wall Street. Mar. 11, 1961, pp. 649-651--. 
A review cf the justification for tax havens, 
criteria for selection and descriptions of six 
sanctuary countries, 





ECONOMICS OF THE INTERNATIONAL 
BASE COMPANY. sy Rosert A. SoLo. 
National Tax Journal. Mar., 1961, pp. 70-80. 
Both advantages and disadvantages are dis- 
cussed at length, 


CURACAO INVESTMENT COMPANIES: 
SOME SHOALS IN A TAX HAVEN. sy J. 
BLAKE Lowe, Jr. Tax Law Review. Jan., 
1961, pp. 177-206. Some cases in which 
Curacao’s status as a favorable place of per- 
sonal investment tax haven corporations has 
proved to be not so favorable are described. 
An analysis of exactly what are and are not 
the tax benefits to the individual is included. 


FOREIGN INVESTMENT, THE BALANCE 
OF PAYMENTS AND TAXATION OF FOR- 
EIGN SOURCE INCOME. The Tax Execu- 
tive. Apr., 1961, pp. 152-154. An editorial 
arguing against the elimination of deferral 
of tax on the foreign source income of U.S. 
companies, saying that it would not cut the 
balance of payments problem. 


THE PRINCIPLES, FACTS AND POLITICS 
UNDERLYING OVERSEAS TAX PRO- 
POSAL. By JoHN FAYERWEATHER. The 
Commercial and Financial Chronicle. May 
18, 1961, p. 14. Managing editor of TIE 
presents the case against taxation of retained 
earnings of U.S. overseas subsidiaries, flaying 
the shortsighted economics of seeking short 
term capital outflow savings at the expense 
of larger long-run dollar inflow. 


AMERICAN DIRECT INVESTMENT OVER- 
SEAS AND THE U.S. BALANCE OF PAY- 
MENTS. sy Joun J. Powers, Jr. N.Y. 17 
(Pfizer International, 235 E. 42nd St.): 1961 
19 p. Free. The president of Pfizer Interna- 
tional discusses the subject in the title, em- 
phasizing the reinvestment of foreign earnings, 
foreign taxes and U.S, taxes of foreign earn- 
ings, and the competitive challenge abroad. 


DILLON SPELLS OUT TREASURY’S PUR- 


POSE: DESTROY FOREIGN BASE COM- 
PANIES. Business International. May 5, 
1961, pp. 1-3. An analysis of government 


tax proposals, 


BUTTERWORTH’S INCOME TAX DIGEST 
(1960). Toronto: Butterworth & Co., 1961, 
73 pp. $17.50. A resume of all English 
binding cases and a good many from the 
Commonwealth, as related to income tax. 
Up to date as of Jan. 1, 1959. 


TAX TREATIES WITH THE UNDERIN- 
DUSTRIALIZED COUNTRIES. sy Mar- 
THEW J. Kustr. The Tax Executive. Apr., 
1961, pp. 175-191. A history is given of 
U.S. tax treaties with industrialized coun- 
tries, going back to the 1930’s; then recent 
events such as the tax sparing program are 
described, 
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PROPOSAL OF A MODEL CONVENTION 
FOR AVOIDANCE OF DOUBLE TAXA- 
TION. sy MircHett B. Carroxtyu. Export 
Trade. March 18, 1961, pp. 6-7+-. A review 
of previous proposals, an analysis of their 
problems and a new proposal made at the 
Inter-American Bar Association in Bogota. 


RECOMMENDATIONS ON THE INCOME 
TAX ACT AND THE ESTATE TAX ACT. 
The Canadian Chartered Accountant. April, 
1961, pp. 350-375. Joint recommendations on 
the two acts submitted by the Joint Commit- 
tee representing the Canadian Bar Association 
and the Canadian Institute of Chartered Ac- 
countants. 


ESTATE TAXES IN CANADA AND THE 
UNITED STATES—SOME COMPARISONS. 
By ANDREW J. Twa. Canadian Tax Journal. 
Mar.-Apr., 1961, pp. 118-125. Estate taxes 
are discussed from the point of view of the 
person whose estate may be affected by the 
laws of both the United States and Canada— 
for instance, a citizen of the U.S.A., residing 
in Canada, leaving assets in Canada, in the 
U.S.A. or in both, 


TAX CHANGES IN CANADA. sy W. Ros- 
ERT KoerRNeER. The Tax Executive. Apr., 
1961, pp. 210-216. A study of changes in 
1960 through current. 


TAXATION OF UNITED STATES-OWNED 
COPPER COMPANIES IN CHILE: ECO- 
NOMIC MYOPIA VS. LONG-RUN SELF- 
INTEREST. sy Enric N. BAKLANorr. Na- 
tional Tax Journal. Mar., 1961, pp. 81-87. 
A survey of the place of copper exports in 
Chile’s economy and an evaluation of Chilean 
taxes on copper, 


TAXATION OF FOREIGN AWARDS. By 
Max H. Brescu. The Arbitration Journal. 
No. 1, 1961, pp. 26-30. A description of 
government taxes levied by France and Italy 
on awards made in the arbitration courts of 
their countries, 


DEPRECIATION REFORM IN FRANCE, 
BY Martin None. Taxes. May, 1961, pp. 
491-401. An account of France’s 1959 reform 
of the rules governing depreciation of indus- 
trial equipment and other business assets. 
Lessons for the U.S. are suggested. 


TAX-FREE STOCK DIVIDENDS AND 
THE NEW MODEL INCOME STATE- 
MENT FOR GERMAN CORPORATIONS. 
By R. J. Nienus. The Accounting Review. 
Apr., 1961, pp. 259-264. An analysis of a 
new corporate income tax statement required 
in Germany and of its meaning to the cor- 
porations. 


SALES TAXATION AND DIVERSE DIS- 
TRIBUTION CHANNELS: THE SWISS 
SOLUTION. sy Jonn F. Due. Canadian Tax 
Journal, Mar.-Apr., 1961, pp. 129-134. A 
discussion of how Switzerland is attempting 
to keep its non-retail sales tax equitable for 
both large and small businesses. 


TAX TENSION AND THE BRITISH FIS- 
CAL SYSTEM. sy Cart §S, SHoup. National 
Tax Journal, Mar., 1961, pp. 1-40. A descrip- 
tion of various tax inequities in British tax 
law and a discussion of why it may be that 
so little tension exists in face of these in- 
equities, 


Banking & Insurance 


RAND McNALLY INTERNATIONAL BANK- 
ERS DIRECTORY. Chicago: Rand McNally, 
1961, 3,250 p. $35.00. A complete current 
listing of all banks in the U.S. and free for- 


eign world; a _ selected list of investment 
bankers and brokers; Federal Reserve in- 
formation; government banking agencies; 


financial associations; digest of banking and 
commercial laws; and other financial in- 
formation. 


BUILDING FOREIGN’ BUSINESS. sy 
Ropo.pnue Hvuart. Burroughs Clearing House. 
Apr., 1961, pp. 35-37+. Vice president of 
the National Bank of Toledo describes a pro- 
gram used to expand foreign business of his 
city and bank by aids to exporters, confer- 
ences, newsletter and other methods. 


THE CURRENT BOOM IN BANK-ISSUED 
ADR’S. Burroughs Clearing House. Mar., 
1961, p. 48-+. How the business of American 
Depository Receipts for foreign stocks is han- 
dled. Also a brief history of the use of 
ADR’s. 


CAPITALIZATION AND PROFITABILITY 
IN CANADIAN BANKING. sy B. J. Moone. 
The Canadian Journal of Economics and 
Political Science. May, 1961, pp. 192-204. 
A discussion of whether there should be a 
fixed ratio of capital to assets in Canadian 
banks, 


BUILDING SOCIETIES AND THE BANK 
RATE. sy Gorpon Lee. The Banker. May, 
1961, pp. 326-333. A study of the relation- 
ship betwen bank rate and the inflow of 
money into building societies in Britain, 


SHOULD THE BANKS DISCLOSE THEIR 
INNER RESERVES? The Banker. May, 1961, 
pp. 340-354. A discussion of how much in- 
formation banks in Britain should be _ re- 
quired to make public. 


THE PAYMENT OF WAGES ACT, 1960. 
BY JAMEs Danpy. Journal of the Institute of 
Bankers. Apr., 1961, pp. 95-100. Analysis 
of effects of a British law permitting pay- 
ment of wages direct into a bank account 
rather than in cash. A_ slow transition is 
expected, 


THE NEW CREDIT TRANSFER SERVICE. 
By B. C. SHarp. The Banker. March, 1961, 
pp. 180-185. A description of a new service 
provided by British banks—acting as centers 
for payment of such bills as gas, electric, 
etc., by the general public, 
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A NEW IDEA FOR INSURANCE OF AUTO- 


MOBILES IN CANADA. The Monetary 
Times. Apr., 1961, p. 28+. A description of 
a new insurance act, 


1961 REPORT ON INSURANCE. The Mon- 
etary Times. May, 1961, pp. 29-77. A group 
of articles on life, business life, accident, 
sickness, fire, automobile, casualty, marine, 
enginering, and fidelity insurance in Canada. 
Many statistics on each, 


FAMED LLOYD’S OF LONDON. sy Sam 
Britton. Burroughs Clearing House. Mar., 
1961, p. 40-41+-. A brief description of 
méthod of operation and history, 


LIFE ASSURANCE BEFORE THE PEN- 
SIONS ACT. The Banker. March, 1961, pp. 
197-202. A survey of British life insurance 
companies. Many figures covering 1959-1960. 


Economic Relations 
World Trade 


CANADA TRADES WITH THE FAR EAST. 
Foreign Trade. Apr. 22, 1961, pp. 2-39. A 
group of articles. The first is on trade be- 
tween Canada and various far eastern coun- 
tries. Then there is a review of business con- 
ditions in each of the following places: 
Japan, South Korea, the Philippines, Taiwan, 
Indonesia, Federation of Malaya, Thailand, 
Singapore, Hong Kong, Communist China, 
Cambodia, South Vietnam, Also import and 
exchange regulations and shipping services. 


LATIN AMERICAN TRADE IN THE 
1960s. By Louis O. Detwarr. Looking 
Ahead, Mar., 1961, pp. 1-4. The author be- 
lieves that the present picture for Latin 
American export growths is discouraging but 
that U.S. import policy toward the area can 
be of substantial help in alleviating future 
payments crises, 


REVIEW OF MEXICAN AND CANADIAN 
TRADE. Commercio Exterior de Mexico, 
May, 1962, pp. 19-22. Many statistics. 


EAST-WEST TRADE IN EUROPE. Supple- 
ment to European-Atlantic Review. May- 
June, 1961, 23 p. Published on the occasion 
of the British Trade Fair, Moscow. Articles 
included are: “The Products East and West 
Can Exchange” by James Hutchison; “Trade 
and Co-existence’” by Mikhail Nesterov; 
“Trading with the Russians” by J. B. Scott; 
“What Poland Has to Offer” by Franciszek 
Modrzewski. 


1960 AIRLINE STATISTICS. Airlift. May, 
1961, p. 48. A chart of statistics on revenue, 
passengers, load factor, number of airccraft, 
number of employees, and so on of 70 air- 
lines. Scattered throughout this issue of Air- 
lift—an air transport progress issue—are 
other figures relating to the performance of 
international airlines. 





WILL TOLLS KILL THE SEAWAY? sy 
Sruarrt Armour. The Business Quarterly. 
Spr., 1961, pp. 13-17. A discussion of tolls, 
especially on the Welland Canal, and of the 
effect they may have on the economy of the 
whole Seaway system, 


THE IMPACT OF THE ST. LAWRENCE 
SEAWAY ON MARKETING PATTERNS. 
BY Howarp G. Roepxke. Journal of Market- 
ing. Apr., 1961, pp. 5-11. Some estimates 
of the changes in marketing patterns in the 
U.S. and western Europe as a result of the 
St. Lawrence Seaway. 


A TRADE POLICY FOR THE 1960S. sy 
RAYMOND VERNON. Foreign Affairs. April, 
1961, pp. 458-470. The author sets out to 
answer two questions: What policy the 1960’s 
demand for survival and growth? And what 
could a determined President hope to achieve 
if he explored every possibility in his position 
of leadership. 


PRINCIPLES OF AN INTERNATIONAL 
TRADE POLICY FOR THE UNITED 
STATES. N.Y. 17 (103 Park Ave.): United 
States Council of the International Chamber 
of Commerce, 1961, 16 p. paper. 50c. A 
proposal for the essential elements of an 
international trade policy for the U.S. The 
main topics discussed are: regional trading 


blocs, underdeveloped areas, Soviet bloc 
trade, trade and the balance-of-payments 
issue. 


FOREIGN COMPETITION: A CHALLENGE 
FOR AMERICA. National Association of 
Manufacturers. (2 E. 48 St., N.Y. 17) 1960, 
30 p. Free. A description of the problems 
posed to the U.S. by foreign competition and 
some suggestions on how these can be met. 


RECEIPTS FROM US FOREIGN INVEST- 
MENTS FLOW INTO USA. sy W. Brackxte. 
Commerce in France. Apr. 15, 1961, pp. 5-6. 
The executive vice president of Caterpillar 
Tractor Company discusses the need for more 
U.S. enterprise abroad and explains that 
such enterprise does not necessarily “export 
jobs”’. 


VARIATIONS BETWEEN U.S. 
TRADING PARTNER IMPORT AND EX- 
PORT STATISTICS. sy J. Epwarp Ety. 
The American Statistician. Apr., 1961, pp. 
23-26. An analysis of discrepancies between 
the trade figures of one country and of an- 
other, when they should be identical. Some 
evaluation is made of the statistics of the 
U.S. and of its trading partners, and some 
suggestions are made for statisticians in using 
these figures. 


AND ITS 


“THE SIX” AND “THE SEVEN” —A 
MOVEMENT TOWARDS GREATER UNITY 
OR DISUNITY IN WESTERN EUROPE? 
BY STEPHEN SPIEGELGLAS. Boston Univer- 
sity Business Review. Spr., 1961, pp. 31-38. 
A survey of opinions concluding that inte- 
gration is so great that a bridge between the 
two is inevitable. 
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THE THREATENED DIVISION OF EU- 
ROPE. European-Atlantic Reiew. Mar.-Apr., 
1961, pp. 9-14. Three aspects of the prob- 
lem of unifying EFTA and the Common 
Market countries. Paul Rykens discusses the 
problem in general. Jacques Donnedieu de 
Vabres gives the French point of view. Lord 
Gladwyn gives the British view. 


THE SIX AND THE SEVEN. By MaAuRIcE 
ScHUMANN AND ANTHONY KERSHAW. Euro- 
pean-Atlantic Review. May-June, 1961, pp. 
9-11. Two articles, one giving the French 
point of view and one the British on the 
possibility of a union between EFTA and 
EEC. 


OUR PROBLEM IS TO SPREAD TRADE 
WIDER, NOT TO CANALIZE IT. sy C. E. 
CARRINGTON. European-Atlantic Review. 
May-June, 1961, pp. 12-16. The author sug- 
gests a go slow approach to the union of 
EEC and EFTA. He gives many figures show- 
ing the trends of British Commonwealth 
trade, 


EEC AND EFTA IN 1961. Report on West- 
ern Europe. (Chase Manhattan Bank, New 
York 15) Mar.-Apr., 1961, pp. 1-4. A de- 
scription of EEC and EFTA, a discussion of 
their accomplishments and problems, and an 
analysis of the need for and likelihood of 
union between the two. 


THE EFFECTS OF A CUSTOMS UNION 
IN WESTERN EUROPE. sy Don D. Hum- 
PHREY. The Southern Economic Journal, Apr., 
1961, pp. 283-292. An attempt to show 
that it is not realistic to equate such factors 
as American mass production with conditions 
in the European Common Market. The author 
believes that beneficial effects in EEC will 
come from such factors as increased com- 
petition rather than from a mass market. 


NEW INDUSTRY BRINGS NEW JOBS. sy 
Cuarwes E. Rorxin. Think. Apr., 1961, pp. 
10-13. Amiens, France, is studied in some 
detail as an example of what the Common 
Market is meaning to industrial areas of 
Europe in the way of increased prosperity 
through more and better paid jobs. Some 
general information is included on the effects 
of the program in other areas. 


SWEDISH VIEW ON _ SPEEDING-UP 
EFTA’S INTEGRATION. sy Gunnar HECK- 
SCHER. European-Atlantic Review. Mar.- 
Apr., 1961, pp. $1-32. 


U.K. TRADE WITH THE SIX. Board of 
Trade Journal. A series analyzing opportuni- 
ties for British trade with EEC. I: March 3, 
1961, pp. 497-498+, France; II: March 24, 
1961, pp. 685-692, Germany; Apr. 7, 1961, 
pp. 793-795, the Netherlands; Apr. 21, 1961, 
pp. 913-918, Benelux; Apr. 25, 1961, pp. 
977-981, Italy. 





EUROPE—THE MOMENT OF TRUTH. 
By M. H. Fisner. The Banker. Apr., 1961, 
pp. 241-246. A discussion of the present 
status of Britain in relation to EEC and 
EFTA. 


THE COMMONWEALTH AND EUROPE. 
N.Y.: International Publications Service, 
1960, 606 p. $10.00. Prepared by the In- 
telligence Unit of The Economist, An anal- 
ysis of trade and related matters between 
Britain, the Commonwealth, and Western 
Europe. 


EUROPE AT SIXES AND SEVENS. sy 
Emite Benorr. N.Y.: Columbia U. Press, 
1961, 275 p. $5.00. A description, analysis 
and history of EEC, EFTA, and the U.S.’s 
relations with them. See p. 31. 


EEC AND AFRICA. sy Anrnotp RIVKIN. 
West Africa. 1. Feb. 25, 1961, p. 203; 2. 
Mar. 4, 1961, p. 241; 3. Mar. 11, 1961, 
p. 289. A description of the actual present 
associations between EEC and the various 
African republics, such as the ties of France’s 
former colonies or ties brought about through 
development aid from such countries as 
Germany. Also some analysis of what these 
associations can develop into and _ their 
meaning for both Africa and EEC, 


EUROPE AND AFRICA—BY E.C.A. West 
Africa. Mar, 25, 1961, p. 315. A discussion 
of the possible positive and negative effects 
of the European trade associations on African 
countries, 


ABC’S OF THE OECD. sy Davw W. 
MacEacuron. Challenge. April, 1961, pp. 
28-30. A primer to aid in understanding the 
background and purposes of OECD. 


OECD: NEW VENTURE IN ECONOMIC 
COOPERATION. The Morgan Guaranty 
Survey. Apr., 1961, pp. 9-11. A description 
of the 20-nation organization, its origin, its 
ground rules, and its possibilities. 


GETTING TOGETHER IN LATIN AMER- 
ICA. The Morgan Guaranty Survey. Mar., 
1961, pp. 6-10. A description of the com- 
position and aims of the two Latin American 
trade blocs and some evaluation of the pos- 
sible achievements of these blocs. Compara- 
tive statistics are given on population, land 
area, trade, and gold and foreign exchange 
reserves for each country. 


THE INTER-AMERICAN SYSTEM AND 
THE PROGRAM FOR ECONOMIC AND 
SOCIAL PROGRESS. sy Apotr A. Bere. 
Department of State Bulletin. May 1, 1961, 
pp. 617-621. The chairman of the Task 
Force on Latin America calls for more inte- 
gration of effort among the Americas, 
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CANADA AND THE USA: A SYMPOSIUM. 
The Rotarian. May, 1961, pp. 14-18+. The 
main piece is by Bruce Hutchinson, editor of 
the Times of Victoria, B.C. He discusses some 
of the reasons underlying the present Canadian 
worries about the growing U.S. influence on 
their country and suggests that the present 
consciousness of these problems on both sides 
of the border is a gain for each country. Two 
other Canadians and two Americans comment 
on his article, 


UNITED STATES-CANADIAN' RELA- 
TIONS: A NORTH AMERICAN COMMON 
MARKET. sy Nem McE roy. Vital Speeches 
of the Day. Apr. 1, 1961, pp. 370-373. The 
board chairman of Proctor and Gamble pro- 
poses a common market for Canada and the 
U.S. which he feels would be of tremendous 
benefit to both economies. See p. 27. 


SOME ASPECTS OF UNITED STATES- 
CANADIAN RELATIONS. sy New McEt- 
roy. Committee for a National Trade Policy 
(1025 Conn. Ave. NW, Washington 6) 
1961, 15 p. Same as above. 


Investment 


A DIRECTORY OF FOREIGN ORGANIZA- 
TIONS FOR TRADE AND INVESTMENT 
PROMOTION. Washington 25: U.S. Govern- 
ment Printing Off., 1961, 108 p. 35c. Lists 
and describes the principal governmental and 
private organizations abroad actively engaged 
in promoting and facilitating trade and in- 
vestment in the free world. 


PRIVATE INVESTMENT ABROAD. Wash- 
ington: Machinery & Allied Products Institute 
(1200 18th St., N.W.) 21 p. $.50. MAPI 
publication gives facts and figures showing 
that private investment abroad helps promote 
the U.S. economy, 


THE CONTRIBUTION OF FOREIGN IN- 
VESTMENT. sy WeENDELL Gorpon. Inter- 
American Economic Affairs. Spr., 1961, pp. 
85-56. An economist presents a detailed anal- 
ysis questioning that investment makes a real 
net contribution to foreign countries. 


Economic Development 
and Aid 


GROWTH FOR FREE PEOPLES. SRI Jour- 
nal, Second Quarter, Vol. 5, pp. 38-92 (whole 
issue). Several articles on different aspects 
of growth, including: ‘‘Perspectives of 
Growth” by William B. Dale in which the- 
ories of growth are discussed; “Entrepreneurs: 
Key to Growth” by Maurice Zinkin, in which 
the role of entrepreneurs in various societies 
is described; ‘“‘Coorperation for Development” 
by Loris Tarshis, in which the need for a 
forum to coordinate and promote economic 
development is proposed; “Toward an Inter- 


national Economy” by J. B. Condliffe, in 
which free world trade is described as the 
best tool for promoting the world economy; 
“The Meeting of Free Minds” by H. E. 
Robison, in which the need for better com- 
munication is discussed. 


ESSAYS IN THE QUANTITATIVE STUDY 
OF ECONOMIC GROWTH. Economic De- 
velopment and Cultural Change. April, 1961, 
546 p. Whole issue devoted to articles on 
the subject above. Among others are: “Rates 
of Industrial Growth in the Last Century” by 
Surendra J. Patel in which the performance 
of several countries is compared; “Some 
Aspects of the Economic Growth of France, 
1660-1958” by Jan Marczewski; “The In- 
digenous Components in the Modern Japa- 
nese Economy” by Henry Rosovsky and 
Kazushi Ohkawa, in which the part ot 
present day occupations, workers, and con- 
sumption in industries or products already 
part of the economy before 1868 is described 


DEMOGRAPHIC AND ECONOMIC 
CHANGE IN DEVELOPED COUNTRIES 
Princeton: Princeton U. Press, 19690, 536 p. 
$12.00. A collection of papers delivered at 
a conference on the title subject. 


ECONOMIC GROWTH: RATIONALE, 
PROBLEMS, CASES; PROCEEDINGS. Eas- 
tin Nelson, ed. Austin: U. of Texas Press, 
1961, 288 p. $5.00. (Papers presented at a 
conference on economic development, U. 
of Texas, 1958) Explanations of the nature 
of economic development and of how it is 
affecting the newly developing peoples, 


THE CHALLENGE OF ABUNDANCE. sy 
Rospert THEOBOLD. International Develop- 
ment Review. Feb., 1961, pp. 5-9. A sum- 
mary of a new book by the same name 
(N.Y.: Clarkson N. Potter, $4.50). The 
author discusses the difficulties faced by rich 
countries and also the relationship between 
the rich and poor countries, 


THE PARADOX OF INCOME-INEQUALITY 
IN PLANNING. sy A. N. RAJAMANI. Eco- 
nomic Review, Mar. 22, 1961, pp. 27-29. 
A study of the tendency of money pumped 
into a village set up to flow back to urban 
centers. 


$2,700 A YEAR OR $70 A YEAR. sy B. K. 
Neurvu. The New York Times Magazine. 
Apr. 16, 1961, p. 22+. India’s commissioner 
general for economic affairs discusses ways 
in which the great difference in income be- 
tween the richer and poor peoples of the 
earth can be dissolved as the once great 
difference within some Western societies 
have been dissolved. 


SOVIET INDUSTRIALISM, 1928-1952. sy 
Naum Jasny. Chicago: U. of Chicago Press, 
1961, 488 p. $10.00. The part played by 
the holding down of consumer consumption 
in the development of Soviet industrialism 
is emphasized, 
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PRODUCER GOODS, CONSUMER GOODS 
AND ACCELERATION OF GROWTH. sy 
Marvin FRANKEL. The Economic Journal. 
Mar., 1961, pp. 1-19. The author examines 
the mechanisms by which investment-goods 
industries affect growth. He compares the 
experience of the Soviet Union in which in- 
vestment-goods ifidustries are deliberately 
fostered at the expense of others to that of 
free enterprise systems where such preferential 
treatment is not given. 


MOBILIZING ECONOMIC RESOURCES 
FOR AFRICA. spy G. MENNEN WILLIAMs. 
Department of State Bulletin. Apr. 24, 1961, 
pp. 584-587. Assistant secretary of state ad- 
vocates private enterprise and government aid 
and cooperation. 


FOOD CONSTRAINTS ON INDUSTRIAL 
DEVELOPMENT IN POOR COUNTRIES 
BY STEPHEN ENKE. The Southern Economic 
Journal. Apr., 1961, pp. 293-297. A technical 
economic discussion of the part food produc- 
tion levels play in retarding industrialization 
of developing countries. 


COMPARATIVE ADVANTAGE AND DE- 
VELOPMENT POLICY. sy Hots B. CHENn- 
ERY. The American Economic Review. Mar., 
1961, pp. 18-51. An attempt to discover 
workable principles for the formulation of 
development and to state them so as to aid 
the governments of developing countries in 
allocating their investment funds and other 
resources. 


LABOR RESOURCES AS A FACTOR IN 
INTERNATIONAL COMPETITION. sy Ep- 
warp Marcus. Social Research. Spr., 1961, 
pp. 15-22. A discussion of the effects of 
foreign investment as a deflationary factor on 
the capital-exporting economy. Also a dis- 
cussion of how to counteract the unfavorable 
relationship between low-wage and high-wage 
countries, 


A MEXICAN VIEW ON THE CHALLENGE 
OF LATIN AMERICAN ECONOMIC DE- 
VELOPMENT. sy HeEnrsIeERTO ViIDALEs. Ex- 
port Trade. May 1, 1961, pp. 7-9+. The 
president of the Federation of Chambers of 
Commerce of Mexico looks forward to im- 
proved U.S.-Latin American economic rela- 
tions in the future, discusses at length some 
of the problems arising because the area’s 
economy is so closely tied to that of the 
U.S. and suggests ways in which both the 
Latin countries and the U.S. can improve. 


INDIAN ECONOMY IN THE CONTEXT OF 
GROWTH. sy Amir Bose. Economic Review. 
Jan. 22, 1961, pp. 11-14. Theories of eco- 
nomic growth from Smith through Rostow 
are summarized, Then an analysis is made 
of India’s Third Plan and its relationship to 
these theories. Comparisons between India’s 
progress and that of other countries are made. 


SOME LESSONS OF JAPAN’S ECONOMIC 
DEVELOPMENT, 1853-1938. sy M. Bron- 
FENBRENNER. Pacific Affairs.. Spr., 1961, pp. 
7-27. A history of how Japan emerged from 
underdevelopment, with some lessons pointed 
out for other developing areas, 


FOR FASTER GROWTH, NATIONS PLACE 
HOPES ON DAMS. International Manage- 
ment, May, 1961, pp. 40-41. A world wide 
survey of dams in progress and projected. 
The hoped for accomplishments in numbers 
of acres irrigated and numbers of hours of 
electricity produced are also described. 


WHITHER THE WEATHER? sy Gorpon D. 
CARTWRIGHT. International Development Re- 
view. Feb., 1961, pp. 13-15. A study of the 
place of meteorology in economic develop- 
ment. 


TRANSPORT DEVELOPMENT IN RELA- 
TION TO ECONOMIC DEVELOPMENT IN 
THE COUNTRIES OF ASIA AND THE 
FAR EAST. Economic Bulletin for Asia and 
the Far East. Dec., 1960, pp. 3-51. The 
main subjects discussed are the present status 
and problems of transport in ECAFE coun- 
tries; estimating transport requirements in the 
process of economic development; choice of 
transport methods and investment criteria; 
and financing transport development, 


SCIENTIFIC RESEARCH AND PROGRESS 
IN NEWLY DEVELOPING COUNTRIES. 
BY EUGENE STALEY AND Davin C, FuLTon. 
Menlo Park (Cal.):; Stanford Research Insti- 
tute, 1961, $3.00. Partly a description of 
research as it is now done in developed and 
underdeveloped countries and partly a series 
of recommendations which will increase the 
amount and improve the quality of research 
applicable to underdeveloped countries. 


COLD WAR AND LIBERATION: A CHAL- 
LENGE OF AID TO THE SUBJECT PEO- 
PLES. sy Jonn F. O’Connon. N.Y.: Vantage, 
$7.50. 


SOLID FACTS ABOUT U.S. POLICY AND 
PRACTICE IN DEVELOPMENT AID. sy 
Frank M. Corrin. Export Trade. Apr. 17, 
1961, pp. 41-42+. The managing director 
of the Development Loan Fund talks of 
future needs and plans in aiding underdevel- 
oped countries. He also deals at some length 
with U.S. successes in aiding Europe, India, 
Pakistan, etc., pointing out that we tend to 
forget our successes in our discouragement 
over failures, 


FOREIGN AID: OUR TRAGIC EXPERI- 
MENT. sy Tuomas S. Lorser. N.Y.: Norton, 
1961, 139 p. $3.50. A rather sharp criticism 
of the U.S. foreign aid program as it is 
carried out and several suggestions for con- 
tinuing or increasing such aid on a more 
effective basis. 
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A POSITIVE APPROACH TO ECONOMIC 
AID. sy Joun K. Gasrairn. Foreign Affairs. 


April, 1961, pp. 444-457. An analysis of 
what is needed to make economic aid to 
lesser developed countries effective. The 
author suggests a new Positive Development 
Plan to be adopted by the U.S. 


NEW FRONTIERS IN FOREIGN AID. By 
Witt1AM T. Puiurps. SAIS Review. Spring, 
1961, pp. 37-43. A study of changing atti- 
tudes, needs, and means in foreign aid. 


PROOF IT IS NOT “DOWN THE DRAIN”. 
By Barsara Warp. The New York Times 
Magazine. Apr. 23, 1961, p. 9+. Four ex- 
amples of the effectiveness of foreign aid in 
India are given—a village, a dam, an engi- 
neer, and a factory. 


COOPERATION FOR PROGRESS IN LAT- 
IN AMERICA. Committee for Economic De- 
velopment (711 Fifth Ave., N.Y. 22) 1961, 
56 p. paper, $1.00. Included are sections 
on; The Lesson of Cuba; The Need for 
Social Progress; Improving Rural Living and 
Land Use; Better Education and Training; 
Stabilizing to Change Earnings; Public and 
Private Financial Assistance; Strengthening 
Inter-American Institutions. Many maps and 
statistics, 


ALIANZA PARA PROGRESO. sy Joun F. 
KENNEDy. Department of State Bulletin. Apr. 
8, 1961, pp. 471-478. The President’s speech 
presenting his program for Latin America 
and a message to Congress detailing it. 


UNITED STATES AID TO LATIN AMER- 
ICA. sy Joun F. KeNnNeEpy. Vital Speeches 
of the Day. Apr. 1, 1961, pp. 354-356. Same 
as first part of above. 


ECONOMIC AND SOCIAL AID TO LATIN 
AMERICA. Commercio Exterior de Mexico. 
Apr., 1961, pp. 2-3. An enthusiastic approval 
of the idea of increased U.S. aid to Latin 
America and a sober appraisal of some of the 
problems to be faced. 


LATIN AMERICA. sy Deane W. MALott. 
Vital Speéches of the Day. Apr. 1, 1961, pp. 
356-359. The president of Cornell University 
reviews the problems and the conditions un- 
derlying them in Latin America and suggests 
a number of things that the U.S. and U.S. 
institutions such as universities can do im- 
mediately to help improve things. 


A FAMILY OF FREE NATIONS. sy Pepro 
G. BeuTran. Vital Speeches of the Day. May 
15, 1961, pp. 465-467. The prime minister 
of Peru discusses the role of the Inter- 
American Development Bank, 


LATIN AMERICA: A DECADE OF DECI- 
SION. Population Bulletin. Apr., 1961, 38 p. 
Predictions on the growth patterns of Latin 
American populations are made and an anal- 





ysis is made of how these trends will affect 
the economic, political, and social structure 
of the area, 


FOILING CASTRO IN LATIN AMERICA. 
Business Week. May 6, 1961, pp. 38-42. A 
summary of Washington’s plans to aid eco- 
nomic development in Latin America. 


FRANCE IS FIRST IN ECONOMIC AID. 
France Actuelle. Apr. 15, 1961, pp. 1-6. In 
relation to per capita wealth and gross na- 
tional product, the French are giving twice 
as much technical assistance as the Ameri- 
cans, A description is given of actual aid 
being given in the newly independent former 
French possessions. 


THE ADMINISTRATION OF CANADIAN 
COLOMBO PLAN AID. sy Kern SPIcER. 
International Journal. Spr., 1961, pp. 169- 
182. The administration of the plan is de- 
scribed as is also the aid being given itself. 
Some estimate is made of the possible impact 
of this aid, 


THE SCOPE OF COMMUNIST AID. Bar- 
clay’s Bank Review. Feb., 1961, pp. 4-6. 
Figures on economic aid by communist coun- 
tries in various parts of the world. 


MOSCOW’S MOTIVES—PROFITS OF POL- 
ITICS. spy FRANKtYN D,. HoutzMan. Chal- 
lenge. April, 1961, pp. 13-17. An analysis 
of what aid Russia has been giving and of 
what her motives and impact may be. 


THE PEACE CORPS IDEA? sy Haartrey O. 
Staccers. Vital Speeches of the Day. Apr. 
15, 1961, pp. 395-397. A description of the 
basic aims of the Peace Corps and a ques- 
tioning of whether the same money might not 
be spent more wisely in bringing young for- 
eigners to the U.S. for training. 


CHALLENGES TO THE PEACE CORPS. 
BY Georce H. T. Kimsie. The New York 
Times Magazine. May 14, 1961, p. 9+. A 
discussion of what the Peace Corps proposes 
to accomplish and an evaluation of the 
chances that it may be able to accomplish 
any part of it. 


AN INTERNATIONAL PEACE CORPS: 
THE PROMISE AND PROBLEMS. sy SamM- 
vEL P, Hayes. Washington 3: Public Affairs 
Institute, 1961, 96 p. $1.00. A full descrip- 
tion of how the Peace Corps is expected to 
operate and some analysis of what can be 
accomplished and of what types of volun- 
teers and what types of training should be 
meluded, 


Trade Restrictions 

TARIFFS AND WORLD TRADE. sy Ricu- 
ARD Batwey. Management Review, Apr., 
1961, pp. 23-27+. An English economist 
surveys the evolutions of GATT, EEC, and 
EFTA and discusses future prospects for spe- 
cific products and general tariff reductions. 


[53] 








IMPORT LIBERALIZATION AND EMPLOY- 
MENT. sy WALTER S. SALANT AND BEATRICE 
N. Vaccara. Washington: The Brookings 
Institution, 1961, 380 p. $6.75. A study of 
the effect of tariff reductions on employment, 
with a recommendation for a planned pro- 
gram of gradual reduction to be offset by 
other such factors as normal job turnover, 


FREER TRADE AND THE PAYMENTS 
PROBLEM. sy FRANZ GEHRELS. Business 
Horizons. Spring, 1961, pp. 69-78. A discus- 
sion of past and present U.S. foreign trade 
policies and a proposal for a rationel policy 
for the future. The effects of the balance of 
payments problem on trade policy are an- 
alyzed. 


“BUY AMERICAN”: IS IT HURTING US? 
Printers’ Ink. Apr. 15, 1961, pp. 25-27. A 
report on various “buy American” moves and 
of various counter offensives such as that of 
the American Radio Importers and of indi- 
vidual companies such «as Motorola which 
sav foreign imports have aided business and 
increased American jobs rather than being 
det: imental. 


WHAT SHOULD U.S. DO ABOUT LOW- 
WAGE IMPORTS? Foreign Policy Bulletin. 
Apr. 15, 1961, pp. 117-119. A round up of 
opinions including statements made _ in 
speeches by Jackson E. Spears, vice president 
of Burlington Industries, and Jacob S. Potof- 
sky, general president of the Amalgamated 
Clothing Workers of America, from news 
conferences of President John F. Kennedy, 
and Secretary of State Dean Rusk, and from 
an editorial in the New York Times. 


UNITED STATES FOREIGN ECONOMIC 
POLICY. sy Horace B. McCoy. Vital 
Speeches of the Day. May 1, 1961, pp. 428- 
431. The president of the Trade Relations 
Council of the United States discusses U.S. 
position in world trade and discusses some 
ideas for protecting the U.S. position, partly 
through imposition of what he terms reason- 
able tariffs. 


U.S. TRADE, CAPITAL EXPORT POLI- 
CIES DON’T HELP CANADA. sy J. E. 
Coyne. The Commercial and_ Financial 
Chronicle. Mar. 30, 1961, p. 3+. The gover- 
nor of the Bank of Canada criticizes the 
U.S. position and says Canada must be 
allowed to export to the U.S. See p. 25. 


THE ECONOMIC POLICY PROPOSALS OF 
THE GOVERNOR OF THE BANK OF 
CANADA. sy Davin C. SMITH AND Davin 
W. SLATER. Queen’s Quarterly. Spr., 1961, 
pp. 106-127. Professors at Queens University 
analyze critically Mr. Coyne’s self-sufficiency 
and credit policies. 

THE CASE FOR TARIFF REFORM. sBy 
Harry G. Jounson. The Business Quarterly. 
Spr., 1961, pp. 25-33. A Canadian, now a 
professor at the U. of Chicago, suggests that 
tariffs are not aiding the Canadian economy 
and proposes a tariff-free system and greater 
economic integration with the United States. 
See p. 29. 


on . ° 
Communist Economic 
Relations 


THE THREAT OF SOVIET OIL. sy JAMEs 
F. McDtivirr. Challenge. May, 1961, pp. 
20-22. An analysis of the effect Soviet oil can 
have on the world market. 


HOW WE SHOULD MEET THE CHAL- 
LENGE OF COMMUNIST BLOC WORLD 
TRADE. sy STEFAN J. Runpt. Export Trade. 
April 3, 1961, p. 11+. International consul- 
tant urges that U.S. take a more realistic 
view of the dangers and advantages of trade 
with the communist bloc, suggesting a definite 
program for increasing trade both with the 
Reds and with other countries in competition 
with them. 


IS HISTORY ON THE SIDE OF THE 
WEST? sy Srmney C. Surrin. Challenge, 
April, 1961, pp. 39-41. A statement of how 
Western economic and political behavior look 
to a Russian marxist. 


DRAGON IN THE KREMLIN: A REPORT 
ON THE RUSSIAN-CHINESE ALLIANCE. 


BY MArvin L. KAxB. N.Y.: Dutton, 1961, 
$4.50. 

Monetary Affairs 

LABORIOUS PROGRESS IN THE ROAD 


TO INTERNATIONAL MONETARY BAL- 
ANCE. sy CONSTANTINO BRESCIANI TURRONI. 
Review of the Economic Conditions in Italy. 
Jan., 1961, pp. 5-18. The honorary chairman 
of Banco di Roma gives an over all analysis 
of world monetary problems, 


COUNTER-SPECULATION AND THE FOR- 
WARD EXCHANGE MARKET. sy J. H. 
Austen. The Journal of Political Economy. 
Feb., 1961, pp. 49-55. The author discusses 
the theory that the appearance of sizable short 
positions on private account should be met 
by official counter-speculation in the forward 
exchange market by pegging the forward rate 
so as not to encourage the loss of exchange 
reserves, The author attempts to. establish 
the limitations of counter-speculation, 


WHAT DIFFERENCE DOES I.M.F. MAKE? 
By J. R. Wiyton. The Bankers’ Magazine. 
Mar., 1961, pp. 207-210. A Briton analyzes 
the technical operations of the International 
Monetary Fund and its effect on international 
liquidity. 


THE INTERNATIONAL MONETARY 
FUND: ITS PRESENT ROLE AND FUTURE 
PROSPECTS. sy Brian Tew. Princeton: In- 
ternational Finance Section, Princeton U., 
1961, 41 p. 25c. A description and critique 
of the work of IMF, followed by a short 
appraisal of the organization’s future roles. 


THE FACTS ABOUT GOLD. sy RayMonp 
Ropcers. Bankers Monthly. March 15, 1961, 
pp. 15-20+. A prof. of banking at New York 
U. describes the current gold problem and its 
causes and suggests some cures. 
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PRODUCTION AND CONSUMPTION OF 


SILVER IN THE NON-COMMUNIST 
WORLD. Review of the Economic Situation 
in Mexico. Feb., 1961, pp. 14-16. Many 
figures, 


FINANCIAL POLICY AND AMERICAN 
PURPOSE. sy Henry G. Avusrey. Foreign 
Affairs. April, 1961, pp. 471-480. U.S. mone- 
tary problems and policies are viewed against 
the backdrop of the economic struggle be- 
tween East and West and of the aspirations 
of underdeveloped countries. 


COOPERATION TO SOLVE THE GOLD 
PROBLEM. sy Henry C. Watuicn, Har- 
vard Business Review. May-June, 1961, pp. 
47-56. A Yale professor and former assistant 
secretary of the Treasury discusses the causes 
of the U.S. dollar crisis and suggests that the 
most advantageous solution may be either the 
key currency approach or a moderate ex- 
pansion of IMF functions. 


OUR BALANCE OF PAYMENTS PROBLEM 
AND WORLD LIQUIDITY. sy Davin Rock- 
EFELLER. The Commercial and _ Financial 
Chronicle. Mar. 9, 1961, p. 3+. The presi- 
dent of Chase Manhattan Bank proposes gov- 
ernment backed expansion of private bank 
financing of exports and he also comments 
on the Triffin and Bernstein IMF plans. 


U.S. BALANCE OF PAYMENTS AND GOLD 
OUTFLOW FROM THE UNITED STATES. 
BY Joun F. KeNNEpy. Department of State 
Bulletin. Feb. 27, 1961, pp. 287-295. The 
President’s message to Congress reviewing 
economic conditions and making corrective 
proposals, 


MR. KENNEDY AND THE DOLLAR. The 
Banker. March, 1961, pp. 157-162. A sum- 
mary of the new administration’s plan for 
shoring up the dollar. 


ECONOMIC ADJUSTMENTS. sy THEODORE 
O. YnteMA. The Journal of Finance, Mar., 
1961, pp. 1-7. A discussion of the balance 
of payments problem by Ford Motor Com- 
pany’s chairman of finance, 


SHORT-TERM CAPITAL AND THE FOR- 
EIGN BALANCE. Buisness in Brief. May- 
June, 1961, pp. 6-8. A discussion of the 
U.S. export-import position, and a discussion 
of the roles of short-term capital, converti- 
bility, and the big outflow of dollars in the 
U.S. world position. Some lessons for the 
future are pointed out. 


THE PUBLIC VIEW OF THE DOLLAR 
CRISIS. spy Henry C. Watuicn. Challenge. 
April, 1961, pp. 36-39. A study of how the 
U.S. public including trained economists, 
failed to see the dollar gap developing. 


THE UNITED STATES BALANCE OF PAY- 
MENTS POSITION. Washington 6: Cham- 
ber of Commerce of the U.S., 1961, 60 p. 
$1.00. An analysis of the development and 
cause of the U.S. balance of payments deficit, 





No remedies are suggested by the booklet, 
but some remedies proposed by others are 
described, 


THE INTERNATIONAL POSITION OF THE 
DOLLAR. N. Y. 22 (711 Fifth Ave.): Com- 
mittee for Economic Development, 1961, 70 
p. $1.00. A review of the nature of the dol- 
lar’s present problems, a review of the bal- 
ance of payments and causes of the deficit, 
and a discussion of policies that may im- 
prove the balance of payments and the liquid- 
ity position, 


GOLD AND DOLLAR TRANSFERS IN 
1960. Federal Reserve Bulletin. March, 1961, 
pp. 265-271. A report on gold flow in 1960. 
Many charts and figures. 


THE CANADIAN DOLLAR, 1948-1958. sy 
Paut Wonnacott. Toronto: U. of Toronto 
Press, 1960, 162 p. $3.75. (Canadian Studies 
in Economics, No. 13) A study of the ex- 
change rate as one of the basic arrangements 
affecting our international trade. 


UPVALUATIONS OF MARK AND GUILD- 
ER. Business and Economic Conditions. April, 
1961, pp. 42-44. A review of the reasons 
behind the revaluation of West German and 


Dutch money and of the repercussions of 
the revaluations. 
STERLING AFTER THE STORM. The 


Banker. Apr., 1961, pp. 231-240. A descrip- 
tion of the chaos in the international money 
market created by the revaluation of the 
Deutschemark, an examination of the reasons 
behind Germany’s decision, and an analysis 
of the implications of these events for sterling 
both in the short run and in the long. 


EXCHANGE DEVALUATION AND INTER- 
PENETRATION IN THE EUROPEAN 
STEEL COMMUNITY. sy Tuomas J. Leary. 
The Quarterly Review of Economics and 
Business. Feb., 1961, pp. 64-73. A discussion 
of the question of how much interpenetration 
of EEC markets has resulted from recent 
exchange revaluations, The effect especially 
on the steel market is considered. 


Background 


General 


ATLAS OF ECONOMIC DEVELOPMENT. 
py Norton GrnsBerGc, Brian J. L. BERny, 
AND Bert F. Hosewirz. Chicago: U. of Chi- 
cago Press, 1961, $7.50. paper, $5.00. A 
map and text presentation of: country units 
and major world realms; population: growth, 
age groupings, food supplies, urban concen- 
trations, education; resources; use and energy 
potentials; accessibility; railway development 
and use; motor vehicle and road use; tech- 
nology and industrialization; commercial en- 
ergy consumption, steel consumption; exter- 
nal relations: international trade, trade de- 
pendency on raw materials; basic patterns 
of economic development. 


[55 ] 





OXFORD ATLAS OF THE WORLD. D. P. 
Bickmore and F. C. Couzens, eds, N.Y.: Ox- 
ford, 1961, 130 p. $2.80. 


POLITICAL HANDBOOK OF THE WORLD, 
1961. Walter H. Mallory, ed. N.Y.; Council 
on Foreign Relations, 1961, $4.50. Corrected 
to January 1, 1961, this annual handbook 
contains data on heads of state, other execu- 
tive officers, and legislatures in all countries. 
It also summarizes recent political events, 
programs and leadership of political parties, 
names and party affiliations of political lead- 
ers, statemen, editors, and publications. 


BUILDERS OF EMERGING NATIONS. sy 
VeRA MICHELES DEAN. N.Y.: Holt, Rinehart 
and Winston, 1961, 277 p. $5.00. The lead- 
ers of 18 nations including Cuba, Israel, 
Egypt, Ghana, India, and Russia are described. 


POPULATION PERSPECTIVES. sy Pxmip 
M. Hauser. New Brunswick (N.J.): Rutgers 
U. Press, 1961, $3.50. Some comments and 
predictions on population growth, 


THE CHANGING IRON ORE INDUSTRY. 
By Rospert M. Luioyp. The Freeman. March, 
1961, pp. 51-57. A global survey of produc- 
tion and international trade. 


COCOA FORECASTING. West Africa. Apr. 
8, 1961, pp. 365-366. A report on attempts 
to stabilize world cocoa prices and an anal- 
ysis of chances for success. 


Western Hemisphere 


CANADA YEAR BOOK 1960. Ottawa: The 
Queen’s Printer, 1960, $5.00, paper $3.00. 
The official source of statistical and other 
information on Canada including extensive 
revisions of data on investments, industrial 
research, and foreign trade. 


WHO’S WHO IN CANADA, 1960-61. B. M. 
Green, ed. N.Y.: McKay, 1961, 1502 p. 
$25.00. An illustrated biographical record. 


CANADA’S FOREIGN TRADE IN 1960. sy 
Wit11aM G,. Stark. Foreign Trade, March 
25, 1961, pp. 2-8. A statistical survey. 


PRICES IN A MORE COMPETITIVE 
WORLD. Monthly Review. Mar., 1961, pp. 
1-4, Canadian prices on selected items com- 
pared with those of other countries, 


CANADA’S FORMIDABLE GROWTH 
PROSPECTS CLEARLY UNDIMINISHED. 
By Ira U. Cosieicu. The Commercial and 
Financial Chronicle. Mar. 30, 1961, p. 1+. 
An economist analyzes bases for growth and 
gives data on companies active in it. 


INVESTMENT IN CANADA: THE GREAT 
DEBATE. sy Ropert H. CatTHerwoop 
The Monetary Times. Mar., 1961, pp. 27-29. 
An analysis of the effects of too much, pro- 
portionately, foreign (especially U.S.) invest- 


ment in Canada and of the ned for an active 
program to get Canadians to invest more in 
their own economy, Some means of inducing 
more Canadian investment are discussed. 


1961 REPORT ON CHEMICALS. The 
Monetary Times. Apr., 1961, pp. 29-55. 
Several articles describing the activities of 
Canadian chemicals companies, 


NATURAL GAS BUOYS HOPES IN WEST- 
ERN CANADA. American Stock Exchange 
Investor, Apr., 1961, pp. 12-13. Canada’s 
prospects for natural gas export are con- 
sidered. Most of the material is on Canadian 
Industrial Gas Company. 


CANADA’S FISHERIES MARKETS IN 
1960. Foreign Trade. Apr. 8, 1961, pp. 2-7. 
A study of production, exports, imports and 
special problems in Canada’s fish industry. 


1961 REPORT ON CANADIAN ELECTRI- 
CAL INDUSTRY. The Monetary Times. Mar., 
1961, pp. 33-66. A group of articles. Included 
is information on the market for various elec- 
trical appliances and on industrial electrical 
equipment, Electronics are covered, Fore- 
casts for 1961 by Canadian electrical indus- 
try leaders are given, as are province by 
province reports on electrical power, 


ALUMINUM IN ACTION. sy Pavut Cuis- 
o“M. The Monetary Times, Mar., 1961, pp. 
21-26. The part played by aluminum in the 
Canadian economy is described. 


CANADIAN DUALISM: STUDIES OF 
FRENCH-ENGLISH RELATIONS. Mason 
Wade, ed. Toronto: U. of Toronto Press, 
1960, 427 p. $8.50. A collection of essays, 
some in French, some in English, analyzing 
the relationships between the two major ethnic 
groups in Canada, 


LATIN AMERICAN FUTURE. The Econo- 
mist. Apr. 22, 1961, pp. 319-340. A group of 
articles analyzing the problems and prospects 
of Latin America in respect to: poverty, the 
luxury class, land reform, coffee, bananas, 
and politics. 


SOUTH AMERICA. sy Wit11AM B. Hum- 
MER. Bankers Monthly. March 15, 1961, pp. 
38-43. An on-the-spot report on current eco- 
nomic and credit conditions in Venezuela, 
Peru and Chile and an analysis of South 
America’s pressing need for savings and in- 
vestment and what can be done about it. 


NATIONS OF LATIN AMERICA. Current 
History. April, 1961, “Latin America and 
the Balance of Power’, pp. 193-200; “Brazil: 
New President, Old Problems”, pp. 201-207; 
“Social and Economic Crises in Argentina’’, 
pp. 208-213; “Unrest in Central America’, 
pp. 214-218; “‘Fidelism for Export’, pp. 219- 
224; “‘Peru’s Growth Toward Stability”, pp. 
225-231; “Venezuela under Betancourt’, pp. 
232-240. 
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NOTES UPON LATIN AMERICAN FOR- 
EIGN TRADE. Review of the Economic Sit- 
uation of Mexico. Apr., 1961, pp. 8-7. A 
general summary plus a two page chart of 
trade statistics, 


NATIONALISM IN LATIN AMERICA. The 
Annals. Mar., 1961, pp. 1-147. The whole 
issue is devoted to the subject. Among other 
articles are: “Labor and Inter-American Re- 
lations” by Robert J. Alexander; individual 
country studies on Mexico, Brazil, Argentina, 
Cuba, and Bolivia; and “United States Busi- 
ness Responds” by J. Peter Grace in which 
the actions U.S. business is taking to help 
and might further take are discussed. 


A LATIN AMERICAN COMMENTS ON 
THE CLEAR AND PRESENT DANGER. 
BY Jose Ficureres. Export Trade. March 27, 
1961, pp. 11-13. A former president of Costa 
Rica comments on a paper by Peter Nehem- 
kis in Export Trade Nov. 14, 1960. Pres. 
Figueres discusses the dangers to democracy 
in all Latin America and suggests some 
changes that must take place in U.S. leader- 
ship. 


L.A. AUTOMOTIVE -INDUSTRY. Latin- 
American Business Highlights. First Q., 1961, 
pp. 7-9. A study of the transition from im- 
porting to assembling to manufacturing motor 
vehicles in Latin America, 


HANDBOOK OF LATIN AMERICAN 
STUDIES. Nathan A. Haverstock, ed. 
Gainesville: U. of Florida Press, 1960, 378 
p. $12.50. A bibliography. 


EDUCATION IN LATIN AMERICA. Latin- 
American Business Highlights, First Q., 
1961, pp. 1-6. A study of educational levels, 
of school systems, and the relationship be- 
tween prosperity and literacy. 


FAVORABLE INDICATORS FORECAST 
EXPANSION IN ARGENTINE ECONOMY 
IN NEAR FUTURE. Foreign Commerce 
Weekly. March 20, 1961, pp. 7+. An eco- 
nomic survey. 


QUADROS’ BROOM SWEEPS BRAZIL. 
Business Week. Apr. 8, 1961, pp. 78-84. 
New policies and actions of Brazil’s new 
president, His methods of dealing with in- 
flation, foreign indebtedness, and the needs 
of the country for credit are discussed. 


PHARMACEUTICALS: BRAZIL BUILDS A 
LOCAL INDUSTRY. spy MAtcoLm Rowan. 
Foreign Trade. March 11, 1961, pp. 16-17. 
A study of a new industry and of the part 
imported materials play in it. 


BRAZIL: NEW MARKETING FRONTIER. 
Printers’ Ink. Apr. 14, 1961, pp. 57-60. A 
political, economic, and social study. 


BRAZILIAN GOVERNMENT MOVES TO- 
WARD STABILIZATION, UNIFORM EX- 
CHANGE RATE. Foreign Commerce Week- 
ly. March 27, 1961, pp. 8-9+. A study of 
Brazil’s economic progress and plans under 
the new administration, 


CHILE. Rundt’s Market Reports. Apr. 20, 
1961, 34 p. A study of population, geogra- 
phy, recent history, and world trade position. 
Many figures on trade and trade terms. Much 
information on present economic conditions 
and plans, 


CUBA: HOPE OF A HEMISPHERE. sy 
JosepH Nortu. N.Y.: International Publish- 
ers, 1961, 95 p. $2.00. A sympathetic evalu- 
ation of Castro and his regime. 


THE ECONOMY OF MEXICO IN 1960. 
Review of the Economic Situation in Mexico. 
Dec., 1960, pp. 1-30. (Whole issue) A 
survey of each segment of the economy: 
population, agriculture, cattle raising, poultry 
and bee raising, fishing, extractive industries, 
manufacturing, electric power, petroleum; 
finance and economic policy; financial rela- 
tions with other countries; prices, cost of 
living, monetary circulation, and distribution 
of credit; foreign trade and international bal- 
ance of payments. 


THE FUTURE OF THE CHEMICAL IN- 
DUSTRY IN LATIN AMERICA, ESPECIAL- 
LY IN MEXICO. Review of the Economic 
Situation of Mexico. Jan., 1961, pp. 6-8. 
Much data given on both trade in and pro- 
duction of chemical products, 


OLIVE OIL INDUSTRY. Comercio Exterior. 
March, 1961, pp. 5-6. A world survey of 
olive oil production and consumption em- 
phasizing Mexico’s production, 


FOREIGN DIRECT INVESTMENT IN 
MEXICO. Comercio Exterior. I: March, 
1961, p. 4+. A summary of what Mexico 
now has and needs in the way of foreign 
investment. II: Apr., 1961, p. 6+. A record 
of the past decade of outside investment in 
Mexico, 


SOURCES OF CHEMICAL MARKETING 
AND ECONOMICS INFORMATION: 
SOUTHWESTERN UNITED STATES AND 
THE REPUBLIC OF MEXICO. sy Wi- 
THROP M. BARNES AND RosertT H. RYAN. 
San Antonio 6, Texas (8500 Culebra Road): 
Southwest Research Institute, 1961, 64 p. 
paper. Part 2 of this booklet contains an 
introduction to the economy of Mexico, and 
an annotated and classified list of periodicals, 
directories and other sources of information 
on chemical marketing and economics in 
Mexico. 
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THE MEN IN A HURRY IN MEXICO. In- 
ternati lM g t. May, 1961, pp. 17- 
19. A study of the nationalization program 
of Mexico’s president Lopez Mateos and his 
economic advisers. Some analysis of the re- 
actions of private business to this program. 





THE MEXICAN INDUSTRIAL PICTURE. 
sy Eprru M. Topp. International Trade Re- 
view. March, 1961, pp. 18-19. A picture is 
drawn of a Mexico in which private local in- 
dustry is investing large sums of money and 
in which the ownership of business wealth is 
passing from a few families to politicians and 
to some extent the general public. 


MEXICO TODAY. sy I. A. Lonenas. The 
World Today. Apr., 1961, pp. 158-167. A 
review of economic and social progress since 
the revolution. 


MANUEL IN THE THIEVES’ MARKET. 
By Oscar Lewis. Harper’s Magazine. June, 
1961, pp. 66-76. An autobiographical ac- 
count of the life and way of earning a living 
of a small trader in Mexico’s Thieves’ Mar- 
ket. This is part of a forthcoming book, The 
Children of Sanchez, by Oscar Lewis to be 
published soon by Random House, New York. 


SOCIAL CLASS AND SOCIAL CHANGE IN 
PUERTO RICO. sy MEtvin M. TUMIN AND 
ARNOLD S. FELDMAN. Princeton: Princeton 
U. Press, 1961, 549 p. $10.00. An effort to 
relate class characteristics and social change. 


VENEZUELA. Rundt’s Market Reports. Mar. 
8, 1961, 35 p. A comprehensive report on 
the geographic, economic, and political state 
of Venezuela. Particular attention is paid to 
the attacks being made on the Betancourt 
administration and on the efforts of Betan- 
court to stabilize the country. Much informa- 
tion on banking and fiscal affairs. 


Europe 


1960 ECONOMIC SURVEY OF EUROPE. 
N.Y.: United Nations (Sales No. 61: II.E.1) 
1961, 290 p. paper. $3.00. A United Nations 
annual which contains many facts and figures 
on both East and West Europe. The main 
sections are: Current Developments in West- 
ern Europe; Economic Development in East- 
erm Europe and the Soviet Union in 1960; 
Some Problems of Agricultural Development: 
Western Europe; Some Problems of Agricul- 
tural Development: Eastern Europe and the 
Soviet Union; Europe and the Trade Needs 
of the Developed Countries; Economic Devel- 
opment in Albania and Bulgaria. 


IMPRESSIONS OF THE EUROPEAN IN- 
DUSTRIAL ENVIRONMENT. Cambridge: 
School of Industrial Management, Massachu- 
setts Institute of Technology, 1961, 48 p. 
paper. Free. Partly a description of a tour 
MIT’s Sloan Fellows took of Western Europe 
and partly a report on what they learned 
there of industrial and business conditions. 


DEPRESSED AREAS LEGISLATION IN 
WESTERN EUROPE. Industrial Develop- 
ment. Mar., 1961, pp. 6-10. The problem of 
depressed areas and what each country is 
trying to do about them are described. The 
countries covered are: Belgium, Denmark, 
France, Great Britain, Italy, Northern Ire- 
land, and Sweden. 


CERN: CITY WHERE THE ATOM MEANS 
UNITY. sy Rosert L. Kroon. Think. May, 
1961, pp. 22-25. A study of the work and 
purposes of the European Council for Nu- 
clear Research, 


THE BELGIAN CHEMICAL INDUSTRY. 
International Chemical Development. (88 E. 
57th St., N.Y. 22) Mar./Apr., 1961, 20 p. 
Whole issue is devoted to the subject. First 
a study of Belgium’s problems in general, 
then a detailed description with many figures 
of the chemical industry. Included is mate- 
rial on raw materials, costs of production, 
locations of plans, major chemical producers, 
and new plans and expansions in the industry. 


THE NEW FRANCE. sy Epwarp R. Tan- 
NENBAUM. Chicago: U. of Chicago Press, 
1961, 251 p. $5.00. An analysis of national 
characteristics and of a fast changing social 
and political structure, 


FRENCH BUREAUCRACY AND ORGAN- 
IZED INTERESTS. sy Henny W. EHRMANN. 
Administrative Science Quarterly. Mar., 1961, 
pp. 534-555. A study of how French bu- 
reaucracy has changed under the Fourth Re- 
public, especially as regards group pressures. 


“THE CHILD WHO DOES AS HE PLEAS- 
ES IS AN UNHAPPY CHILD.” sy Danze. 
BEHRMAN. Realites. May, 1961, pp. 32-49. 
A detailed account of how one French mother 
is bringing up her family, Through it, one 
can observe typical French family life and 
philosophy. 


THE FRENCH—WHAT’S ON THEIR 
MINDS? Realites. Feb., 1961, pp. 19-41. 
Character studies of typical French citizens. 
A villager, an army officer, a housewife, a 
lay brother, an advertising man, a shopkeep- 
er, a communist, an aristocrat, and an artist. 
The way of life of each is described in detail 
through words and pictures, 


PLANNING FOR EXPANSION. sy KENNETH 
Couen. European-Atlantic Review. Mar.- 
Apr., 1961, pp. 36-38. An analysis of the 
second Rueff Report, which is vitally affecting 
France’s economic policy to meet the chal- 
lenge of the Common Market. 


ACCELERATING FRANCE’S EXPANSION: 
THE TWO REPORTS OF M. RUEFF. sy 
MicuaeL A. Hempentmn. The Banker. Apr., 
1961, pp. 247-254. A summary of the 
achievements of the 1958 reforms suggested 
by Jacques Rueff and an examination of what 
the second Rueff plan may be expected to 
accomplish in view of the impressive accom- 
plishments of the first. 
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THE BARREN FOOTHILLS OF LANGUE- 
DOC WILL BE ENRICHED BY A GIANT 
IRRIGATION SYSTEM. Commerce in France. 
I: Mar. 15, 1961, pp. 24-25. II: Apr. 15, 
1961, pp. 16-17. A description of a great 
new irrigation system designed to save a sec- 
tion of southern France from the poverty 
inevitable under its present one-crop agri- 
culture, 


FRENCH DYESTUFFS HOLD FAST. France 
Actuelle. March 15, 1961, pp. i-6. A study 
of the French dyestuff industry. 


GERMANY (WEST). Rundt’s Market Re- 
ports. Apr. 5, 1961, 55 p. Germany’s trade 
with various countries is explored at length. 
Also a study of the country’s monetary situ- 
ation, production, plant development, Jabor 
market, foreign investment in Germany, and 
German investments abroad, 


BERLIN’S SYMBOLS AND REALITIES. sy 
E. A. Bayne. American Universities Field 
Staff Letters. Nov., 1960, 34 p. A detailed 
on-the-spot picture of life and business in 
Berlin. 


REPORT FROM BERLIN. sy Jorn DONNER. 
Bloomington: Indiana U. Press, 1961, 284 p. 
$6.50. A report on the people, politics, and 
attitudes of both East and West Berlin today. 


GERMANY ON THE KNIFE-EDGE. sy 
Kurt Ricnesacuer. The Banker. May, 1961, 
pp. 817-325. An account of the difficulties 
of keeping West Germany from slipping into 
serious inflationary troubles. 


THE WONDERFUL WORLD OF GERMAN 
TOYS. sy Hans Brier. German American 
Trade News. Feb., 1961, pp. 9-14. An in- 
dustry analysis. 


PART II: GERMANY’S 100 LARGEST IN- 
DUSTRIAL FIRMS. German American Trade 
News. Feb., 1961, pp. 14-15. Statistics on 
sales, employees, and industry. Included is a 
separate list of the largest marketing firms. 


RESULTS OF THE POLICY FOR THE DE- 
VELOPMENT OF SOUTHERN ITALY IN 
THE “FIFTIES”. sy Giravco Detia Porta. 
Review of the Economic Conditions in Italy. 
Jan., 1961, pp. 44-58. A progress report on 
a program that is now ten years old. Many 
figures on all aspects of the changing econ- 
omy of southern Italy. 


REGIONAL STRUCTURE OF THE ITAL- 
IAN ECONOMY: V. THE APPENINE RE- 
GION. sy FERDINANDO MiILone. Review of 
Economic Conditions in Italy. Mar., 1961, 
pp. 124-157. One of a series. 


THE PRIVATE OIL INDUSTRY AT THE 
SERVICE OF THE ITALIAN ECONOMY. 
BY VINCENZO CazzAniGA. Review of Eco- 
nomic Conditions in Italy. Mar., 1961, pp. 
104-116. A study of the part oil is playing 
in improving the nation’s economy through 


being more available and less expensive than 
coal once was, 


THE NETHERLANDS. Rundt’s Market Re- 
ports. Apr. 14, 1961, 34 p. A study of the 
people, geography, economy, and position 
in world trade of the country. Many trade 
and terms of trade figures. An analysis of 
monetary affairs, including the recent revalu- 
ation of the guilder. 


THE NETHERLANDS TOY INDUSTRY. 
By J. C. Brirron. Foreign Trade. Apr. 8, 
1961, pp. 21-23. A survey of toys that are 
being produced in the Netherlands and of 
Dutch imports and exports of toys. 


SWEDISH EXPORT INDUSTRY, 1961. 
Stockholm (Vasagatan 12): General Export 
Association, 1961, 700 p. $10.00. A listing 
of manufacturers and exporters as well as 
of information about shipping companies, air 
services, forwarding agents, insurance com- 
panies and banks. 


THE WATCHMAKING INDUSTRY, YES- 
TERDAY, TODAY, AND TOMORROW. sy 
DanreL D. Gace. Oregon Business Review. 
Apr., 1961, pp. 1-9. A history of the watch- 
making industry and a study of it today. 
Swiss watchmaking takes up most space, 


BRITAIN: AN OFFICIAL HANDBOOK. 
London: HM Stationery Office, 1961, 584 pp., 
$4.50, paper $2.25. This handbook covers 
governnent and administration, defense, so- 
cial welfare, housing and planning, the 
churches, promotion of the sciences and the 
arts, the national economy, industry, trans- 
port and communications, labor, finance, 
trade, broadcasting, the press, and _ sport. 
Includes a fold-in map, and many diagrams, 
tables and photographs. 


GUIDE TO KEY BRITISH ENTERPRISES. 
London; Dun & Bradstreet, 1960, £6 16s. 6d. 
The first edition of a reference work contain- 
ing detailed descriptions of about 10,000 
British firms, grouped alphabetically and 
classified by trades. 


BEHIND THE FIGURES. sy T. M. Rys- 
czynski. The Bankers Magazine. May, 1961, 
pp. 400-403. A technical commentary on 
changes in data coverage in British balance 
of payments statistics. 


BRITISH INDUSTRY: CHANGE AND DE- 
VELOPMENT IN THE TWENTIETH CEN- 
TURY. sy J. H. Dunninc anp C. J. THomas. 
London: Hutchinson, 1960, 30s. A study of 
changes in industrial management in Britain 
since 1900, 


SWITCHING TO FISCAL CONTROLS. The 
Banker, May, 1961, pp. 307-316. An analysis 
of the new budget of Selwyn Lloyd and of 
what difference it will make in British taxes, 
interest rates, and cost inflation, 
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REGIONAL DIFFERENCES IN PRODUC- 
TIVITY, PROFITABILITY AND GROWTH: 
A PILOT STUDY. sy P. E. Hart anp A. I. 
MacBEan. Scottish Journal of Political Econ- 
omy. Feb., 1961, pp. 1-11. A study of the 
differences among regions of the United King- 
dom in productivity and of the economics of 
lifting the more backward regions to the level 
of the most prosperous in the interests of im- 
proving the economy of the whole country. 


NORTH-EAST’S ROUGH PASSAGE. sy 
Jonn Grirrin. The Director. March, 1961, 
pp. 464-469. A description of a comprehen- 
sive long-term plan for redevelopment in one 
of Britain’s depressed areas, 


A PROGRESS REPORT ON SCOTTISH IN- 
DUSTRIAL DEVELOPMENTS. sy C. J. A. 
Wairenovuse. Board of Trade Journal. Apr. 
14, 1961, pp. 851-855. A detailed survey 
of areas and new plants. 


SCOTLAND: A FINANCIAL AND INDUS- 
TRIAL SURVEY. The Banker. Apr., 1961, 
pp. 265-279. A group of three articles, The 
first: “Brighter Prospects for Growth?” by 
L. C. Wright discusses the possibilities of 
lifting Scotland out of its present economic 
backwardness. The difficulties of getting 
English companies and people to move north 
are analyzed. “Are Scots Banks Fully Lent?” 
by F. S. Taylor discusses Scots bank policies 
on credit. 


DIVERSIFICATION IN WALES. sy E. Vic- 
TOR Morcan. The Banker. May, 1961, pp. 
855-359. A description of efforts to reduce 
dependency on coal of the Welsh economy. 


TUNNEL OR BRIDGE? sy Nem. MCcINNEs. 
Barron’s. May 22, 1961, p. 5+. A prophecy 
that one way or another the English channel 
will be spanned, What such a link will mean 
to Britain’s economy and the advantages of 
bridge over tunnel are discussed. 


THE UNITED KINGDOM ALUMINUM IN- 
DUSTRY. sy S. G. Hanais. Foreign Trade. 
March 11, 1961, pp. 24-25. A description of 
the British aluminum industry and of U.S. 
and Canadian part in it. 


THE PACEMAKERS OF INDUSTRY. sy 
MicHAEL SHANKS. The Director, Apr., 1961, 
pp. 86-89. A study of the building and con- 
struction trades in Britain, 


TRADITION AND CHANGE: A STUDY 
OF BANBURY. By Manrcarer STACEY. 
N.Y.: Oxford, 1960, 231 p. $5.60. A study 
of social stratification in an English town of 
19,000 people, with special reference to the 
recent impact of the aluminum industry on 
the inhabitants. 


SOME ECONOMIC FEATURES OF THE 
LONDON CAB TRADE. sy Rap Turvey. 
The Economic Journal. Mar., 1961, pp. 79- 
92. The organization of the trade, the size of 
the firms, means of compensating drivers, 


and public policy on the cab business are 
discussed, 


FLEET STREET—A DECLINING INDUS- 
TRY? sy J. E. Harrsnornn. The Banker. 
March, 1961, pp. 163-169. A study of British 
newspapers and their economic problems to- 
day. Circulation figures included, 


PROSPECTS FOR STEEL. Achievement. 
Mar., 1961, pp. 13-22. A group of articles 
on Britain’s steel industry today and on plans 
for expanding it. 


MASTER SWITCH AT MAGNET HOUSE. 
The Director. May, 1961, pp. 280-285. A 
description of General Electric Company of 
Britain and of the British electrical industry 
in general. 


Africa 


AFRICA: THE POTENTIAL FOR AMERI- 
CAN TRADE AND INVESTMENT. sy JAMEs 
A. FARRELL, Jr. Vital Speches of the Day. 
Apr. 15, 1961, pp. 388-393. A discussion of 
what can and cannot be expected in the way 
of trade with Africa in the next few years. 


MANY AFRICAS. Journal of International 
Affairs. 1, 1961, Full issue. ““West African 
Industry: An Analysis of Locational Orienta- 
tion” by William A. Hance, pp. 29-41, an- 
alyzes the types of industries most appro- 
priate for Africa, with emphasis on agriculture 
and labor intensive manufacturing. Among 
the other articles are: ‘‘Authority and Author- 
itarianism in the New Africa’, pp. 7-17; 
“Arab Africa in the Emerging African Com- 
munity”, pp. 42-51; “South African Crisis in 
the Commonwealth”, pp. 68-76. 


MANTU: AN OUTLINE OF THE NEW 
AFRICAN CULTURE. sy JANHEINz JAHN. 
N.Y:. Grove Press, 1961, 267 p. $5.50. A 
study of the evolving pattern of African 
culture. 


AFRICA. International Trade Review. Apr., 
1961, pp. 28-35-++. Several articles based on 
talks given at New England’s World Trade 
Week Conference, April, 1961. Among others: 
“The Challenge for Trade” by W. J. Nor- 
ton; “Emerging Countries of Africa” by Man- 
uel V. Barrientos; “Changing Trade patterns 
in a Changing Africa” by H, J. Cummings; 
“A Banker Looks at Africa” by Prescott C. 
Crafts; “The Changing Pattern of Business 
in Africa” by Bruce R. Zeiser, 


AFRICA SPEAKS, James Duffy and Robert 
A. Manners, eds. Princeton: Van Nostrand, 


1961, $4.95. Commentaries by African 
leaders, 
CHANGING AFRICA. sy Bryan KeEIrTH- 


Lucas. Canadian Geographical Journal. May, 
1961, pp. 162-177. An overall picture of 
changing economic, political, and _ social 
scenes throughout the continent, 
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AFRICA’S NEW NATIONS TEMPT U.S. 
COMPANIES LOOKING FOR GROWTH. 
Business Week. Apr. 15, 1961, pp. 56-88. 
A report on the potentials of the area in 
general, of the experiences of several com- 
panies there, and a country by country report 
of problems and opportunities. 


SPECIAL SUPPLEMENT ON _ AFRICA. 
Foreign Commerce Weekly. Apr. 17, 1961, 
pp. S-1-S-16. A group of articles giving 
both general background and specific infor- 
mation of interest to those who would trade 
or invest there. Each country is reported on 
separately, 


THE CO-ORDINATION OF TRANSPORT 
IN TROPICAL AFRICA. Statistical and Eco- 
nomic Review, Mar., 1961, pp. 1-44. A re- 
port on the present transportation systems of 
Africa, on the needs of the area, especially 
for better co-ordinated transportation, and 
some suggestions on how to go about im- 
proving African transport. 


AFRICAN PRODUCE IN THE WORLD 
MARKET—OIL PALM PRODUCE. Statis- 
tical and Economic Review. Mar., 1961, pp. 
45-58. Almost entirely a statistical report on 
African production and export of palm oils. 


THE STORY OF AFRICA SOUTH OF THE 
SAHARA. sy KATHERINE SAVAGE. N.Y.: 
H. Z. Walck, 1961, 184 p. $4.00. Some 
background history of European behavior in 
Africa, looked on as one key to present prob- 
lems there. 


YEAR BOOK AND GUIDE TO EAST 
AFRICA, 1961. A. Gordon-Brown, ed, N.Y.: 
Wilson, 1961, $3.00. 


THE ASIANS OF EAST AFRICA. sy L. W. 
Houurncswortn. N.Y.: St. Martin’s Press, 
1960, 174 p. $2.00. An account of the role 
and status of Asians in Kenya, Tanganyika, 


Uganda, and Zanzibar. 
WORKING AGAINST TIME IN WEST 
AFRICA. International Management. April, 


1961, pp. 34-35. Robert I. Fleming, the di- 
rector of the Rockefeller Brother Fund West 
Africa Program, campaigns to convince for- 
eign investors that this part of the world is 
a likely and fruitful place to establish busi- 
nesses, 


TRADE MISSION TO VISIT WEST AF- 
RICA. International Trade Review. March, 
1961, pp. 26-27+-. A market study. 


THE KINGDOM OF SILENCE. Anonymous, 
Harper’s Magazine. May, 1961, pp. 28-37. 
An inside story on conditions in Angola, 
written by an American businessman who has 
lived and worked there for 15 years. 


PORTUGAL IN AFRICA. sy JAMes Durry. 
Foreign Affairs, April, 1961, pp. 481-493. An 
analysis of Portugal’s political and economic 
stake in her African territories and of the 


chances she has for developing these areas 
into what they are now claimed to be—in- 
tegral parts of Portugal, economically, polit- 
ically and emotionally, 


SOUTHERN RHODESIA AND THE CEN- 
TRAL AFRICAN FEDERATION. sy T. R. 
M. Creicuton. N.Y.: Praeger, 1961, $5.75. 
An analysis of the conflicts between largely 
white dominated Southern Rhodesia and black 
Northern Rhodesia, a description of ways in 
which the whites contribute to discrimination 
while professing to do the opposite, and some 
suggestions on how the partnership between 
the races can be made a real, working one. 


THE CONGO. By Maurice N. HENNESSY. 
N.Y.: Praeger, 1961, 148 p. $3.50. An anal- 
ysis of the Congo’s political problems, past, 
present and future. An attempt to visualize 
how things may work out there. 


CONGO, BACKGROUND OF CONFLICT. 
py ALAN P. MerRIAM. Evanston: North- 
western U. Press, 1961, 368 p. An examina- 
tion of the failure of the Belgian plan for 
colonial partnership in the Congo. 


HOW’S BUSINESS IN THE CONGO? sy 
Rocer Buti. Foreign Trade. March 25, 
1961, pp. 12-13. A report on how commercial 
activity, exports, imports and mining have 
been affected by the disorders. 


THE GABON REPUBLIC. Ambassade de 
France (972 Fifth Ave., N.Y.) 31 p. Free. 
A word and picture description of a new 
nation, its resources and people, and its econ- 
omy including its foreign trade. 


WHITE MAN. sy Gustav Janopa. N.Y.: 
Oxford, 1961, 144 p. $3.40. A study of the 
attitudes of Ghanians toward Europeans 
before independence. 


REPORT FROM KENYA. sy Cart G. Ros- 
BERG. Africa Report. Apr., 1961, pp. 5-6+. 
A discussion of political changes in Kenya 
and of the chances for future stability. 


LIBYA—NO LONGER “ARID NURSE OF 
LIONS”. spy JANE AND ANDREW CAREY. 
Poliitical Science Quarterly. Mar., 1961, pp. 
47-68. A study of economic resources, labor 
problems, and assets for future development. 


LIBYA: FROM COLONY TO NATION. sy 
Jane & ANDREW Carey. Foreign Policy 
Bulletin. April 1, 1961, pp. 109-111. An 


economic and political history. 


POLITICAL CHANGE IN MOROCCO. sy 
Douctas E. Asurorp. Princeton: Princeton 
U. Press, 1961, 432 p. $8.50. A history of 
Moroccan nationalism before independence 
and a study of political trends since inde- 
pendence, 


NIGERIA—KEY W. AFRICA MARKET. 
International Trade Review. March, 1961, 
pp. 38-39. A brief market survey, 
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INVESTMENT OPPORTUNITIES IN EAST- 
ERN NIGERA. Eastern Nigeria Information 
Service (c/o Barnet and Reef Associates, 
Inc., 445 Park Ave., N.Y. 22) 1960, 56 p. 
Free, Many graphs, tables, maps, and pictures 
covering subjects of interest to a foreign in- 
vestor. 


SIERRA LEONE. West Africa. Apr. 29, 
1961, pp. 449-457. A group of articles on 
political and economic problems in a new 
state. 


SIERRA LEONE: INDEPENDENCE WITH- 
OUT PAIN. sy Roy Lewis. Africa Report. 
Apr., 1961, pp. 3-4. An economic, geo- 
graphic, and political study of a new coun- 
try. The problems Sierra Leone will face in 
the future, especially as a close neighbor to 
a less democratic Guinea, are analyzed. 


THE ECONOMIC DEVELOPMENT OF 


TANGANYIKA. Baltimore: Johns Hopkins 
Press, 1961, 548 p. $8.50. (Published for 
the International Bank for Reconstruction 


and Development). An assessment of the 
resources that can contribute to the social and 
economic development of the country. 


YEAR BOOK AND GUIDE TO SOUTHERN 
AFRICA, 1961. A. Gordon-Brown, ed. N.Y.: 
Wilson, 1961, $3.00. 


DR. VERWOERD AND THE FOREIGN 
INVESTOR. sy RALpu Horwitz. The Bank- 
er. March, 1961, pp. 186-189. A study of 
what effect South Africa’s leaving the Com- 
monwealth will have on the country econom- 
ically and especially of how this step will 
influence the prospective foreign investor in 
South Africa. 


AFRIKANERS DECIDE TO GO IT ALONE 
—SORT OF. Business Week. March 25, 
1961, pp. 110-111. An analysis of what 
South Africa’s leaving the British Common- 
wealth will mean to the countries econom- 
ically. 


THE COMMUNIST PARTY IN SOUTH 
AFRICA. Africa Report. Mar., 1961, pp. 5- 
6+. A description of the makeup, strength, 
and activities of the communist party in 
South Africa. The party’s multiracial com- 
position and varying attitudes toward the 
eventual solution of the country’s racial prob- 
lems are discussed, 


INDIAN PEOPLE IN NATAL. sy Hi~pa 
Kuper. Pietermaritzburg, South Africa: Natal 
U. Press, 1960, 305 p. No price given. A 
sociological and anthropological study of the 
lives of the Indian minority in Natal, South 
Africa. A good deal of attention is devoted 
to power reelations between Indians and 
other groups of South Africans. 


The Communist Bloc 


THE COLLAPSE OF COMMUNIST ECO- 
NOMIC THEORY. sy LAWRENCE SULLIVAN. 
The Freeman. Apr., 1961, pp. 17-22. A sur- 





vey of ways in which communism has failed 
to achieve its goals, most notably in the 
satisfaction of consumer needs and other 
human satisfactions. 


THE SOVIET ECONOMY, 1940-1965. sy 
Viapmir KartTKorr. Baltimore: Dangary 
Pub. Co., 1961, 559 p. $6.50. (dist.: Author, 
U. of Baltimore) An analysis of present 
Soviet economic accomplishments and poten- 
tial using official Soviet statistics. 


“I SET MY FOOT ON A RED PLANET.” 
BY DANIELLE HUNNEBELLE. Realites. I: May, 
1961, pp. 50-57. II: June, 1961, pp. 54-59; 
to continue. An on-the-spot study of Russia’s 
people and character, 


HAS THE SOVIET UNION TAKEN A 
STEP TOWARD COMMUNISM. sy ALEx- 
ANDER S. Bauinsxy. Social Research. Spr., 
1961, pp. 1-14. A discussion of whether the 
Soviet Union at last is veering toward true 
communism, 


THE SOVIET UNION, THE LAND AND 
THE PEOPLE. sy Georces Jornre. N.Y.: 
Longmans, 1961, 372 p. $7.50. (2nd ed.) 
Historical geography and economic survey. 


THE NATURE AND GOALS OF SOVIET 
PLANNING. sy Fioyp A. Bonp. Michigan 
Business Review. May, 1961, pp. 6-10. 
What the Soviet government’s economic plans 
are and how they are carrying them out. 
The report is based partly on the author’s 
personal experience as a visitor to Russia. 


A JOURNEY TO SAMARKAND. sy Larry 
W. Henpverson. N.Y.: Longmans, 1961, 158 
p. $5.50. A Canadian news commentator gives 
an account of a trip taken by him and 18 
others from Moscow to Asiatic Russia. 


ONLY IN RUSSIA. sy Howarp M. Nor- 
ton. Princeton: Van Nostrand, 1961, 240 p. 
$4.95. Some informal observations on pres- 
ent day Russian life and on socialism as 
practised there. 


THE DYNAMICS OF COMMUNISM IN 
EASTERN EUROPE. sy R. V. Burks, 
Princeton: Princeton U. Press, $5.00. 


HOW THE OTHER HALF LIVES. sy 
DANIELLE HUNNEBELLE. Realites.  Apr., 
1961, pp. 34-37. A study of life today in 
East Germany. 


AGRICULTURAL DEVELOPMENT IN 
COMMUNIST CHINA. sy RaLPu W. Pur- 
LIPS AND LesLie T. C. Kuo. International 
Development Review. Feb., 1961, pp. 19-23 
A description of agriculture and the part it 
plays in the total Chinese economy. Accounts 
are given of present innovations like the cul- 
tivation of algae for human and animal con- 
sumption to solve food shortages. 


CHINESE TYRANNY IN TIBET. sy Brap- 
rorp SMitu. The Atlantic Monthly. June, 
1961, pp. 49-52. A report on condititons in 
Tibet by a Far Eastern expert who has just 
returned from a fact finding tour to the bor- 
ders of that country, 
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The Middle East 


THE MIDDLE EAST IN 1960—AN ECO- 
NOMIC SURVEY. sx Opvep Remsa. Middle 
Eastern Affairs. Mar., 1961, pp. 66-84. Tur- 
key, Iran, Israel, United Arab Republic— 
Egyptian Region, UAR—Syria Region, Iraq, 
Lebanon, Saudi Arabia and Jordan are each 
dealt with separately, The last three pages 
contain many economic, demographic and 
vital statistics, There is also a chart giving 
food supply per capita figures for each coun- 
try in calories. 


ARAB NATIONALISM AND BRITISH IM- 
PERIALISM. sy JOHN MARLOWE. N.Y.: 
Praeger, 1961, $6.50. 


THE ARAB WORLD AND THE MIDDLE 
EAST. Tibor Kerekes, ed. N.Y.: Praeger, 
1961, 126 p. $4.00. Seven essays on the 
forces affecting the Arab world. 


CONCISE ENCYCLOPEDIA OF ARABIC 
CIVILIZATION: THE ARAB EAST. sy 
S1EPHEN AND NANCy Ronarr. N.Y.: Prae- 


ger, $12.50. 


CONTEMPORARY ARAB POLITICS. sy 
Greorce E. Kink. N.Y.: Praeger, 1961, 231 
p. $5.00 (paper, $1.95) Historical analysis 
of Arab nationalism, 


THE INDUSTRIALIZATION OF IRAQ. By 
KATHLEEN M. LANGLEY. Cambridge: Har- 
vard U. Press, 1961, 313 p. paper. $5.50. 
A discussion of the entrepreneurs and the 
economic and industrial growth of Iraq since 
World War I. 


ISRAEL AND “AFRO-ASIA”. py MICHAEL 
Brecuer. International Journal. Spr., 1961, 
pp. 107-137. A study of Israel’s political and 
economic relations with both Asia and Africa 
and an analysis of some of the difficulties 
Israel faces in these relationships in future 
years, 


THE PUBLIC AND PRIVATE SECTORS 
AND INVESTMENT IN ISRAEL. spy Har- 
OLp LusELL. Middle Eastern Affairs. Apr., 
1961, pp. 98-110. A description of enter- 
prises run by public ownership, private, and 
cooperative. Many figures on _ production, 
employeees, productivitty, investment financ- 
ing, and import surpluses. 


KUWAIT EASING INTO SELF RULE. 
Business Week. May 20, 1961, pp. 113-120. 
A report on Kuwait’s progress toward inde- 
pendence, with possible membership in the 
British Commonwealth, and some background 
on the sheikdom as an economic entity. 


BUYERS’ MARKET OR RECESSION IN 
ISTANBUL: MANY FIRMS HAVE PROF- 
ITABLE YEAR. Foreign Commerce Weekly. 
April 3, 1961, pp. 9-11. An evaluation of 
business conditions in that area 2'4 years 
after Turkey’s economic stabilization program 
went into operation and 9 months after the 
political upheaval, Future prospects also in- 
dicated, The full reporrt on which this article 





is based is available on loan from Africa- 
Near East Div., Bur. of Foreign Commerce, 
Washington 25, D.C. 


NASSER IN AFRICA. The Atlantic Monthly. 
May, 1961, pp. 14-21. A report on Nasser’s 
program to bring the new African countries 
under his influence through emphasizing the 
natural economic unity of the continent, 
the natural ties of Islam, and a common 
hatred of Israel and other, in the eyes of 
Nasser, imperialist countries. 


EGYPT DISCOVERS AFRICA. By MANFRED 
HALPERN. Africa Report. Apr., 1961, pp. 
7-8. Nasser’s new play to become leader 
of Africa is analyzed. The role of Islam 
versus nationalism is discussed, 


The Far East 


AMERICAN INSTITUTIONS AND ORGAN- 
IZATIONS INTERESTED IN ASIA. N.Y.: 
Taplinger, 1961, 600 p. $15.00. A directory 
containing detailed up-to-date information 
on U.S. organizations interested in Asia; 
on Asian embassies, consulates and informa- 
tion services in the U.S. and diplomatic and 
consular posts in Asia; and a list of programs 
of U.S. institutions and non-profit organiza- 
tions interested in Asia, 


FOCUS ON INDIA, PAKISTAN, BURMA, 
CEYLON. Foreign Trade. May 20, 1961, 
pp. 3-27. A group of articles. One, “How 
India Controls Imports”, is an analysis of 
the Indian import licensing system. Import 
licensing problems are also described in sep- 
arate articles on Pakistan, Ceylon, and 
Burma, 


AMERICAN PRIVATE ENTERPRISE IN 
AFGHANISTAN. By Louis DupREE. Amer- 
ican Universities Field Staff Letters. Dec., 
1960, 12 p. A description of the investment 
climate and experience of a trading company 
run by an American. 


ISOLATED BHUTAN. By Dev MvuRrarkKA. 
Eastern World. May, 1961, pp. 13-14. A 
description of the status of a small country 
between Tibet and India, 


INDIA. Rundt’s Market Reports. May 16, 
1961, 61 p. A comprehensive study of the 
geography, culture, and economy of a huge 
country. Information included on the coun- 
try’s problems, foreign investments there, 
trade, relationship with the communist bloc, 
banking system, monetary and fiscal systems, 
foreign aid, taxes, five year plans, develop- 
ment and production, industries, the role of 
Nehru, ete. 


INVESTMENT IN INDIA. Washington 25: 
U.S. Government Printing Office, 1960, 272 
p. $1.00 (Cat. co. C 42.2:In 8/20). An 
overall view of the Indian economy; an an- 
uysis of the outlook and climate for private 
trade and foreign investment; a description 
of the present extent of foreign investment; 
basic marketing and trade data; information 
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on new opportunities and industrial, labor, 
financial and taxation policies affecting busi- 
ness, 


INDIAN ECONOMIC POLICY AND DE- 
VELOPMENT. sy P. T. Bauer. N.Y.: Prae- 
ger, 1961, 146 p. $4.25. An examination of 
the major elements of official Indian develop- 
ment policy, considering the economic impli- 
cations and the probable political and social 
results. 


CAPITAL FORMATION THROUGH REV- 
ENUE BUDGET. sy G. S. Sanora. Eco- 
nomic Review. Jan. 22, 1961, pp. 6-9+. 
India is used as the chief example of the 
formation and expendituree of capital in un- 
derdeveloped countries. Many figures. 


PATTERN OF CORPORATE SAVING— 
AND INVESTMENTS. sy Kisuorr C. SHAH. 
Bombay: Popular Book Depot, 1960, Rs. 
15.00. The period studied is 1938 through 
1955. The author surveys corporate savings 
and investment in the Indian cotton, jute, 
cement, iron and steel, and paper industries. 


INDIA AND THE UNITED STATES. Selig 
S. Harrison, ed. N.Y.: MacMillan, 1961, 244 
p. $5.95. An adaptation of the proceedings 
of the Conference on India and the United 
States, Washington, 1959. Economic and 
political relations between India and _ the 
United States are discussed. 


A NOTE ON PRICE AND PROFIT POLICY 
IN INDIAN PUBLIC ENTERPRISES. Eco- 
nomic Review. I: Feb. 7, 1961, pp. 19-20. 
II: Mar. 22, 1961, p. 25 and pp. 35-37. 
The first article, by N. K. Rohtagi, proposes 
that public enterprises, particularly in the 
field of basic industries, should not always 
be on a profit making basis. R. S. Kumat and 
A. N. Rajamani present their comments on 
the same subject in separate articles in the 
Mar, 22 issue. 


A CRITIQUE OF EXPORT-FATALISM. 
Tata Quarterly. Oct., 1960/Jan., 1961, pp. 1- 
22. A study of the exporting India does now 
and of what it can do as well as an analysis 
of some of the factors discouraging more 
export. 


IMPACT OF SOCIAL STRUCTURE ON 
ACCUMULATION OF WEALTH. sy R. K. 
OmMeEN. Economic Review. Feb. 22, 1961, 
pp. 15-17. A study of the influence of caste, 
prestige factors, urbanization, and family on 
the acquisition of personal wealth in India. 


INDIAN EMIGRATION OVERSEAS. sy 
Dev MourarkA. Eastern World. I. March, 
1961, pp. 14-16. II: Apr., 1961, p. 20. A 
study of the amount of migration from India 
and of the way Indians fare in their new 
countries. Figures on the Indian populations 
of many areas included. 


THE FUTURE OF INDIAN CITIES. sy 
Roy Turner. Asian Survey. Mar., 1961, pp. 
29-87. The problems of Indian cities and 
some of the efforts which must be made to 
overcome the problems are discussed. 





POPULATION POLICY AND PROSPECTS 
OF FERTILITY CONTROL IN INDIA. 
By M. V. GrorGE. Economic Review. Jan. 
22, 1961, pp. 15-19. A description of India’s 
population problem and of some measures 
intended to solve it. Limited succeess visu- 
alized, 


SOME REFLECTIONS ON A _ FAMILY 
PLANNING EDUCATION PROGRAMME 
FOR INDIA. sy S. N. AGARwaLA,. Economic 
Review. Feb, 22, 1961, pp. 19-21. The chief 
of Demographic Research Center, Delhi, In- 
dia, discusses the need for immediate, large- 
scale action to control India’s population. He 
describes the best ways, in his opinion, to 
encourage the use of contraceptives by the 
ordinary people, 


TIME FOR LARGER FOOD ZONES. sy 
C. Murntan. Economic Review. Mar. 7, 
1961, pp. 8-10. A study of the need for 
larger zones for administering the production 
and trading of food in India. 


IRRIGATION PROGRESS IN INDIA. sy 
R. K. Saccar. Economic Review. Feb. 7, 
1961, pp. 11-13. A survey of present irriga- 
tion facilities in India and of future needs 
and plans. Many figures, 

THE PEOPLE’S CAR AND THE AUTOMO- 
BILE INDUSTRY. sy N. Goran Rao. Eco- 
nomic Review. Mar. 22, 1961, pp. 15-17. 
A discussion of what India needs in the way 
of a popular car and some suggestions on 
how the country can go about producing 
such a car, 

PLACE OF MOTOR TRANSPORT IN A 
PLAN FOR TRANSPORT DEVELOPMENT. 
by R. K. Saccar. Economic Review. Mar. 7, 
1961, pp. 33-34+-. Motor transport in India 
is studied in comparison with water, air, and 
railroad transport. Costs of various methods 
are compared, as are employment potential, 
and potential contributions to the general 
economy, 


INDIAN SUGAR INDUSTRY. sy P. S. 
Soop. Economic Review. Mar. 22, 1961, pp. 
6-7. Facts and figures on India’s sugar pro- 
ducing industry today and on plans for the 
future, 

SUGAR INDUSTRY AS A SOURCE OF 
FOREIGN EXCHANGE EARNINGS. sy K. 
Banwapur. Economic Review. Feb. 22, 1961, 
pp. 13-14. A study of the Indian sugar 
industry. 

OUR PROBLEMATIC COAL INDUSTRY. 
By B. B. Lau. Economic Review. Feb. 7, 
1961, pp. 6-10+. A picture of the present 
development of coal mining in India, of in- 
creasing government regulation of the indus- 
try, and of the needs for the future. 


INDEBTEDNESS IN VILLAGE “PANDIT 
NAGLIA”: A CASE STUDY. ny K. L. Win- 
HANI AND SANTOSH KUMAR AGARWAL, Eco- 
nomic Review, Mar. 7, 1961, pp. 23-26. A 
study of the indebtedness of individuals and 
families in a small Indian village. Amount 
of indebtedness, purposes of debt, interest 
rates, sources of loans, and economic status 
of debtors are given. 
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THE ACQUISITIVE URGE: A PROBLEM 
IN CULTURAL CHANGE. sy Justus M. 
Van Der Knroer. Social Research. Spr., 
1961, pp. 87-59. A comparison of three 
societies in the former Dutch East Indies 
showing how they have or have not devel- 
oped an acquisitive instinct as a result of 
exposure to more modern peoples. 


JAPAN: QUALITY IS THE THEME. sy 
Irwin A. Viapmir, International Trade Re- 
view. May, 1961, p. 23+. The chairman of 
the board of Gotham-Vladimir Advertising, 
Inc., describes the rise in quality of Japanese 
exports and discusses the changing Japanese 
economy in general, 


JAPAN’S ECONOMIC SCENE. sy V. Wo t- 
PERT. Eastern World. 1: Apr., 1961, p. 
84+. An over all survey of Japanese eco- 
nomic progress. The problems Japan faces in 
its change from an economy in which modern 
and home work shop types of factories exist 
side by side to one in which a more uniform 
modern industry is developing are discussed. 


TAPANESE MANNERS AND ETHICS. sy 
Bove DeMente. Tokyo, Japan: East Asia 
Publishing Co, (3-298, Harajuku, Shibuya 
Ward) 180 p. $5.00. A description of Jap- 
anese businessmen, their procedures and 
ethics. 


THRIFT MEANS CAPITAL INVESTMENT. 
International Managament. June, 1961, p. 
25. An analysis of the relationship between 
individual savings and the state of the econ- 
omy of Japan today, 


POSTWAR DEMOCRATIZATION IN JA- 
PAN. International Social Science Journal. 
Vol. XII, no. 1, 1961, pp. 7-91. A group of 
articles. Among others: “Economics” by 
Shigeto Tsuru in which post war economic 
developments are described; “Japanese Edu- 
cation” by Tatsumi Makino; “Family Life” 
by Setsu Tanino, showing how democratiza- 
tion has and has not changed the Japanese 
family; and “Rural Society’ by Tadashi 
Fukatake, 


MALAYA’S FIVE-YEAR PLAN. Far East 
Trade, May, 1961, pp. 569-572. Details of 
the new plan and background data on the 
country. 


PROGRESS IN PAKISTAN. sy Sairvey 
ScnHerBia. Barron’s, Mar. 20, 1961, p. 9+. 
The part incentives to private capital are 
playing in spurring the nation’s growth is 
discussed. 


SOME ASPECTS OF PAKISTAN’S FOR- 
EIGN TRADE. sy Mustara Att KHAN. 
Pakistan Horizon. Second Q, pp. 150-159. 
A commentary on potentials, problems, and 
areas of possible new action. 


PAKISTAN. International Economic Survey. 
(Chem. Bank N.Y. Trust Co., 165 Broad- 
way, N.Y. 15). March, 1961, 11 p. An eco- 
nomic survey including information on cur- 
rency and banking practices, foreign trade, 
and balance of payments as well as descrip- 
tions of mining, manufacturing and agricul- 
ture. 


DOUBLE IDENTITY: THE CHINESE IN 
MODERN THAILAND. sy Ricnarp J. 
Covucuiry. Hong Kong: Hong Kong U. 
Press, 1960, 222p. $5.00. (Dist. in U.S. 
by Oxford, N.Y.) A study of the place of 
the overseas Chinese in Thai society. 


POLITICAL REALITIES IN VIETNAM. 
py Westey R. F:sHeu. Asian Survey. Apr., 
1961, pp. 15-23. An analysis of political 
problems and of the economic situation on 
which they are: largely based. 


Oceania 


AUSTRALIA BUILDS AN OIL-REFINING 
INDUSTRY. sy L. D. Burke. Foreign Trade. 
March 11, 1961, pp. 8-10, and Apr. 8,, 
1961, pp. 8-10. 


BUILDING INDUSTRY STATISTICS. Quar- 
terly Survey. Apr., 1961, pp. 12-14. 


DAIRY MANUFACTURING IN NEW ZEA- 
LAND. Review. Mar., 1961, pp. 3-11. A 
study of the manufacture of butter, cheese, 
powdered milk, etc. 


CAPITAL IMPORTS AND GROWTH, 1840- 
1958. sy W. Rosensernc. The Economic 
Journal. Mar., 1961, pp. 93-113. A history 
is given of New Zealand’s imports of capital 
and a relationship is shown between the 
amount brought in and the amount of eco- 
nomic growth. 


THE FISHING INDUSTRY IN NEW ZEA- 
LAND. Quarterly Survey. Apr., 1961, pp. 
18-22. Many statistics, 


SOUTH PACIFIC. New Commonwealth. 
May, 1961, pp. 294-300. A group of articles 
describing the economic and political situa- 
tion in Biji, New Guinea, Solomons, Samoa, 
and New Zealand’s “other islands”. 
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